
The Investigator's Edge
Advanced Tactics for Eliciting Truth: How to build an evidence-based case by

disrupting the narrative of a High-Evasive Subject (HES).

The True Objective: Cognitive Load, Not Confession
For a prepared subject, the goal is not to force an admission. It is to introduce **cognitive load**—

mental stress that disrupts their prepared story, forcing deviations that reveal vulnerabilities and new

evidence.

A subject's lies under pressure are more valuable than their initial

denial. They create a record of inconsistencies to dismantle with facts.

Cognitive Content Analysis: The Structure of a Lie
A fabricated narrative is structurally different from a remembered event. Identify these

structural cues to spot deception.

👤
Low Self-Reference

Deceptive subjects avoid "I" and

"my," subconsciously distancing

themselves. They use passive voice

or generalize with "we" or "the team."

🎨
Lack of Sensory Detail

Fabricated stories are fact-based and

lack richness. They are sparse on

what the subject saw, heard, or felt

during the event.

↔️
Temporal Displacement

Overuse of "Before that," or

"Afterward" indicates a recited script,

not a natural memory recall.

The Evidence Cascade: Controlled Disclosure
Never lead with your strongest evidence. Overload the subject's ability to maintain their

lie by revealing facts in a specific, escalating sequence.

1. Minor Fact
Introduce a peripheral, easily

deniable fact. ("Were you in the

office on Tuesday?")

2.
Irrefutable
Proof

Immediately counter their denial

with undeniable proof of that

minor fact. ("Badge logs show

you swiped in at 9 AM.")

3. Cognitive
Strain

This forces the subject to re-

evaluate their entire denial,

increasing their mental load and

making them prone to errors.

Advanced Psychological Tactics
Use these techniques to create cognitive vacuums and extract information without direct

confrontation.

🤫 The Strategic Pause

After presenting a key fact, remain completely silent

and maintain eye contact. The subject's high need for

control will compel them to fill the void, often with

unprompted details, defensive arguments, or new

elements that can be investigated.

🤔 The Hypothetical Scenario

Ask the subject to explain the situation from a third-

person perspective. ("Hypothetically, how would

someone rationalize this action?") This allows them to

reveal their own motives and understanding in a risk-

free context, providing invaluable insight into their cover

story.

Profiling Deception
A high score across a **cluster of structural cues** is a far

more reliable indicator of deception than any single "tell." A

deceptive narrative profile will consistently score high in

areas designed to create distance and avoid verifiable

detail.

Low Self-Reference: Avoids personal pronouns.

Low Sensory Detail: Lacks descriptions of sight, sound, or feeling.

High Temporal Displacement: Overuses sequence markers like

"then" or "after."

High Justification: Offers unprompted excuses.

Deceptive Narrative Profile vs. Baseline

Infographic generated from Knowledge Article KA-IT-604. This visualization does not use Mermaid JS or SVG graphics.

→ →


