
 

 
 
 

Why Appraisals Matter Before Selling Your Home 
When it comes time to sell your home, one of the most important steps you can take is getting an appraisal. Many sellers assume that appraisals are 
only for buyers or lenders, but the truth is that a professional valuation before you list can set the stage for a smoother, more successful sale. 

What is an Appraisal? 

An appraisal is an unbiased, professional assessment of your property’s current market value. A licensed real estate appraiser evaluates your home 
based on location, condition, size, upgrades, comparable sales in the neighborhood, and current market trends. 

Why Sellers Should Get an Appraisal 

1. Set the Right Asking Price 

Pricing a home too high can cause it to sit on the market, while pricing too low leaves money on the table. An appraisal helps you determine a fair 
and realistic price point that attracts buyers while protecting your equity. 

2. Avoid Surprises During Escrow 

Even if a buyer is willing to pay your asking price, their lender will require an appraisal. If the appraised value comes in lower than the purchase 
price, it can cause delays, renegotiations, or even cancellations. Knowing the value ahead of time reduces this risk. 

3. Strengthen Negotiations 

An appraisal provides documentation of your home’s value, giving you an advantage during negotiations. If a buyer tries to lowball you, you’ll have 
a professional report to back up your asking price. 

4. Highlight Improvements and Features 

Appraisers take into account upgrades and renovations that increase value. This report allows you to highlight the return on investment from projects 
you’ve completed and gives buyers confidence in the quality of the home. 

5. Build Buyer Confidence 

Transparency builds trust. Sharing a recent appraisal with potential buyers shows that you’ve done your due diligence, which can reassure them that 
your property is priced fairly. 

When to Get an Appraisal 

It’s a smart move to order an appraisal before listing your home, especially if: 

• You’ve made significant renovations. 
• Your property is unique compared to others in the area. 
• Market conditions have shifted. 
• You’re unsure of the current value. 

Final Thoughts 

An appraisal isn’t just a step in the selling process—it’s a strategy. By knowing your home’s true market value, you can price confidently, negotiate 
from a position of strength, and reduce the risk of delays. Ultimately, a pre-listing appraisal can save time, protect your profits, and help ensure a 
successful sale.@  
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