
BODY & PAINT SPECIALISTS 

Serving Gresham 
for 29 Years*' 

135 SE 202nd 665-81911 



OBRIST & CUNNINGHAM 

Collision Repair Specialists 

now has a 

Second Location 
to serve you better! 

New East Gresham 
Body Shop is at Gresham Toyota's old body 

shop (on Hogan). 

Business Office 
750 NE Hogan Rd. Suite 160 

(located inside the Wells Fargo Bank 
Building.) 

667-4491 

West Gresham 
935 SE 202nd 

665-8191 

Call us for all your 
collision repair needs. 

00i4Vô c&°t.i,i.o,o 



cut-out lined with 
tissue or cellophane 

paper plates 
stapled together 

-w flashlight handle 

Lantern Instructions 
Supplies: 
2 paper plates 
tissue or cellophane 
1 flashlight (stick kind) 
scissors or cutting utensil 
stapler 

Cut a shape out of the middle of one plate. On the 
inside of the paper plate, cover cut-out shape with cel-
lophane or tissue paper. 
Stapling around the outside edge, staple the two plates 
together. There should be a hollow place between 
the two plates. Leave an opening large enough to in-
sert head of a flashlight. The handle of the flashlight 
now serves as the handle to your lantern. 

Special thanks to 
Kids & Company 

Oregon Army National Guard 

cut any 
design 

)REN'S LANTERN PARADE 

Join the fun! 
March down Main Street with Santa! 

Call 665-3827 to register 

Saturday, November 26, 1994 

in Historic Downtown Greshain 

BREAKFAST WITH SANTA 
Main Street Restaurant 
120 N Main Street 

DOWNTOWN OPEN HOUSE 
Enjoy in-store activities 

PHOTOS WITH SANTA 
Gresham Pioneer Museum 
410 N Main Street 

LUNCH WITH 
FROSTY THE SNOWMAN 
Jelly Beans Deli 
3rd & Miller 

STREET CORNER CHOIRS 

FREE HORSE-DRAWN 
TROLLEY RIDES 
Board at 4th & Main Street 

CHILDREN'S ACTIVITY TENT 
3rd & Main Street 
Must be accompanied by adult 

COFFEE & CIDER BAR 
Gresham Pioneer Museum 
410 N Main Street 

PERFORMANCES ON 
MAIN STAGE 
5th & Main Street 
CINNAMON BEAR ON 
MAIN STREET 

TREE LIGHTING CEREMONY 
Children's Lantern Lighting Parade 
Santa & Mayor on trolley 
Lighted Equestrian Group 
National Guard Color Guard 
Tree Lighting - Community Choirs 
Christmas Carol Sing-a-Long 
5th & Main Street 

Downtown Stores Open Late 
Trolley Rides Continue 
Photos with Santa Continue 

,wr 
I o;c5p&ttnas- 

7:30am 

10:00ant'9`00pm 

10:00am- 2:00pm 

11:30 	" 

1:00pA 

3:00pm -  6: 

5:  

6:  

Downtown events & brochure produced by 

GRESHAM DOWNTOWN 
DEVELOPMENT ASSOCIATION 
323 NE Roberts * P0 Box 2043' 

Gresham, Oregon 97030 
(503) 665-3827 

OBRIST 
& 

CUNNINGHAM 
BODY & PAINT SPECIALISTS 

FIRST IN OREGON TO BE 
NATIONALLY RATED 

APPROVED BYALL 
INSURANCE COMPANIES 

#1 IN CUSTOMER SATISFACTION 

935 SE 202nd & Burnside 
Portland/Gresham 

665-8191 
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GIFT BAGS & BOWS DEMONSTRATIONS 
Friday & Saturday, November 25 & 26 
1:00 P.M. & 4:00 P.M. 

FREE demonstrations on Christmas gift bags & holiday bows 
during our open house. Enter drawing for holiday gift. 
Refreshments 
Trillium Interiors 
55 N.E. Roberts 
661-1779 

5th ANNIVERSARY CELEBRATION 
Saturday, November 26 
Beginning 11:00 A.M. 
You are invited to help us celebrate our 5 years in Historic 
Downtown Gresham. Coffee & desserts will be served. 
Come, sample & place your orders for the Holiday Season. 
Pasta Pazzo 
229 N. Main 
667-5617 

BUILD A BIRD FEEDER 
Saturday, November 26 
11:00 A.M. - 1:00 P.M. - 3:00 P.M. 
Pre-cut feeder kit will be provided along with adult supervision. 
Cal/for reservations. Al/you need is $6 and a hammer. 
Wild Bird Lovers Supply 
231 N. Main 
492-4029 

CARTOONS FOR KIDS 
Saturday, November 26 
10:00 A.M. - 8:00 P.M. 
Enjoy cartoons & a 10% discount all day, 
Extended hours I Oui. - 8p.i. 
Murphy's Furniture 
200 N.E. 2nd 
666-7828 

HOLIDAY GIVE-AWAY 
Friday & Saturday, November 25 & 26 
Enter our holiday drawing. WIn a $25 gift certificate.  
Judi's Loves 
325 N Main 
661-3132 

MAKE AN ORNAMENT 
Saturday, November 26 
12:00 - 5:00 P.M. 
Bring in your special photograph & make an ornament for 
your free. FREE 
Replay Toys 
29 F. Powell 
667-6686 

STORY TIME WITH MRS. CLAUS 
Saturday, November 26 
11:00 A.M. - 2:00 P.M. 
THE CHRISTMAS STORY IN ORAGAMI 
Saturday, November 26 
2:00 P.M. -  5:00 P.M. 
Children's Books 
120 NW. Miller 
661-5887 

FAMILY GAME WORKSHOP 
Thursday, December 1 
7:00 - 9:00 P.M. 
Join us for an evening offun, learning our new games. 
FREE - No reservations required 
Toy Bear, Ltd.  
130 N. Main 	

&' 
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FREE PRESENTS 
Saturday, November 26 
12:00 - 4:00 P.M. 
Kids! Come in and get a free present from our elf! 
Parents! Warm up with a cup of coffee. 
Enjoy holiday music, & cheer. 
Child of Mine - Select Resale & Consignment 
40 N.W. 2nd 
667-2245 

FREE KARATE I SELF DEFENSE DEMONSTRATION 
Saturday, November 26 
2:00 P.M. 
Featuring Sift Dan Anderson, 1990 Double Gold Medalist 
Goodwill Games, winner of over 70 grand championships 
Dan Anderson Karate School 
311 N.E. Roberts (next to P.G.E.) 

GRAND OPENING CELEBRATION 
Saturday, November 19 
10:00 A.M. - 6:00 P.M. 
Free samples of body and skincare products while supplies 
last Enter to win a beautiful gift basket filled with treasures 
to pamper yourself 
Body & Soul Essential Oils 
319 N. Main 
669-3009 

Celebrate the Holidays 
in 

Historic Downtown Gresham 

BOOKMARKS 
Saturday, November 26 
11:00 AM.- 3:00 P.Nf. 

Children can make their own bookmarks to take home. 
Gresham Book Exchange, Ltd. 
20 N.W. 2nd 
667-8805 

THANKSGIVING OPEN HOUSE 
Saturday, November 19 
10:00 A.M. - 6:00 P.M. 
Food tasting - Oregon berre jams - Turkey 
CHRISTMAS OPEN HOUSE 
Saturday, November 26 
10:00 A.M. - 8:00 pjj•  
Fudge tasting - Cookie tasting 
SATURDAY DEMOS THROUGH CHRISTMAS 
December 3 	Pizzelle 

	
1 lAM. - 1P.M. 

December 10&17 Espresso 	lOAM. - 3P.M. 
December 17 	Lefse 

	
10A.M. - 3P.M. 

Cloudtree and Sun 
112 N. Main 
666-8495 

THANKSGIVING OPEN HOUSE 
Saturday, November 19 
2:00 - 6:00 P.M. 
Special food & wine tasting for your holiday entertaining 
needs. 
CHRISTMAS OPEN HOUSE 
Saturday, November 26 
12:00 - 4:00 P.M. 
Cookie tasting for holiday ordering. 
Main Street Restaurant & Bakery 
120 N. Main 
661-7877 

CHRISTMAS ANGELS PHOTO DISPLAY 
Now through mid-December 
We invite all parents to bring in a picture of their child(ren) to be a 
part of our Christmas window display on November 25&26. 
Come & enjoy Christmas candy & special Holiday savings. 
The Stork's Nest 
227 N. Main 
666-6289 

LUNCH WITH FROSTY THE SNOWMAN 
Saturday, November 26 
11:30 A.M. - 1:30 P.M. 
Kids lunch special: Hot dog & small drink $1.50 
Jelly Beans Deli & Fountain 
400 NW. Miller (across from Gresham Library) 
666-5757 
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Lynn and 
Ron Brown 
are the 
owners of 
Off The 
Charts 
Games, a 
new store 
in down-
town Gre-
sham that 
sells 
games and 
puzzles - 
but no 
electronic 
or com-
puter 
games. 

staff photo by 

JIM CLARK 
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New board game store goes Euro-style 
Couple concentrates on titles like 'The 
Settlers of Catan' at Gresham shop 

Off the 
Charts Games 
WHAT: A diverse assort-

ment of German-style 
board and card games and 
puzzles, appropriate for all 
ages. 
WHERE: 30 N.W. Sec-

ond St., Gresham 
CALL: 503-912-1220 
HOURS: Open 10 a.m. 

to 7 p.m. Tuesday through 
Saturday, and noon to 5 
p.m. Sunday  

porate accountants before retir-
ing in 2008. They spent three 
years researching the board-
game industry and reviewed more 
than 1,500 games before decid-
ing on what would occupy their 
shelves. 

Both grew up with classic 
American board games and spent 
several years playing Pinochle 
and Canasta with family and 
friends. They discovered the  

are eliminated, Euro-games are 
played in rounds, with players 
collecting points to win the game. 
They require a little more thought 
than games like Pictionary or 
Trivial Pursuit and generally have 
thicker rule books and longer 
playing times. 

Euro-games gained ground in 
popularity during the late 1970s 
and early 1980s beyond Germany, 
but the 1995 release of The Set- 

picked up and marketed." 
What also makes Euro-games 

different is their longevity. Expan-
sion sets build additional ele-
ments to a game, while others 
have an ever-changing game 
board itself, so that each time the 
game is played, it's unique. 
"The game board for The Set-

tlers of Catan is made up of hex 
cards," Ron said. "You draw from 
those cards to create the board.  

years and still play them," Lynn 
said. "Video games are always 
changing with the technology, 
but once you beat a video game, 
it's finished. There are board 
games based on successful video 
games, now, but a good board 
game is a great way for kids to 
learn team building and com-
munication." 

The couple has been surprised 
and pleased with the foot traffic 

By Anne Endicott 
staff writer 

I

t's a time of pioneers who ven-
ture into uncharted lands to 
establish settlements and 

cities. They develop resources to 
further their pursuit of perma-
bence, sidestepping robbers in-
tent on halting their growth 
expansion. 

But he who possesses the 
ltrgest army, longest road and 
most numerous cities and settle-
ments is crowned the Ruler of 
Catan. 

Welcome to the world of Euro- 
aming, a rapidly growing faction 

lii'the board-game industry. From with wife, Lynn, recently opened 
ntasy to mind-numbing strategy, Off the Charts Games in Gresham. 

board gapes are enjoying a "You're connecting with people, 
resurgence in popularity as good interacting, talking and laughing. 
Ad-fashioned fun. 	 You can see when you do well. 
"There's a large portion of peo- Board games are a great way to sit 
le who still play board games," down after a long week and have 
said Ron Brown, who together a good time." 

But you won't find traditional 
classics like Sorry or Risk sitting 
on the shelves at Off the Charts 
Games. In fact, the only place 
you'll find those favorites is 
mounted on the walls in what 
Lynn refers to as their "museum." 

Card games like Bohnanza and 
Fluxx are scattered on tables, pa-
tiently waiting for players, while 



uvmzanon: Inc noaru liame, anu 
Ticket to Ride beckon those look-
ing for more of a challenge. 

Gone are the days of sitting 
around a table with a wad of Mo-
nopoly money or Colonel Mus-
tard and the wrench. 

"We have everything from the 
ridiculous to high-end strategy," 
said Lynn. "You won't find Red-
neck Life or Oh Gnome You Don't 

hip-box stores." 
t second career 

were cot- 

world 01 Furo-games in me eariy 
1990s by accident. 

"We were tired of the cards 
and wanted to try something dif-
ferent," Ron said. "We went into 
(former game store) Wizards of 
the Coast at Clackamas Town Cen-
ter and found a game called 
'Filthy Rich.' We tried it and were 
hooked right 

-
away. " 

Euro-style board games began 
appearing in the 1960s, predom-
inantly in Germany. Unlike Amer-
ican board games, where players  

tiers 01 taLan pavea me way ior 
the genre in the United States and 
outside Europe. 

Germany is the heart of the 
game-board industry, Ron said. 
Annually, garners and designers 
flock to the city of Essen to intro-
duce and play new games. 

"It's huge," he said. "Thousands 
of people from Australia, the 
United States, all over, are there. 
Hardcore gainers go to play all the 
new games, but the object for de-
signers is to have their games  

wHen we Play  it, we put tue I1CA 

cards face down on the table so 
we don't know what the board 
will look like until it's com-
pleted." 

Board games may appear to 
have taken a backseat to video 
games in recent years, but ac-
cording to Lynn, their diversity in 
long-term play enables them to 
challenge and compete with the 
digital market. 

"The difference is that you can 
pull these board games out in 20 

LllJUUli tllC 3LUIC 	 lucy 

opened the doors in early August. 
The economy, they said, is driving 
folks to find affordable entertain-
ment, which could make Off the 
Charts Games a checkmate 
against an expensive night out. 

"What we've got here are 
games that are fun and not terri-
bly expensive," said Ron. "People 
are staying home more. This is a 
great way to spend an evening or 
a rainy afternoon, and it's a lot 
cheaper than going to a movie." 
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Old Chicago opens in Gresham 
BY ANNE ENDICOTT 

of The Gresham Outlook staff 

Free was a very good price Friday when invited guests sam-
pled the lunch menu at the newly completed Old Chicago 
Pizza in Gresham Town Fair. 

A ritual employed by the company before a store's grand 
opening, the practice enables employees to serve and greet 
customers before the doors are formally opened. 
"The guests love it," genera! manager Jim Mahnke said. 

"They get to see the place and try a meal. If we make a mis-
take, they're quite forgiving." 

Known for its Chicago-style deep dish pizza, thin crust 
pizza and caizones served on dough baked fresh dni!y, the 
menu is also teeming with burgers, sandwiches and salads. 
Those with a thirst can choose from 110 different beers from 
around the world. Local suds, including a Draught of the Day 
selection, highlight area brewers and their specialties. 

Town Fair is the third Old Chicago restaurant to open in 
the Portland area. The chain strives to become an anchor in  

the community by being involved in 
local charities, supporting schools 
and youth athletic teams and hiring 
area residents. 
Malinke screened more than 

600 applicants before hiring a staff 
of 70. For many, he said, wearing 
an Old Chicago uniform will be 
their first job. 
"The quality of the people I met 

during the interviews was amaz- 
Old Chicago in 	ing," he said. "They know every- 
Gresham Town Fair body and they go to school here. 
opens on Monday, 	

These are the people I want work- Lily 	
ing for me." 

Old Chicago marketing manager Karin Ballard said she is 
unfazed by competition considering the recent opening of 

TURN TO OLD CHICAGO, 

Page 2A 

Old Chicago: Chainfounded in Boulder, Colo. 

ANNE ENDICO1T - The GREsHAm OurLoo 

Waitress Loricia Kudrna practices serving clients at Old Chicago on Friday, June 6. The new restau-
rant continues working out the kinks this weekend and opens to the public on Monday, June 9. 

CONTINUED FROM Page JA 

Red Robin at Gresham Station. She 
said that the two restaurants should 
complement each other. 

"We strive to be a chain that's not 
a chain," she said. "We want to pro-
vide a quality product that brings 
people back. That's what it's all 
about." 
Founded in 1976 in Boulder, 

Cob., the company owns and oper-
ates 47 Old Chicago restaurants and 
27 brewery restaurants. The deci-
sion to build in Gresham, Mahnke 
said, stemmed from the city's demo-
graphics. 
"It's perfect for us," he said. 

"This is where the families are - 
that's who we are. This area is 
growing, so the time was right." 

Old Chicago opens to the public 
at 11 am. Monday, July 9,  with 
lunch served until 4 p.m. and din-
ner from 4 p.m. to 1:45 a.m. The 
restaurant is at 850 N.W. Eastman 
Prkwiv 



Venida Triple CLEANSING TISSUES in 
white only. 29c value 	 0.. 2.c 

Gem Single Edge RAZOR BLADES of 
finest steel. 5 in package 	2e 

Northern KITCHEN TOWELS, 150 on 
roll. 	 6 for 99e 

Economy Package MODESS, 
56 napkins to box 	2 for $1.75 

Sierra Pine TOILET SOAP of 
fine quality 	 12 for 79c 

Toiletries—First Floor 

CASHMERE BOUQUET SOAP In new 
toilet size 	 6 for 29e 

Hind's HONEY & ALMOND Cream 
for hands and face $1 	00 bottle 59e 

LIJRLINE LAUNDRY SOAP, unwrapped 
regular size bars 	20 for $1.00 

FIRST AIDER KITS by Johnson and 
Johnson. Complete necessities. .  $1.98 

LARVEX solution for moth-proofing 
all types of materials 	Pint, 70h 

Toiletries—First Floor 

DRY SHAMPOO 
MINIPOO, new, quick dry 
shampoo keeps h a I r well-
groomed between regular sham-
poos. 41h.oz. shaker with mitt. 

$1.00  
Toiletries—First Floor 

POWDER MITT 
It's fun and easy to apply your 
after-both powder with this 
clever mitt by Tre Jur. Filled 
with scented powder. 

39 
\ Toiletries—First Floor 

WRISLEY SOAP 
Tub size bars of this well. 
known soap for toilet and 
bath. Delightfully scented and 
an exceptional value! 

16for$1M0  
Toiletries—First Floor 

WALDORF TISSUE 
Regular size rolls of this fine 
quality tissue that's extra soft 
and absorbent. Special June 
Sale feature. 

Toiletrie.rFirst Floor 

Prompt Prescription Service . . . Drugs, Vitamins 

84 Lextron Caps $2.72 

100 Unicaps 	 $3.95 

100 Vita Kaps 	$4.69 
7-Ounce Lysol 	47 

Even-Flo Nipples 	iLl[io  

100 Anti Gray Hair Vitamins $3.89 

100 Calcium and D Caps. 	89 

8-0unce Citrocarbonate 	S910  

Quart Snow Moth Spray ---- $1.25 

90-Day Stan-B with Iron $2.21 

NOTE: GOVERNMENT TAX, WHERE SO REQUIRED, WILL 
BE ADDED TO SALE PRICE 

£2'GON htWAL. JaNEa/913 
40  

OLDS & KING 
10th... Morrison... Alder.. . 9th 
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Hyun Joo Lee 

GREAT LOCATION: The One Hour Dry 
Cleaners on Northwest Division Street 
near Main Avenue could be the most 
visible and convenient dry cleaner in 
Gresham. Owners Hyun Joo Lee and 
his wife, Martha, greet customers at 
the drive-up window or the inside 
counter. 

Some customers like their work 
enough to 
come back 
every week; 
others drop off 
dry cleaning 
because the 

shop is so accessible. 

AMBITION SIDETRACKED: Lee, a 
former real estate agent, saw 
"location, location, location" when he 
showed the One Hour Martinizing 
business to a buyer in 1982. When 
the deal fell through, Lee bought it 
and became a dry cleaner. 

So much for the Korean student 
who came to the United States in 
1969 to study for several years and 
return home to run for political office. 

"The concept didn't work out," the 
61-year-old father of two said with a 
trace of a smile. While studying at the 
University of Portland, Lee had to 
work, forcing him to take longer to 
finish his degree. The political 
situation in South Korea also was 
uncertain. 

After he received his master's 
degree in library science in 1972, Lee 
taught English as a second language 
at Portland Community College. After 
four years, he went into the real estate 
business. 

All the while, he and his wife, Jong 
Ai, and son, Byung, were assimilating 
to the West. In 1975, Jong Al became 
a U.S. citizen and changed her name 
to Martha. Then came Matthew, the 
second son, who recently graduated 
from high school. 

IMPORTANCE OF ENGLISH: "I knew 
nothing about the (dry cleaning) 
business when I bought it," Lee said. 
But he learned the business, worked 
long hours and became fluent in 
English. 

Speaking English is the most 
important aspect of the dry cleaning 
business, he said. "You have to 
explain to customers what can and 
cannot be cleaned or restored," he 
said. "Once you explain things, 
customers don't complain." 

That's what he advises other 
Korean immigrants who want to go 
into the dry cleaning business. In 
1988, he helped organize the Korean 
Dry Cleaners Association of Portland 
and was its first president. The group 
has 150 members, mainly in the 
metro area, and conducts training 
programs and workshops on 
compliance with regulations on 
emission standards. 

He said 75 percent of the 350 dry 
cleaners in the metro area are owned 
by Koreans because they gravitate 
toward small businesses. The other 
popular business venture for Korean  

immigrants is mom-and-pop grocery 
stores. 

Lee said Koreans have the 
education to handle the technical 
aspects of running a dry cleaners, 
don't mind the long hours and can 
find the $50,000 to $70,000 to buy a 
business. It is common among 
Korean entrepreneurs to borrow seed 
capital from family members and 
friends because recent immigrants 
don't have the credit history to get a 
bank loan. 

New business owners can get 
credit from a more traditional Korean 
practice called keli, where a dozen 
friends pool their money to lend to 
one another without interest. Other 
Asian groups have similar loan 
arrangements. 

QUALITY OVER QUANTITY: Lee also 
serves on the board of the Oregon 
Dry Cleaners Association and was 

MARV BONDAROWICZ/The Oregon 

appointed to the compliance advisor 
panel for the Department of 
Environmental Quality's Small 
Business Assistance Program. 

The Lees and their three employeE 
do all the dry cleaning work in-housc 
The owners have a new closed-
system machine that keeps solvent 
fumes from escaping, an industrial-
size washer and dryer, a dry-cleaninc 
press area and a shirt press area. 

Lee said he's trying to improve 
quality by reducing his business 
hours from 12 to 10 a weekday and 
from six to three Saturday. More wor 
means more rushing, he said. 

After 16 years, Lee thinks about 
retiring, but not for a couple of years. 
Matthew is college-bound, and his 
brother, Byung, is a lawyer at a 
downtown Portland firm. His proud 
dad leaves his son's business cards 
on the counter along with his own. 

- Stanford Che 



Sale Annouicd 
For Lily Farms 

Oregon Bulb Farms of 
Gresham has been sold to 
a Vancouver, Wash., firm, 
Meiridge, Inc. Confirmation of 
the sale, effective July 1, was 
made by Hubert Leonard, vice-
president of Melridge. 

No sale price was disclosed. 
No changes in personnel, 

management or policies are 
planned according to Leonard. 
Jan de Graaff, former owner, 
will remain in complete con-
trol as general manager. 

Oregon Bulb Farms is located 
just off Dodge ParkBlvd., over- 
looking the Sandy river. It is 
internationally famous for its 
lilies, which are distributed to 
most countries of the world. 

Meldrige Inc., is described 
as a small, private investment 
firm. 

A companion operation, Mel-
ridge Aviation is located near 
Pearson Airpark in Vancouver 
and is distributor for the Pa-
cific Northwest and Alaska for 
Piper Airplanes, as well as 
for a variety of aircraft parts 
and accessories. 

It also has a branch office 
in Anchorage. 

Jack Murdock, chairman of 
the board of Tektronix, is a 
principal of Meiridge. 
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Ant4w Anrttuu 
MOVING TO NEW YORK FURNISHINGS of 

MR. & MRS. Jan de Graaf of Oregon Bulb Farms 

Direct From Paris & England large assortment Bedroom & dining 

room sets, sideboards, display Cabinets sets of chairs, Beds, 

Cupboards, Nite Stands, Mirrors, Coat Racks, Stoves, Grand-

father, Wall & Mantle Clocks, Pine Chest, Spinning Wheels, Up-

right Piano by Schaeffer etc. 

Choice Collection French & German Dolls beautifully dressed 
Juneaus etc. Magnificent pair Augustus Rex Vases etc. 

Choice Chinese & Oriental Art Objects Celedon Kwan Yin 
22" high, Pair Sevres style parc. vases, set of 4 inlaid plaques 
silverplate epergne fitted 5 cent gloss bowls Rose quartz 
elephant, coral Kwon Yin, Asst'd Ivory Netsukes, Snuff bottles, 
Hotei. Foo Lion, Amber Foo Lions, Asst'd animals, soapstones, 
garden ducks, asst'd Porcelain, etc. 

VIEW SUN., JUNE 2812 'til 7 Mon & Tues at 5 P 
Auction Mon &Tuesl IPM at Lynn Walters Auction 

S.E.S2nd Freeway Clackamas 

.. 

- 	--.--4 

Asst'd Furniture, Oil Paintings, etc. from the Cleveland Estate, Gresham 
Is 

first Mayor Superior by Water Color .  WA Carter. 

Large Persian Rug, asst'd Moroccan & Spanish Rugs, Desk, Curly 
Maple Chest, Bed, Studio Couch, Dressing Tables, Coffee Tables, 
Danish Chairs, Asst'd Lamps, Iron Couch & Table, Chairs, French 
Quimper Chinese design service, 170 Pc. English Dinnerware, Hi-

Fl radio gramaphone, amplifier, stereo tuner, loudspeaker cobi. 

net, childs chairs, Delft platter. Carl Morris painting (Portland 

Artist) asst'd Lithopla nes, etchings etc. 

Jan de Graaf 

says farewell 
Jan de Graaf gave a 

"farewell to Gresham" talk 
Monday to members of the 
Gresham Chamber of Com-
merce. 
He first came to Gresham in 

1922 to raise daffodils then later 
started raising lilies with great 

- success and became sole owner 
of the Oregon Bulb Farms, 
Dodge Park. 
Now that his interests have 

been sold de Graaf will make 
his home in New York. This is 
to be closer to his children, he 
said. A daughter is studying 
medicine in London and a son is 
making movies in Paris. 
He called Gresham an ideal 

climate, both for raising crops 
and developing a small 
business. 
Present owner of Oregon 

Bulb Farms is Jack Murdock 
and general manager is Ray 
Whitcomb. 

- 



Candy Farm closes . after decade i s  
Local landmark 
will end its run 
on July 9 
BY MARCUS HATHCOCK 

staff writer 

The "Forrest Gump" saying 
goes: "Life's like a box of choco-
lates; you never knov' what 
you're going to get." And that  

couldn't be truer for Oregon 
Candy Farm owner Pat Ruter. 

Besides the fact that Ruter has 
been making boxes of chocolates 
since she took over the business 
almost 30 years ago, she never 
could have guessed how fuffiffing 
that career would be, and how 
tough it would be to walk away. 

When Ruter closes the doors 
Wednesday, July 9,  at the business  

on Highway 26 east of Sandy, it 
will be for the last time. 

For about a year now, Ruter, 
66, has wanted to retire from her 
lifelong career as a purveyor of 
sweets to pursue other interests, 
but the daily rigors of running the 
Candy Farm prevented her from 
getting the business and sur-
rounding property ready for sale. 

And when she learned that her 
candy maker was going to retire, 
Ruter said closure was the only 
option. 

"I thought, let's pull the plug 
now and clean things up, and 
then put it on the market," Ruter 
said. "After the 9th I'll be work-
ing in here trying to get things 
ready, hopefully for someone to 
take it over and reopen." 

The Candy Farm would have 
closed earlier, but candy orders 
and the promise of a candy-rich 
holiday - Christmas, Valentine's 
Day, Easter, Mother's Day and 
Father's Day - kept business 
going. 

Really, it's just hard for Ruter 
to say goodbye. 

"I'm married to this business," 
Ruter said. "This is like a divorce, 
or having something die. It's 
emotional. I love my customers 
and I'm going to miss them terri-
bly." 

The Oregon Candy Farm start-
ed in Portland in 1933, and a 
new owner brought it to the 
Sandy area in 1972. Ruter and 
her husband, Don, bought it in 
September 1978. 

"It was the family joke," Rut 
recalled, "because I'm an on-th 
wagon chocoholic now. Peop 
said my husband bought the bu 
ness to feed my habit." 

Don died in 1995. 
At its peak, the Candy Fai 

made 110 to 120 different typ 
of candy; today that number h 
dwindled to about 75 or 80 d 
ferent kinds, but crowds still a 
awestruck by the variety. Visito 
also enjoy watching candy ma 
ers in action. 

"We're a destination for som 
one who's having a good day, 
not having a good day and wai 
to make it better," Ruter sai 
"It's a destination they can a1w2 
know the consistency of our cc 
fections will be there. We're he 
to please our customers." 

It was never a huge morn 
maker - Ruter says her bottc 
line was "brown, not black" - 
but she hopes someone will s 
the tremendous value of the 7 
year-old institution. 

Ruter has heard from sevei 
potentially interested buyers, L 
those discussions haven't go 
very far because she doesi 
know how much she wants I 
the business and its property. 

"It's hard to sell a busin 
when you've worked so hard 
it," Ruter said. "I don't think 
(owner) should put the price 
it; we've got too many eiflotio 
in the business for us to do th 
How could you know what i 
worth?" 

She hopes the business does 
stay closed for long, but in 
end, the market will decide. 

The business and surroundi 
property are for sale, but buy 
may purchase them separately, 
desired. A buyer could buy 1 
whole thing, like Ruter did, a 
reopen the business; someo 
could just buy the business a 
relocate it; or 	the scarii  
option, Ruter believes - a bu) 
could purchase the property a 
never reopen the Candy Farm. 

"I'm praying that is not the 
it ends," she said. 

But she also doesn't w 
someone to do a half-hearted 
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roviding goodies 

STAFF PHOTO BY JIM CLARK 

Oregon Candy Farm owner Pat Ruter holds some of the last 
of her merchandise as she prepares for the July 9 closure of 
her landmark business. 

Ruter says she feels bad the 
Candy Farm will have to cloe.' 
"You know, in life, you figure 

out what you're going to do, but 
sometimes things don't necessar-
ily fall the way you'd want them 
to." 
Through July 10, the Candy 

Farm -- 48620 Highway 26 in 
Sandy - will be open 9 a.m. to 5 
p.m. weekdays and noon to 5 
p.m. Sundays. It will be open on 
Independence Day from noon to 
5. 

As the last day approaches, 
Ruter says she'll have more infor-
mation about some sort of 
farewell festivities. 

Even thinking about that last 
day gets Ruter choked up. She 
thinks about the scores of chil-
dren who acted as if she was ped-
dling magic. She thinks about all 
the engagement rings hidden in 
chocolate boxes, the Christmas 
trees adorned with candy and the 
camaraderie of her employees. 
The memories are overwhelming. 

"I just want to thank everyone 
so very much for coming and 
making the Oregon Candy Farm 
•the success that it is," Ruter said. 
"Without them, of course, we 
wouldn't be anything. All of them 
are like extended family to me, 
and I'm going to miss them." 

of running the place. 
"1 don't just want someone to 

come in here and pretend they're 
going to make it work and shut 
her down again," Ruter said, not-
ing that in a tough economy, the 
next owners will have to be com-
mitted and innovative. 'Td really 
like to find someone to wrap 
their arms around it like we did." 

Moving on 

Once she steps away from the 
Candy Farm, Ruter plans to get a 
part-time job - "It has to be 
somewhere where there are peo-
ple," she said - and spend 
more time with her various 
organizations: the Optimists, the 
Kiwanis, the Gresham Elks, Mt. 
Hood Hospice and the I Prime 
Timers Dining Club. 
"I don't know what the future 

holds," Ruter said. "I just hope it 
holds good things." 

Like the dark chocolate bars 
they packaged, Ruter's seven 
part-time employees are left with 
a bittersweet feeling about the 
closure. 
"I'm happy to see Pat go on 

and be able to do things with her 
life," said Debbi Bosteder, a six-
year employee, "but in the same 
breath it's going to be sad the 
Candy Farm might not be here." 
"For me, it's sad," said candy 

packer Teressa Rose, who has 
worked at the Candy Farm almost 
six years. "It's been like my sec-
ond home, and working with the 
other employees has been like a 
small family. Everyone is so close 
to each other, and having a boss 
like Pat has been awesome." 
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REG.$6.99 
GIFT WRAP & RIBBON 

NOT INCLUDED 

I 



 

.1 

I- 

0 
I-- - 

 

 

0 0 
I— 

LU 
I— 
z 
LU 
UJ 
(I) 
4 
LU -J 
a. 

  

-4 

OREGON FIRST BANK 
GRESHAM BRANCH 
P.O. BOX 526 
GRESHAM, OREGON 97030 

GRESHAM HISTORICAL SOCIETY 
P0 BOX 65 

GRESHAM, OREGON 97030 

TOTAL 
DEPOSIT 

TOTAL 
ITEMS 

z 
0 
0 

I- 
UI 

C.) 
I-
I- 
U) 

— o  

C., 
I-. z 
W  

I 

Ir 

C
U
R
R
E
N
C
Y
  

C
H
E
C
K
S
 

T
O
T
A
L
  

P
L
E
A
S
E
  
E
N
T
E
R
  
T
O
T
A
L
  
H
E
R
E
  1
 

\
 
P
L
E
A
S
E
 	

T
rJ
 

 

'  Oregon  OREGON FIRST BANK GRESHAM BRANCH 
	

GRESHAM HISTORICAL SOCIETY 
first bank  P.O. BOX 526 	 P0 BOX 65 

GRESHAM, OREGON 97030 	 GRESHAM, OREGON 	97030 

TOTAL 
ITEMS 

TOTAL 
DEPOSIT 

/ 
N 	— 

L 000.': 13100061312EA3110  
HARLAND CK6-2 

  

  

A 

i:10008'EI' 8OOOL 2 V3 IiI 
A 

A 

HARLAND CK6'2 



RESHAM HISTORY FILE 64Liu4)41  

rortland firm eyes 
move to Gresham 
New center would 

include space for 
variety of businesses 

by LYNN NAKYASIL 
of The Outlook staff 

Gresham may become home to an 
interpretive center of agricultural and 
other local products, Jerry Gillham, 
the city's business assistance special-
ist, said Friday. 

Tentatively called the Oregon 
Products Interpretive Center, the pro-
ject hinges on several factors, includ-
ing a land purchase and the city's abil-
ity to procure economic development 
funds. 

The project would house a large 
food products company, several 
smaller food and retail goods compa-
nies, a visitors'/tourism center and a 
small theater. Based on figures at 
other attractions, Gillham believes the 
center will draw 500,000 visitors 
annually. 

"We want to create a critical mass 
for other businesses to locate here," he 
said. 

Gillham has forged a partnership 

with Trailblazer Foods, a company 
currently located on Columbia 
Boulevard in Portland. 

The company wants to expand and 
is seriously considering sites in several 
cities, including one in West Gresham, 
Gillham said. Announcing a specific 
location might endanger land negotia-
tions, he said. 

Ross Hawkins, company vice pres-
ident, said he hoped to have a land 
purchase completed soon after Jan. 1. 

"It's in its very early and very 
beginning stages. It is a very wonder-
ful and a very broad concept at this 
point in time," Hawkins said. 

The center has gained the support 
of the mayor and councilors and other 
area leaders, Gillham said. 

Gillham said that Trailblazer Foods 
had agreed to build the shell of the 
stores and other buildings, and lease it 
to the city for a nominal fee, such as 
$1 a year. The city would need to 
come up about $62,000 to finish the 
buildings, he said. 

The city then would use a leasing 
company to oversee the center's ten-
ants, which would pay enough rent to 

Turn to CENTER, Page 5A. 

I, 
	

9d1-a- IO/ô/f 



Center 

cover the building's expenses. The 
city is neither interested in becoming a 
landlord nor making a profit, he said. 

"Whatever we do out of this will 
be used for the creation of jobs," 
Gillham said. 

Stores would sell food and other 
retail products made in Oregon but 
with a twist: They would all have a 
display or even a tour of how the 
products are made. 

Gillham would like to incorporate 
that into a larger scheme of manufac-
turing tours at area companies. 

"We want to create a wine tour, but  

it will actually be a manufacturing 
tour," he said. 

Trailblazer Foods produces a vari-
ety of products, including jams and 
preserves, Hawkins said. 

"We represent a variety of product 
brands from the Pacific Northwest," 
he added. 

Among the company's newer 
accounts is the management and mar-
keting of Jake's Famous Products, 
including the restaurant's clam chow-
der, Hawkins said. 

Jake's has also shown interest in 
placing a delicatessen of its products  

at the center, Gillham said. 
The initial plans feature a manufac-

turing space of 64,000 square feet for 
Trailblazer, Gillham said. The compa-
ny is also interested in using plants 
native to Oregon and even local crops 
to landscape the center. 

If the city is unable to come up 
with the $62,000 by October 1994, the 
company would just build its own 
facility. If the company settles else-
where, Gillham believes a center is 
still feasible but will require even 
more fund-raising. 

Gillham believes that the center  

Continued from Page 1A. 

will create both manufacturing and 
retail jobs, promote agriculture, work 
with other regional attractions to draw 
tourism, improve the local economy 
and make a good field trip for school 
groups. 

Gillham made the first appeal for 
money this week with an application 
to GTE Northwest, which will award 
as much as $15,000 to qualifying eco-
nomic development proposals. 

The city will also seek economic 
development funds from the Oregon 
Lottery and federal redevelopment 
funds because the potential site is in 
economic decline. 

"We think a good product will sell 
itself," Gillham said. 'We think this is 
going to be a worthwhile investment." 
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SAMSUNG PORTABLE 
13" Auto-Color TV 
Automatic tine tuning, In-
line black matrix tube, 
walnut finishi 

aAMSUNG 

177 

un]  
25" ELECTRONIC TUNE COLO 

I

Automatic color tracking, oak fin-
ish cabinet, Ac-
cuFilter black ma-
trix picture! 	 497] 

Pii 
2 7 7 

8 HOUR 

VHS VCR 

ZENITH 19" 
COLOR TV 

Chromasharp picture tube for bril-
liant color reception! Automatic 
color control, tuninq. 
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• FRONT LOAD 
• 3 Speed Record and Playback 
• Remote 

Control 	a 
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Powerful multi-eve 
wash action for 
sparkln9 clear 
dishes Eeergy Sav-
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MON-FRI 9-8 

• Low Prices Guaranteed 
	

Delivery Available 

• VISA, MASTERCARD 
	

FINANCING AVAILABLE 
WELCOME 
	

ALL MAJOR BRANDS 

OPEN 7 DAYS 
SAT 9-6 
	

SUN 12-6 

FRIGIDAIRE 
FREEZER 

• 8.3 cu. ft. 
• Adjustable 

Temp Control 
• Foam Insulation 

287 

• Clock 
• Touch Controls 
• 10 Power Levels 

• Lift up top 
Storage 
• Removable 

Burners 

• lB cu. N. 
• No Frost 
• Slide-out 

Adjustable 
Shelves 
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PORTLAND 
72nd & NE. SANDY 

ALWAYS 
THE BEST 

WHIRLPOOL MULTI-CYCLE 
BUILT-IN DISHWASHER 
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KitchenAid 
DISHWASHER 

Reversible color panels, energy saver 
cycles for low-cost operation, two level 
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G.E. AU 
WASHER 

• LARGE 
CAPACITY 
• Multi-
Temperature 

• Heavy Duty 
Motor 
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MULTI-CYCLE DRYER 

• Large load 
capacity 

• Multi-Temp 
selection 
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Owens 
Corning 
to build in 
Rockwood 
Insulation manufacturer 
plans to hire 32 employees 
with room for expansion 
BY KELLY MOYER-WADE 
staff writer 

Owens Coming, the Ohio-based building materials 
manufacturer, has announced plans to build a 50,000-
square-foot manufacturing plant in Gresham's 
Rockwood area. 

The plant is the first manufacturing project to be 
built in Rockwood since the neighborhood was named 
to the Oregon Economic and Community Development 
Department's list of distressed regions. The Owens 
Corning plant garnered attention for its planned job 
creation, said Marcy Jacobs, business development 
officer for the department. 

"One of the things that made this project so impor-
tant was the number of jobs to be created ... and we're 
very pleased that the company's (proposed) wage lev-
els are higher than median wages," said Jacobs. 

The new plant will create 32 jobs, including nine 
managerial/technical worker positions with salaries 
ranging between $40,000 and $120,000 per year. 
Twenty-three non-technical employees will make 
between $15 and $22 an hour. 

"Any job we get here is good, so 32 jobs are excel-
lent," said Laurel Schweitzer, economic development 
coordinator for the city of Gresham. "More important-
ly, this is a national company locating in Gresham and 
there is room for expansion." 

The new plant will be built on a 7.35-acre plot south 
of Interstate 84 and east of 181st Avenue in the San 
Rafael industrial area. 

Governor Ted Kulongoski recently approved a 
$49,000 grant to assist Owens Corning with trans-
portation improvements on the site. 

The grant money comes from the Governor's 
Strategic Development Fund and is distributed through 
the Oregon Economic and Community Development 



Owens: Site has old railroad line 
CONTINUED FROM Page IA 

Department, said Jacobs. 
"We've been talking with 

Owens Corning for about a year, 
and we knew there may be trans-
portation issues but it took a long 
time to work out the details," she 
said. "The grant needs to be spe-
cific ... the money will help with 
the development of sidewalks, 
curbs and gutters." 

Owens Corning approached the 
city of Gresham last year with 
plans to build on one of two 
empty San Rafael sites. 
"The company wanted a rail-

road spur," Schweitzer said. "And 
they were looking to expand their 
West Coast presence." 

Union Pacific Railroad is cur-
rently working with Owens 
Corning and the city of Gresham 
to reactivate a railroad line locat-
ed adjacent to the building site, 
Schweitzer said. 

The building plans are current-
ly in a design review and com-
ment period and groundbreaking 

CONTRIBUTED PHOTO 

Owens Corning manufactures 
rigid polystyrene foam insula-
tion. The company is building 
a factory in Rockwood. 

are expected to occur before the 
end of this summer. 
"We're all very excited to-have ,  

them here," said Schweitzer about 
Owens Corning. "This is excellent 
news for the brand new urban 
renewal area that voters passed 

last fall." 
Voters approved the Rockwood-

West Gresham urban renewal dis-
trict last year. 

The new plant, which is slated to 
begin operation in early 2005, will 
support the company's Portland-
based warehouse and roofing 
manufacturing facilities. 
George Kiemle, president of 

Owens Corning Insulating Systems 
Business, said the new plant will 
help meet a growing demand for 
his company's rigid polystyrene 
foam insulation products. 
"Customer demand for the 

extruded foam insulation has 
surged in recent years ... the 
plant in Gresham allows us to not 
only meet our customers' cur-
rent demand, but provides us 
with the flexibility to grow with 
them as their needs change," 

Iciemlesaid. 
Owens Corning (OWENQ) had 

sales of $5 billion in 2003 and 
recently announced plans to 
upgrade and expand existing facil-
ities in the U.S. and Canada. 


