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Alabama Jewelers 
Association

Executive Director: Nancy Dawkins

1848 McFarland Boulevard
Northport, AL 35476

(205) 526-5710

alabamajewelers@icloud.com
Alabamajewelers.org

Inventory is acquired from a variety
of relationships built over decades...

• Diversified Fine Jewelry Collections
• Antique & Estate Fine Jewelry
• Overruns & Closeouts
• Manufacturer Surplus
• Opportunities Offered Below Market

You Can Call It Closeouts... 
        You Can Call It Surplus... 
               Smart Retailers Call It Profit! 

mdjadvantage.com                                                              Call David Haverly  615.594.6583

Get email updates on our latest pieces and specials!
Visit promo.mdjadvantage.com

Annual Convention
April 5th - 7th

The Wynfrey Hotel
Birmingham, AL

We’re Bringing It Back
To Birmingham!



President’s Message
Dear Alabama Jewelers Association Members,
	 I am pleased to let everyone know that at our April Convention I was 
appointed to be your President of the Alabama Jewelers Association. 
Along with this, we have decided to hold our annual April Convention 
back in Birmingham for 2019. While we have many friends in the Georgia 
Jewelers Association, we have decided to return to an all Alabama 
Jewelers Association meeting in order to help our association grow further. 
Georgia Jewelers will always be welcome to attend our conventions, but 
we will no longer hold a joint convention.
	 We are excited to implement these new changes and see the 
association continue to grow. We ask our members if there is a new 
jeweler in your town, please invite them to join the association. There are 
a few jewelers that do not take advantage of the great programs and 
speakers at our conventions, and we would like to see everyone take 
advantage of the great benefits you get as a member of AJA.
	 One of my favorite conventions is our Saltwater Seminar. I am excited 
to announce that it will be held September 27th - 30th. The networking 
with jewelers and vendors from around the state is invaluable. Please find 
the time to join us at the beautiful Island House Hotel in Orange Beach, 
Alabama. The wonderful white sand and emerald waters are waiting for 
us to come and enjoy!
	 I am looking forward to seeing everyone of you at the beach; the more 
the merrier! 

Sincerely,
Marshall Sanford,
AJA President

President
Marshall Sanford

Hayes Jewelers
Mobile
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For those customers who are 
environmentally conscious, Darling Imports has  

you covered! We offer a wide variety of lab-created gemstones  
in premium cutting and color at HALF the cost of the “other” guys!

Darling      
Gem

Imports

C A L L  O R  E M A I L  F O R  D E T A I L S  T O D AY !

E C O - F R I E N D LY  C O N S U M E R !
W E  S PA R K L E  F O R  T H E

Darling Imports

@dar.imports

FOLLOW US ON

800.282.8436
WWW.DARLINGIMPORTS.COM         ORDERS@DARLINGIMPORTS.COM

Get it done
  with Darling!
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AJA Executive Board of Directors
President

Marshall Sanford 
Hayes Jewelers

Mobile, AL

Vice President
Bill Wismar 

Wismar Jewelry
Fairhope, AL

Treasurer
Ryan Snuggs
Bromberg & Co.
Birmingham, AL

Secretary
Megan Sherrer-Neel

Lou’s Jewelry
Mobile, AL

Executive Director
Nancy Dawkins

Nancy & Co. Fine Jewelers
Northport, AL

AJA Board of District Vice-Presidents
Ann Glasscock 
MorLyn’s Jewelry

Clanton, AL

Maria Foote
Maria Jewelers

Opelika, AL

Cody Foote
Maria Jewelers

Opelika, AL

Joseph Denaburg
Levy’s Fine Jewelry

Birmingham, AL

Kim Odom
Doug Doggett Jewelers

Cullman, AL

AJA Past President Advisory Committee
Glenn Manning

Manning Jewelry
Foley, AL

Danny Clarke 
Gold Art, Inc.

Mobile, AL

Jared Nadler
Levy’s Fine Jewelry

Birmingham, AL

John Poole 
Hudson Poole Jewelers

Tuscaloosa, AL

Richard White 
Ed White Jewelers

Cullman, AL

Gene Poole 
Hudson Poole Jewelers

Tuscaloosa, AL

Doug Doggett 
Doug Doggett Jewelers

Cullman, AL

Tim Sherrer 
Lou’s Jewelry

Mobile, AL

AJA Associates Board
Judy Upton 

Judy Carter & Associates
Renee Singer

Start to Finish
Arthur Back
Ashi Diamond

Steve Stricklin
Midwest Closeouts

Mark Smith
Southeastern Findings/Namano

Beverly Goddard
Royal Chain/Charles Garnier/

Wilkerson
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Beverly Goddard Awarded
2018 AJA Associate Member of the Year

Oh Wow... What a big surprise and honor being 
named Alabama Jewelers Associate Of the Year!! 
I’m very happy to be a part of this awesome 
organization.  I would like to express my deepest 
gratitude to the Alabama Jewelers for believing 
in me. I truly appreciate and value everything I’ve 
learned from each of you and your continued 
support.  
Mostly, I so treasure and value all your friendships. 
I look forward to many more fun successful years 
with the Alabama Jewelers Association.

Love To All,
Beverly Goddard
AKA: “Homer” :-))
Royal Chain, Charles Garnier & Wilkerson’s

Beverly Goddard, Glenn Manning & 
Megan Sherrer-Neal

AUGUST 4-6, 2018
Atlanta Jewelry Show

Atlanta, GA

AUGUST 26-27, 2018
SJO

Charlotte, NC

SEPTEMBER 27-30, 2018
AJA Saltwater Seminar

Island House Hotel
Orange Beach, AL

JANUARY 26-28, 2019
RJO

Nashville, TN

FEBRUARY 23-26, 2019
IJO

Phoenix, AZ

MARCH 2-4, 2019
Atlanta Jewelry Show

Atlanta, GA

APRIL 5-7, 2019
AJA Annual Convention

The Wynfrey Hotel
Birmingham, AL

MAY 30-JUNE 5, 2019
Luxury Las Vegas

JUNE 2-5, 2019
JCK Las Vegas

2018-2019 Calendar of Events

Saltwater 2018
September 27-30

Watch The Mail For Your Registration Form 
Inside Our Special Saltwater

Flier Coming In August!



Because the next generation are digital natives 
and do their research and shopping online, 
it’s important for your business to be where the 

customers are.

If you don’t already have a social media presence, 
now is the time to create one for your business. Not 
sure how to get started? We can help.

Getting Started

Taking that first step into social media can be a bit 
overwhelming. With so many platforms and users, 
where do you even begin?

First, think about why you are doing it. Do you want to 
increase sales? Are you interested in creating more 
visibility for your store? Decide your purpose to help 
you get started on what to post and where.

It’s also important to measure your social media 
performance. Are you getting more engagement on 
one platform over another? If so, consider focusing 
more of your attention on the better performing 
platform.

Select Your Platform(s)

When it comes to choosing which social media 
platform you’ll use, select a couple that offer the best 
opportunity for reaching your target audience and let 
you post the right type of media.

Keep in mind that it’s hard to have a social presence 
on all platforms. Start by choosing one or two that 
meet your needs.

Here is a breakdown of the most popular channels:

What To Share

First, tell your story.

Who are you? How did you get started in the jewelry 
business? What do you love about your community? 
Include images and videos to help tell your story as 
they tend to perform better with more engagement 
and interaction from your followers.

According to Amanda Gizzi, Director of PR & Events 
for Jewelers of America, images of boldly-colored 
gem stones and jewelry receive more interaction and 
engagement on their social media channels than 
other posts.

The photography and videos don’t have to be 
professional. The latest smart phone technology 
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Let’s Get Social: Growing Your
Business With Social Media
Brought To You By Jewelers Mutual Insurance Company

Facebook - The most popular and powerful social 
platform. You can assume most people are on it. 
Facebook isn’t about selling, it’s about building 
relationships and you have the option to reply 
directly to comments or questions.

LinkedIn - This networking site helps your business 
grow by growing your connections and utilizing 
them when needed. It contains groups and 
discussions where you can ask questions and read 
industry-related articles and blogs. Use the platform 
to let others know who you are and what you do.

Instagram - This app is made for sharing photos 
and videos. It’s ideal for jewelers because of the 
ability to post and share product photos and 
videos. Followers can view, comment and like 
your posts.

Pinterest - A content-sharing site that allows its 
members to pin or post videos and images to 
pinboards. This site has a female-dominated 
audience and is ideal for jewelry businesses to 
showcase  products through photography and 
video.

Twitter - An in-the-moment platform that lets you 
reach out to people for an immediate response. 
Think breaking news, updates or questions for your 
followers. If you have things to say frequently and 
prefer to reach out directly to your followers, this 
would be a great platform to consider.
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provides great quality video and images that can be 
easily uploaded onto your social pages.

When To Share

It’s important to keep your pages up-to-date and post 
regularly.

You can schedule your posts in advance if resources 
or time are factors. You can also engage with your 
audience in real-time with Facebook Live or create 
Instagram stories.

Don’t forget to analyze the data and determine 
which posts perform the best and when. By tracking 
your performance, you’ll be able to better promote 
yourself and get more engagement with your posts.

Article written by a team of Subject Matter Experts at 
Jewelers Mutual Insurance Group.

P R O T E C T  Y O U R  B U S I N E S S .

G R O W  Y O U R  B U S I N E S S .

Judy Upton   |   Judy Carter & Associates, LLC   |   judy@judycarterandassociates.com   |   205-795-1221

Contact an agent in your area today!

PROUD SPONSOR OF THE ALABAMA  
JEWELERS ASSOCIATION

J E W E L E R S M U T U A L . C O M   |  800-558-6411

Chicken Enchilada Dip

1 Pound Grilled Chicken - Shredded
8 Ounces Cream Cheese - Softened
1 Cup Mayo
8 Ounces Shredded Mexican Blend Cheese
4 Ounces Diced Green Chilis
1 Jalapeno Pepper - Finely Diced
(Use More If You Like More Heat)

Mix all together and bake for 30 minutes at 350.
Sprinkle a little cheese on top.

Strawberry Cake

1 Box White Cake Mix
1 Box Strawberry Jell-o
4 Eggs
1/2 Cup Water
1/2 Cup Frozen Strawberries - Thawed
1 Cup Oil

Mix cake mix, Jell-o, eggs, water, strawberries and oil with electric 
mixer for 2 minutes. Bake at 350 in a preheated oven in a 13x9 inch 
greased cake pan. Bake for 20 to 25 minutes. Mix confectioners’ 
sugar, strawberries and butter with mixer on medium speed until 
blended. Spread on slightly warm cake. Cut cake into squares then 
remove from pan. Keep cake in the refrigerator. 

Icing
1 Package Confectioners’ Sugar
1/2 Cup Frozen Strawberries - Thawed
1/2 Stick Butter - Softened

Recipes

Membership Makes A Difference!
See Page 16 For More Information 

On Association Membership!
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In a landmark decision announced June 21, the 
United States Supreme Court took a major step 
toward sales tax fairness when it voted to overturn a 

1992 judgement that was creating an uneven playing 
field on sales taxation for traditional and online sellers 
by prohibiting states from collecting sales taxes from 
sellers that do not have a physical presence in-state, 
i.e. e-commerce businesses. While change may not be 
immediate, Jewelers of America offers an overview of 
the case and what’s to come so jewelers can begin 
to plan for how the ruling may impact their businesses.

The Case: South Dakota v. Wayfair
At issue in the case, argued on April 17, was South 
Dakota’s sales tax fairness law, which had been ruled 
unconstitutional by the South Dakota Supreme Court 
in September 2017. It requires online merchants with 
more than $100,000 in annual sales to state residents 
or 200 transactions with state residents to collect sales 
tax. In siding with South Dakota and overturning Quill, 
the Court opens up the opportunity for other states 
to charge sales tax on businesses that do not have a 
physical presence, but sell to consumers in the state 
through online and/or remote sales.

How the Decision Opens Path to Sales Tax Fairness
Sales Tax Before the Ruling
Consumers are already legally required to report 
untaxed purchases and pay the sales tax as “use” 
tax, but there is little awareness around the law and 
compliance has been extremely low. Back in 1992 
when the Supreme Court made the initial Quill decision, 
the Internet barely existed, with most remote sales 
coming from catalogs. With the rise of the Internet and 
e-commerce sales, brick-and-mortar jewelry businesses 
began to experience a growing number of consumers 
who viewed their stores as “showrooms,” only to see 
those sales go to sales-tax-free online competitors.
For more than two decades, Jewelers of America 
advocated for sales tax fairness, arguing that if 
online businesses sell the same products to the same 
customers in the same neighborhoods as traditional 
stores do, then they should be required to adhere to 
the same tax laws.
Plus, states and communities lose out on much-needed 
revenues to support education and infrastructure; states 
stand to lose more than $211 billion in remote sales tax 
revenue from 2018-2022 without sales tax fairness.
 
An End to Showrooming?
Jewelers of America supported South Dakota’s 

arguments to the U.S. Supreme Court, providing 
supporting evidence with other retail organizations 
in legal briefs last October and again in March. JA 
Members provided testimonials of how this issue 
directly affected their sales – often siting losing sales to 
showrooming. This could change with the latest ruling.
The U.S. Supreme Court indicated in its decision that 
South Dakota’s law could serve as a model for other 
states seeking to collect sales tax from out-of-state sellers, 
noting that it was not an undue burden on sellers since it 
is not retroactive and requires only merchants who do a 
considerable amount of business in the state to collect.
 
What is a “Considerable Amount” of Business?
That’s determined state by state, but for South Dakota 
the threshold is: online merchants with more than 
$100,000 in annual sales to state residents or 200 
transactions with state residents to collect sales tax.  
In siding with South Dakota and overturning Quill, 
the Court opens up the opportunity for other states 
to charge sales tax on businesses that do not have a 
physical presence, but sell to consumers in the state 
through online and/or remote sales.

What’s to Come
The 45 states that collect sales tax will review their 
current laws and regulations in order to implement 
sales tax collection. 
The U.S. Supreme Court opinion also cited the 
Streamlined Sales and Use Tax Agreement (SSUTA) 
– which South Dakota is a part of – as a pathway for 
states. Under that agreement, which currently includes 
24 states, states have standardized their systems to 
reduce administrative and compliance costs including 
requiring a single, state level tax administration, uniform 
definitions of products and services, simplified tax 
rate structures and simplification of tax returns and 
remittances. It also provides sellers access to sales tax 
administration software paid for by the state.

Timing
Companies that sell online should begin to prepare 
for the changes, though they will not be immediate in 
most states. While a number of laws – including South 
Dakota’s – are in place, states may be required to 
take further action. For example, while the law in South 
Dakota was enacted in 2016, there has been a circuit 
court injunction that prevents it from moving ahead. 
With the Supreme Court’s ruling, the case returns to the 
South Dakota court system for further proceedings. For 
a number of states, there may not be activity until after

Legislative Update: Supreme Court 
Decision On Sales Tax Fairness
Courtesy Of Jewelers Of America



state legislatures are back in session in 2019. Others may 
look to collect via changes to state regulations, versus laws.
 
JA’s Advocacy Continues 
Jewelers of America believes federal legislation may 
still be needed and supports efforts by Congress to pass 
sales tax fairness. At the same time, we’ll be watching 
the state implementation process. We’ll be keeping a 
close eye to ensure it achieves the goal of leveling the 
playing field for our brick-and-mortar members, while 
not proving to be an undue burden for small businesses 
that sell online. 
JA will provide updates for our members as needed, 
continuing to offer the essential information and tools 
they need to navigate the changes.

More Information
National Retail Federation:
https://nrf.com/advocacy/policy-agenda/sales-tax-
fairness

National Jeweler:
https://www.nationaljeweler.com/majors/public-
policy/6732-scotus-states-can-make-online-sellers-
collect-sales-tax

Streamlined Sales Tax Governing Board:
http://www.streamlinedsalestax.org/
Includes information on Certified Service Providers, 
who offer sellers services that include everything from 
registering them to collect sales tax in the 24 states that 
are part of the Streamlined Sales and Use Tax Agreement 
(SSUTA) to reporting and filing state level returns. The site 
also provides information on how online sellers can register 
on their own to collect sales tax in states that require it.
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Saltwater 2018
September 27-30
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2018 Alabama Jewelers Association
CONVENTION

See You At Saltwater 2018
September 27-30

The Island House Hotel • Orange Beach, AL
Call (251) 981-6100 To Book Your Room Today!



11

Sincerest Condolences

The Nadler Family
Jared Nadler’s Son,

Brett Nadler

The Glasscock Family
Ann Glasscock’s Brother,

Judson “Jud” Messer

VISIT rdidiamonds.com CALL 800.874.8768

8,000+ Diamonds. All Shapes & All Sizes.

We Raised A Record

$6,565
At The Spring Convention

Thank You For Your Support!

Saltwater 2018
September 27-30

Watch The Mail For Your Registration 
Form Inside Our Special Saltwater

Flier Coming In August!
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6 Office Park Cir #308, Mountain Brook, AL 35223
Phone: (205) 795-1221
email: Judy@judycarterandassociates.com

Products You Need ... People You Can Trust

300 Vestavia Parkway, Suite 3450  •  Birmingham AL  35216 
Phone: (205) 795-1221  •  email: Judy@judycarterandassociates.com

Judy Carter & Associates

ALLEN STRICKLIN
REGIONAL SALES MANAGER

e.  astricklin@allisonkaufman.com
c.  205-410-1931

t.  (800) 800-8908 | f.  (818) 373-5150 | AllisonKaufman.com

7640 HASKELL AVENUE • VAN NUYS • CA 91406

Save Time
Increase Laser

Welding Accuracy

www.speedjeweler.com • 1.866.999.5395

I want to thank the Alabama Jewelers Association 
for this wonderful honor. I guess I’m kind of dumb 
for not figuring it out ahead of time, but when 
Marshall said “President in 1972”, it dawned on 
me, “that’s me” and I nearly cried. Thanks again 
for such a very, very nice honor.

Roger Butler
Butler Diamonds & Fine Jewelry
Selma, Alabama

LIFETIME MEMBER AWARD
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BEST OF SHOW & 2018 PEOPLE’S CHOICE AWARD

 1st Place
Bill Wismar

Wismar Jewelry 
Company

Fairhope, AL

Sterling Silver Bracelet With Diamond

 CATEGORY 1

 1st Place
Patrick Conway
Wallace-Burke
Fine Jewelry

& Collectibles
Birmingham, AL

Multi-Colored Diamond Necklace

 CATEGORY 3

 1st Place

Taylor Sherrer
Lou’s Fine Jewelry

Mobile, AL

Hand Engraved Solitaire Ring

 CATEGORY 2

 1st Place

Glenn Manning
Manning Jewelry 

Foley, AL

Opal & Diamond Necklace

 CAD DESIGN

2018 AJA Design Competition Winners!

Bill Wismar
Wismar Jewelry Company

Fairhope, AL

Multi-Colored Stone & Diamond
Free-Form Necklace
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Pickens, Inc.
Jewelers

480 East Paces Ferry Road, NE
Atlanta, GA 30305

404-237-7885 • FAX: 404-231-0858 • 800-776-8925
E-Mail: Walter@pickensinc.com

Walter H. Pickens, Jr.
President

Midwest Closeouts

Steve Stricklin
stryker52@att.net

(205) 601-8483

Welcome New Members!
Jewelry By Design

Auburn, AL

Summers Jewelers
Guntersville, AL

Michelle Harmelink
Glines & Rhodes Precious Metals

Tim Watts
Shah Luxury

Tony Underwood
Texas Institute of Jewelry Tech

at Paris Junior College

Dawn Light
DLight Refiners, LLC

B EN CHMAR K R INGS . COM 1 . 2 0 5 . 3 4 5 . 0 555



PLATINUM
Jewelers Mutual Insurance Group

24 KT GOLD
Jewelers of America

14 KT GOLD
Levy’s Fine Jewelry

SILVER
Southeastern Findings / Namano
MS Gems
Premium Wholesale - Mike Combs
Judy Carter & Associates
Atlanta Jewelry Show
Berkley Asset Protection

BRONZE
Ashi and PGD - Arthur Back
Time Delay Corporation
Glines & Rhodes Precious Metals
  - Michelle Harmelink
Speedwire
SJO - The Buying Group
Star Gems, Inc.

PEWTER
Pickens, Inc.
Carpenter Diamond Distributors
Start To Finish
Oro International - Arthur Back
Gottlieb & Sons - John Rowlett
Midwest Closeouts - Steve Stricklin
Intercontinental Diamonds - Steve Ehrmann
Tracy Pearls By Rebecca
Coast Diamonds And Artistry
  - Gene & Laura Lambert
Time Investor, Inc.
LaFonn - Rhett Hartzog
Luxury
Allison Kaufman - Allen Stricklin
Royal Chain Group
Fallaize Insurance
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2018 AJA Annual Convention Sponsors

Once again this year we will have exciting 
sponsorship levels for this event. The largest 
contributors will be Diamond Stars Over 
Alabama. Followed by Ruby Sunsets, Sapphire 
Skies, Emerald Oceans, Pearl Beaches, Topaz 
Tans, Coral Reefers and even Opal Shells! Plan 
to join the fun, made much more affordable by 
your favorite suppliers who will be participating 
in these great sponsorship levels!

For more information on how you or your 
company can become a sponsor, contact 
the AJA office.

Want To Be A Saltwater Sponsor?
••••••••••••••••••••••••••••••••••••••••••••••••••••••••
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let us be your partner
Findings • Mountings • Tools • Metal

Diamonds • Buy • Sell • Trade
CAD/RP • Casting • Setting • Finishing

1.800.282.8285
sefindings.com • namanojewelry.com

SOUTHEASTERN

It’s true! Here are some of the many benefits that 
come with an Alabama Jewelers Association 
membership:

• We are a non-profit association that promotes 
professionalism and high ethical standards of 
business practice in the jewelry trade.

• Our mission is to provide educational programs 
and services to improve the knowledge and skills 
of our members who share common goals in 
growing their business.

• Membership in AJA lends credibility and 
professionalism to your store and accentuates 
your image as a professional jeweler.

• Annual spring convention features leading 
industry experts and educators to update 
you and your staff while enjoying professional 
networking and fellowship opportunities with 
other retail jewelers and suppliers.

• Annual jewelry design competition.

• Scholarships awarded annually to members 
and their employees to approved educators.

• FedEx shipping savings of up to 42% available 
to retail jewelry members through our special 
state association discount program with FedEx.

• Lifetime Member Award.

• Associate of the Year Award.

• Bi-Annual Newsletter.

• Annual Yearbook and Member Directory.

• Chance to win registration for 2 to the spring 
annual convention in Birmingham.
(Must join before December 31, 2018 to enter).

Membership Makes A Difference!
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Reclaiming
All Karat Gold
Filings, Sweeps
Uncastable
Materials.

Refining 
All Polishing 
Buffs, Filters 
and All Raw 

Materials.

DLight Refiners 
RAW MATERIALS SPECIALIST

Dawn Light
Spot Cash Buyer

Best Service In The Business

Call for appointment or shipping instructions.        248-761-4949

Reclaiming
All Karat Gold
Filings, Sweeps
Uncastable
Materials.

Refining 
All Polishing 
Buffs, Filters 
and All Raw 

Materials.
Dawn Light
Spot Cash Buyer

Best Service In The Business

Call for appointment or shipping instructions.        248-761-4949

Reclaiming
All Karat Gold
Filings, Sweeps
Uncastable
Materials.

Refining 
All Polishing 
Buffs, Filters 
and All Raw 

Materials.

DLight Refiners 
RAW MATERIALS SPECIALIST

Dawn Light
Spot Cash Buyer

Best Service In The Business

Call for appointment or shipping instructions.        248-761-4949

Thank you for your business!

Reclaiming
All Karat Gold
Filings, Sweeps
Uncastable
Materials.

Refining 
All Polishing 
Buffs, Filters 
and All Raw 

Materials.
Dawn Light
Spot Cash Buyer

Best Service In The Business

Call for appointment or shipping instructions.        248-761-4949

Reclaiming
All Karat Gold
Filings, Sweeps
Uncastable
Materials.

Refining 
All Polishing 
Buffs, Filters 
and All Raw 

Materials.

DLight Refiners 
RAW MATERIALS SPECIALIST

Dawn Light
Spot Cash Buyer

Best Service In The Business

Call for appointment or shipping instructions.        248-761-4949

Thank you for your business!

•CLASSIFIEDS•
For Sale

New Small & Large Hermes Engravers

Small table top has 5 fonts
and large unit has 10 fonts.

Call Marshall at Hayes Jewelers
in Mobile for price or make offer.

251-661-9846

800-343-1196 •• www.glinesandrhodes.com

REFINING SPECIALISTS TO THE JEWELRY INDUSTRY

KARAT 
STONE REMOVAL 

SWEEPS 
PLATINUM
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Marshall Sanford of Hayes Jewelers won 
the poker tournament benefiting Jewelers 
for Children. He won the special edition JFC 
silver bracelet donated by Southeastern 
Findings/Namano. 

BENEFIT POKER
TOURNAMENT

Winner!

Annual Convention
April 5th - 7th

The Wynfrey Hotel
Birmingham, AL

We’re Bringing It Back
To Birmingham!
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We’re heading back to the Island....

Saltwater 2018
September 27-30

The Island House Hotel
Orange Beach, Alabama

Call 251-981-6100 to book your room today 

Watch The Mail For Your

Registration Form Inside Our

Special Saltwater Flier

Coming In August!

Membership Makes A Difference!
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ALABAMA JEWELERS ASSOCIATION
• MEMBERSHIP APPLICATION •

BUSINESS INFORMATION

Name of Firm_____________________________________________________________________________________

Address___________________________________________________________________________________________

City________________________________________________________ State________ Zip Code_______________

Phone______________________________ Email________________________________________________________

Website__________________________________________________________________________________________

Contact Person__________________________________________ Title____________________________________

• TYPE OF BUSINESS •

_____ Retail Jewelry Store     _____ Associate/Vendor/Manufacturer

Number Of Stores _____ If More Than One,
Please List Complete Address Of Each Store On A Separate Attachment

Have You Attended The Atlanta Jewelry Show Within The Past 3 Years? Yes _____ No _____

• ANNUAL DUES FOR RETAIL MEMBERSHIP •
Single Store $125.00 / Additional Stores $35.00 Each

• ANNUAL DUES FOR ASSOCIATE/VENDOR/MANUFACTURER MEMBERSHIP •
$50.00

 
• PAYMENT METHOD •

CHECK ENCLOSED _____ Or CREDIT CARD:  Visa _____ MC_____ AMEX_____ DISCOVER_____

Please Print Name As It Appears On Credit Card __________________________________________________

Billing Zip Code____________ Security Code______

Card #__________________________________________ Exp. Date__________         TOTAL $________________
                         PLEASE PRINT CLEARLY

Signature_________________________________________________________________________________________
	

• NEW ADDRESS •
ALABAMA JEWELERS ASSOCIATION 

AJA Executuve Director: Nancy Dawkins
1848 McFarland Boulevard • Northport, AL 35476

Phone: (205) 526-5710
Email: Alabamajewelers@icloud.com
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