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Secretary
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Gold Art, Inc.
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John Poole
Hudson Poole Jewelers
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Richard White
Ed White Jewelers
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Marshall Sanford
Hayes Jewelers

Mobile, AL

Doug Doggett
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Tim Sherrer
Lou’s Jewelry

Mobile, AL

AJA Associates Board
Renee Singer
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Birmingham, AL

Judy Upton
Judy Carter & Associates

Birmingham, AL

Arthur Back
Prime Mountings / Lab

Diamonds / Dynamic Design
Memphis, TN

Eric Jones
Global Liquidators

Birmingham, AL

Beverly Goddard
Royal Chain Group / 

Charles Garnier / Wilkerson
Booneville, MS

AJA Board of Regional Vice-Presidents
Maria Foote
Maria Jewelers

Opelika, AL

Cody Foote
Maria Jewelers

Opelika, AL

Kim Odom
Doug Doggett Jewelers

Cullman, AL

Ivy Lowe
Nancy & Co. Fine Jewelers

Demopolis, AL

Candace Wade
Levy’s Fine Jewelry

Birmingham, AL

Anna Alexander
Hobbs Jewelers

Athens, AL

Leslie Rider
Dylan Rings

Montgomery, AL

Alabama Jewelers 
Association

Executive Director: Nancy Dawkins

2802 Lurleen B Wallace Blvd., 
Northport, Alabama 35476

(205) 526-5710

AlabamaJewelers@icloud.com
AlabamaJewelers.us

Want to be a Sponsor
for the

Annual Convention? Annual Convention? 
Once again, AJA has exciting 

sponsorship levels for this event! 

SPONSORSHIP LEVELS ARE:

 DIAMOND  PLATINUM
 24kt GOLD   14kt GOLD  EMERALD

 RUBY  SAPPHIRE  SILVER

For more information on how
to be a sponsor, contact

Nancy Dawkins 
at 205-526-5710 or

AlabamaJewelers@icloud.com

Steve Stricklin
Berco Jewelry Co.
Oro International
Birmingham, AL
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We are all very excited to welcome in a new year and look forward 
to being back in our great state's capital city of Montgomery for the 
2023 Annual Convention. 

As we pivot into a new year, Alabama Jewelers Association 
emphasis will be on equipping the associations members, building 
stronger leaders, and constructing better team members.

We have continual education events scheduled for Saturday and 
Sunday sponsored by Alabama Jewelers Association, Jewelers of 
America and Jewelers Mutual Group!

I would like to express my gratitude to the entire AJA Board 
of Directors, our wonderful Executive Director, the Advertisers, 
Sponsors, and all who work so diligently to make this organization  
a success. 

I look forward to our time together and that we gain knowledge in 
our evolving industry. 

      Warmest regards,
     M. Ryan Snuggs
     AJA President

President
Ryan Snuggs

Bromberg & Co.
Birmingham, AL

AJA President’s MessageAJA President’s Message
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13 Tips for Keeping Your Jewelry Inventory Safe on the Road

1. Plan your route before hitting the road. 
2. Carry a charged cell phone with you at 

all times preprogrammed with emergency 
telephone numbers.

3. Always remain alert to your surroundings! 
4. Never leave jewelry in an unattended vehicle. 

If you must leave your car—to pay for fuel, 
eat a meal, visit a customer, etc., —take the 
jewelry with you.

5. When you are in the vehicle, store 
merchandise in the trunk, rather than on the 
car seat. 

6. Before driving, inspect your car for obvious 
signs of tampering. Criminals will puncture 
tires, cut radiator hoses, and attempt to cause 
other mechanical issues to slow you down so 
they can commit a robbery as you examine a 
breakdown in the middle of your route.

7. Utilize evasive driving techniques when 
leaving a show or sales call: drive slowly, 
change lanes frequently, take an indirect route.

8. If you think someone is following you, don’t 
hesitate to dial 911.

9. Load and unload inventory as close as 
possible to a well-lit front entrance.

10. Avoid isolated parking lots and multi-level 
garages as they allow too many hiding places 
for criminals.

11. Before returning to your vehicle, exchange 
phone numbers with the person you were 
just visiting and ask them to watch as you 
safely return to your vehicle with your line 
— that way they can immediately call police if 
you are ambushed or alert you if someone is 
following you after departing. If attending a 
show, ask a security guard to accompany you 
to your vehicle.

12. Keep your jewelry in a security box or safe if 
staying overnight in a hotel. 

13. Don’t forget to check your insurance 
coverage. It’s important to know exactly what 
your insurance does and doesn’t cover before 
hitting the road. Make sure you are working 
with an agent who is an expert in Jewelers 
Block coverage policies. These insurance 
specialists will make sure your business has 
enough coverage to protect your inventory 
along with your business’s personal property. 
Find a Jewelers Mutual Group agent online. 

Brought to you by subject matter experts at Jewelers Mutual Insurance Group.

For more guidance on measures you can take to keep your inventory safe and secure, visit Risk 
Services. Risk Services is a division of Jewelers Mutual Group dedicated to providing loss prevention 
education and solutions to the entire jewelry industry.

When travelling with a sizable amount of inventory, you are without the typical safeguards you 
may be used to in your store. There is no ultra-durable safe or vault to store merchandise, no 

video surveillance system to keep an eye on suspicious activity, and no alarm to alert you of danger. 
What is most troubling, however, is you are in a completely different location and may not be as 
aware of your surroundings.

Criminals are aware of all these factors. They see this lack of security as the perfect opportunity to 
strike—especially when you are traveling by car. Before heading out on the road, review these tips to 
keep you and your inventory safe and secure.
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Visit zing.jewelersmutual.com to explore our 
customized programs to help you better serve 
your customers and make more money.

GET STARTED FOR FREE

Since 1913, Jewelers Mutual® Group has been committed 
to your success. That’s why we developed a suite 

of solutions that streamline and grow your business, 
turning complexity into simplicity. 

PROUD SPONSOR OF THE ALABAMA JEWELERS ASSOCIATION

Judy Upton 
Judy Carter & Associates, LLC
judy@judycarterandassociates.com
205-796-1221

          www.keepmeconnected.net                support@keepmeconnected.net             206.316.6909

GET SOCIAL MEDIA SUPPORT ALL
YEAR FOR THE PRICE OF ONE RING!

I love working with Keep Me Connected.

Tiffany and her team make my job so much easier with my all

of my social platforms. These guys are top notch and always

willing to help!

Anna Alexander, Hobb's Jewelers

Our programs are affordable and designed to help you SELL
MORE without buying more inventory to fill your cases. Our team
of experts are passionate about affordable service, quality care
and longstanding relationships.

Call or email today to find out more and get started!

Page management

starting at only

$199/month, with

programs as low as

$47/month
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Discovery Tables at the Convention

It’s the Perfect Time to Shop
for Mother’s Day Merchandise!

Sunday, April 23rd • 8:30am - 3:00pm

There will be 25 vendors displaying jewelry
and services for you to visit thoughout the day.

Come shop with your Alabama Sales Reps.

The Annual Convention Registration Form is on Page 24 of this Newsletter.
For more information go to www.AlabamaJewelers.us

COUNTDOWNTO THE100th ANNIVERSARY

MARK YOUR CALENDARS…

AJA 99th Annual ConventionAJA 99th Annual Convention

APRIL 21-23, 2023 | MONTGOMERY, AL
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FRIDAY, APRIL 21
5:00 – 10:30PM Hospitality Suite Open...................................... .............................................. 10th Floor Room #1027 
 Pick up your Informational packets, eat, drink, and get to know your fellow jewelers!

SATURDAY, APRIL 22
6:30 – 10:00AM Breakfast Buffet ............................................... ..................................................The House Restaurant
9:30 – 10:00AM Registration …………………………………….. .................................................. Alabama Ballroom A
10:00AM Welcome to the Multifaceted Learning Workshop ................................Alabama Ballroom A & B 
 Regina Ciarleglio

10:05 – 10:30AM Simple Solutions to Increase Success ......................................................Alabama Ballroom A & B 
 Presented by Regina Ciarleglio, Jewelers of America

10:30 – 11:30AM Insurance for Jewelry Businesses 101 ......................................................Alabama Ballroom A & B 
 Presented by John Fierst, Jewelers Mutual® Group

11:30 – 12:00PM Managing Google Reviews - Presented by Kenect  .................................Alabama Ballroom A & B
12:00 – 12:45PM  Lunch ...........................................................................................................Alabama Ballroom A & B
12:45 – 1:15PM Jewelry Trends / Amanda’s Style File .......................................................Alabama Ballroom A & B 
 Presented by Amanda Gizzi, Jewelers of America

1:15 – 2:30PM Solutions to Unlock Efficiencies and Focus on Customer Relationships  
 Presented by Nabil Abdallah, Jewelers Mutual® Group ................................Alabama Ballroom A & B
2:30 – 3:00PM Processing Sales / CC Fraud – Presented by Chosen Payments ...............Alabama Ballroom A & B
3:00 – 3:30PM Round table discussions and Prizes .........................................................Alabama Ballroom A & B
5:00 – 6:30PM Hospitality Suite Open .................................................................................... 10th Floor Room #1027 
 Pick up your Informational packets, eat, drink, and get to know your fellow jewelers!

6:30 – 7:00PM Presidents Cocktail Reception.......................... ...................................Alabama Ballroom C, D, & E 
7:00 – 8:00PM Dinner .............................................................. .......................................Alabama Ballroom C, D, & E 
8:00 – 9:30PM Comedian/Magician Brian Reaves ...................................................Alabama Ballroom C, D, & E 
9:30 – 10:30PM Hospitality Suite Open..................................... ............................................... 10th Floor Room #1027

SUNDAY, APRIL 23
6:30 – 10:00AM Breakfast ....................................................... ....................................................The House Restaurant
8:00 – 8:30AM Discovery Tables & Jewelry Design Contest Setup ....................................... Alabama Ballroom A
8:30 – 9:30AM Registration & Light Breakfast....................... ................................................... Alabama Ballroom A
8:30 – 3:00PM Discovery Tables Open ................................ ................................................... Alabama Ballroom A
9:30 – 10:30AM Body Language, Influence and Outcomes:. .............................................Alabama Ballroom A & B 
 Non-verbal Communication and Professional Success
 Kate Peterson Performance Concepts, Inc.

10:30 – 11:00AM Break
11:00 – 12:00PM Keeping Jewelry Businesses Safe and Secure ........................................Alabama Ballroom A & B 
 John Fierst, Jewelers Mutual® Group

12:00 – 12:30PM Break
12:30 – 2:00PM Past Presidents Luncheon .....................................................................Alabama Ballroom C, D, & E 
 Jewelry Design Contest & Lifetime Awards
2:00 – 3:00PM Discovery Tables …………............................ .................................................... Alabama Ballroom A

APRIL 21–23, 2023
RENAISSANCE MONTGOMERY HOTEL AND SPA | 201 TALLAPOOSA ST. MONTGOMERY, ALABAMA 36104

99th Annual Convention Schedule

IF YOU HAVE ANY QUESTIONS OR WOULD LIKE MORE INFORMATION:
CONTACT CONVENTION COORDINATOR - NANCY DAWKINS (205) 526-5710
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Multifaceted Learning Workshop 2023

Jewelers of America (JA) is the national trade association for businesses serving the fine jewelry marketplace. As a 
membership organization, JA aims to enhance consumer confidence in the jewelry industry and support the growth of 
its members through Recognition, Representation and Resources. Within each of these areas are simple solutions built 
to increase success for retail jewelers. Regina will walk attendees through these solutions and ensure you leave more 
knowledgeable and profitable.

SIMPLE SOLUTIONS FOR INCREASING SUCCESS
Presented by: Regina Ciarleglio, Jewelers of America

SATURDAY, APRIL 22|10:00AM

Having insurance for your jewelry business is essential. 
However, there is much to consider when purchasing 
insurance based on the uniqueness of your business - a 
failure to secure the proper coverage could leave you 
vulnerable and spell disaster for your business.  
In this session, you will learn about:  
• Coverage types, limits, and deductibles 
• Core policy types available in the market and why they 

are important including Jewelers Block, Businessowners/
General Liability and Commercial Umbrella Liability 

• The Underwriting process to include pre-requisites for 
getting a policy and the basics on policy pricing 

• Importance of working with an agent who has expertise 
in the jewelry industry 

• How technology is facilitating an enhanced customer 
experience

INSURANCE FOR JEWELRY BUSINESSES 101
Presented by: John Fierst, Jewelers Mutual® Group

SATURDAY, APRIL 22|1:15PM

Google reviews are an important part of a company’s online footprint. Managing Google Reviews can be nightmare. 
Join Kenect as they provide solutions to enhancing your online reputation through Google Reviews. 

MANAGING GOOGLE REVIEWS
Presented by: Kenect

SATURDAY, APRIL 22|11:30AM

Amanda Gizzi is a nationally recognized spokesperson for the jewelry industry. She is the author of Amanda’s Style File 
on National Jeweler where she uncovers the top jewelry styles throughout the year. Join Amanda as she uncovers the 
jewelry trends that will bring consumers through the door in 2023. This is one session you won’t want to miss! 

JEWELRY TRENDS / AMANDA’S STYLE FILE
Presented by: Amanda Gizzi, Jewelers of America

SATURDAY, APRIL 22|12:45PM

For over a century, Jewelers Mutual® Group has been 
committed to jeweler success. And we’ve learned a lot in 
all those years about what jewelers need. Jewelers most 
often want to know how to get more done and earn more 
without expanding business hours or spending more.  

And while we may not be able to give you more hours in 
your business day, we have identified opportunities to do 

more and earn more without additional spending.  
In this session, you will learn how to tackle these challenges 

with solutions that:  
• Decrease time spent on operational tasks 
• Increase average sales value and bottom-line growth 
• Build long-term customer relationships.

SOLUTIONS TO UNLOCK EFFICIENCIES AND FOCUS ON
CUSTOMER RELATIONSHIPS
Presented by: Nabil Abdallah, Jewelers Mutual® Group 

SATURDAY, APRIL 22|10:30AM

With credit card purchases being a dominate form of payment, processing and mitigating credit card fraud is more 
important than ever. Join Chosen Payments as they discuss the technology and systems that can help protect your business.

PROCESSING SALES AND MITIGATING CREDIT CARD FRAUD
Presented by: Chosen Payments

SATURDAY, APRIL 22|2:30PM
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2023 Convention Speakers

Kate Peterson– PERFORMANCE CONCEPTS, INC.

Kate Peterson is the President of Performance Concepts, Inc., a company 
dedicated to providing innovative and effective consultation in the areas of 
organizational design and development, communication, retail operations, 
human resource management, sales and consumer behavior, and training
and education focused on the learning needs of the luxury Industries.

Our bodies can change our minds…
our minds can change our behavior… 
and our behavior changes our 
outcomes. Whether in sales or in 
management, your success often 
depends on your ability to inspire 
and positively impact people. While 
what you say needs to be credible and 
convincing, it’s important to note that 
the people you’re hoping to influence 

will be subliminally evaluating your 
credibility, confidence, empathy, and 
trustworthiness by watching as well as 
by listening. 

Body language can define the 
way people see you, and more 
importantly, the way people respond 
to you. Studies have proven that 
nonverbal communication can carry 
between 65% and 93% more impact 

than actual words spoken.  Used 
strategically, effective body language 
can emphasize your message and 
make it resonate with your audience.  
In this session, we will discuss the 
significance of body language in 
different situations, and we’ll share 'pro 
tips' on how to make the most of the 
nonverbal signals you send.

TOPIC - Body Language, Influence and Outcomes: Non-verbal Communication and Professional Success

John Fierst– JEWELERS MUTUAL® GROUP

John Fierst has been the Vice President of Commercial Lines, at Jewelers Mutual 
Group since 2016. In his role to strengthen the commercial lines products, he 
oversees underwriting functions while working to improve segmentation, refine 
underwriting process and ensure the integration of loss prevention initiatives into 
Jewelers Mutual’s sales and underwriting practices.

As criminal activity targeting the jewelry industry 
continues to escalate, it is critical for jewelers to be vigilant 
and aware of ways to keep themselves safe and secure 
- Partner for Protection has never been more relevant! 
Spend time in this session hearing the latest about crimes 
affecting the industry and what you can do to protect 
yourself.

In this session, you will learn:
• Practical ways to avoid costly losses
• Loss mitigation best practices and what might be   
   considered the “gold standard” when it comes to security
• Common sense approaches to keeping your staff,      
   customers, and property safe and secure

TOPIC - Keeping Jewelry Businesses Safe and Secure

SUNDAY, APRIL 23|9:30AM

SUNDAY, APRIL 23|11:00AM

APRIL 22|8:00PM
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Entering a design contest is a great way to bring 
attention to your store and/or your jeweler(s). The PR 
that a winner receives is invaluable. AJA membership 
offers many benefits, and the publicity you’ll recieve as 
a winner far exceeds the cost of your yearly dues. 

Consider an entry in every category - this not only 
increases your chances of winning but it also makes 
for a more fun and exciting competition. 

For more details, contact Nancy Dawkins
at (205) 526-5710 or 

visit www.AlabamaJewelers.us

These are the Categories:

o CATEGORY 1: Materials cost $1,000 & Under

o CATEGORY 2: Materials cost between   
     $1,001 & $3,000   
 
o CATEGORY 3: Materials cost $3,001 & Over

o CATEGORY CAD/CDM: Materials cost may vary

o PEOPLE’S CHOICE

o BEST IN SHOW

The Official Rules of Entry are on www.AlabamaJewelers.us

2023 AJA Design Competition

The Design Competition Registration Form is on Page 26 of this Newsletter. 

Begin Creating Your Designs
for the
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Call the “Golden Girls”
and experience some
southern hospitality style
customer service.

Visit us at the Atlanta Jewelry 
Show in March. Booth # 1116
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The AJA is one of the strongest State Jewelry Associations in the 
country, and we are adding another benefit for our members.

Since 2020, the AJA has awarded two (2) scholarships annually in 
the amount of $500 each, to two AJA members to put towards their 
continuing education in the jewelry industry. 

The scholarship will be awarded on Sunday, April 23rd, 2023 at 
the Annual Convention, which will be held at the Renaissance 
Montgomery Hotel and Spa in Montgomery, Alabama.

Ask not what you can do for the Alabama Jewelers Association, 
but what the Alabama Jewelers Association can do for you.

The 2023 Scholarship Program

The Official Rules of Entry are on www.AlabamaJewelers.us
The AJA Scholarship Program Registration Form is on Page 27 of this Newsletter.

•  The AJA Scholarship Applicants and Recipient(s) must be at 
least 18 years old (or older) before the first day of the Annual 
Spring Convention. 

• Each Applicant and Recipient must be currently in the jewelry 
industry in some form before the date of the application 
submission and must have at least one (1) year of experience 
in the jewelry industry.

• By accepting this Scholarship, the Recipient has agreed to 
attend one (1) Qualifying Jewelry Program (listed online)

• Applicant and Recipients must be a member of AJA and current 
with their yearly dues. (Applicant may be employed by a 
company that is a current member of AJA.) 

• Application must include one (1) Letter of Recommendation for 
the Applicant.

REQUIREMENTS FOR AJA SCHOLARSHIP APPLICANTS AND RECIPIENTS:

Applications are due Wednesday, March 29, 2023
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5017 Cooper Rd., Cincinnati, OH 45242

1.800.841.5619 | sales@arsjewelry.com | americanringsource.com 
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SEPTEMBER 29 
TO OCTOBER 2

ORANGE BEACH, AL
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Frank, Eric, & David Jones
135 Riverchase Pkwy East

Hoover, AL 35244
205-682-0072

SPONSORSSPONSORSSPONSORS

Thank You for YourThank You for Your
Continued Support!Continued Support!
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ORANGE BEACH, AL

Saltw
ater

Saltw
ater

Saltw
ater

Saltw
ater

2023202320232023

WANT TO BE AN CONVENTION SPONSOR?
Contact Nancy Dawkins at 205-526-5710 or Alabamajewelers@icloud.com

Save the Dates! September 28 – October 1Save the Dates! September 28 – October 1

SPONSORSHIP LEVELS ARE: 
Diamond • Platinum • 24kt Gold • 14kt Gold • Emerald • Ruby • Sapphire • Silver
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Pickens, Inc.
Jewelers

480 East Paces Ferry Road, NE
Atlanta, GA 30305

404-237-7885 • FAX: 404-231-0858 • 800-776-8925
E-Mail: Walter@pickensinc.com

Walter H. Pickens, Jr.
President

SHR Precious Metals, Inc.
Steve Hartz
407-413-3332
shrefining.com 
gotgoldnow.com

Your #1 Source For Success in:

Recycling Dead 
Watch Batteries 
KEE Gold Tester 
Obaku Denmark 
Watches 

you’ve got SHRRelax,
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DLight Refiners, has been servicing the jewelry industry with the best customer care in the business for over 40 years.
A full service refiner you can trust, immediate settlements, precise and accurate assays.

Best Service in the business!

Processing all uncastable, unusable raw precious metal materials:

Let us safely remove your colored gemstones and diamonds from your gold and 
platinum and return the stones to you or we can bid on your diamonds to purchase them.

“The Only Choice that
Puts You in Control!”

Dog Days of Refining are Over!
Call DLight Refiners for an

above satisfactory return on
your scrap materials.

Call for an in-person appointment at your store or to have
a FedEx or UPS insured label emailed to you for shipping.

Dawn Light 248-761-4949 / 800-245-2535
www.dlightrefiners.com

Same day settlements on Gold, 
Silver, Platinum and Palladium 

scrap melts.

DLight Refiners offers Stone Removal Services 

DLight Refiners specializes in rapidly turning precious metal scrap in a settlement for the jewelry industry.
We offer technical expertise with chemists who use state of the art instruments to process your metals.

• Buffings
• Filings
• Grindings
• Wipes

• Floor Sweeps
• Buffing Wheels
• Sand Papers
• Bench Sweeps

• Gold
• Silver
• Platinum
• Palladium

• Gold Filled
• Dead Silver Oxide watch batteries
• Carpets (within 6’ of Jewelers Bench)

Revolutionizing Laser Welding

Improve Speed and Accuracy

Precision Controlled Laser
Welding Wire Dispenser.

Available in Preloaded Disposable
or Reloadable Models.

www.speedjeweler.com
1.866.999.5395

Trevor Allred
Business Development Executive
Call or Text - 801.473.4907
Em. tallred@kenect.com

www.kenect.com

Beverly GoddardBeverly Goddard
Royal Chain Group /Royal Chain Group /

Charles Garnier /WilkersonCharles Garnier /Wilkerson

(662) 416-2146(662) 416-2146
Beverlygoddard@bellsouth.netBeverlygoddard@bellsouth.net
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JOIN JA  AND GET A

FREE
GemLoupe

 *Single Store Membership $225        GemLoupe $199 value • While supplies last.

AJA  Special Offer
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AJA could not do this without your continued support!

Jewelers Mutual Group
Judy Carter & Associates – Judy Upton
Jewelers of America
Levy’s Fine Jewelry
United Precious Metal Refining
Viken's Jewelry Manufacturing
Global Liquidators – Frank and Eric Jones
SHR Precious Metals, Inc. – Steve Hartz
Time Delay Corp – Robert Loving 
Atlanta Jewelry Show
American Ring Source – Trey Prichard
J. Frank Golden & Associates – Dena Tanner
Keep Me Connected – Tiffany Gonzalez
ORO International – Steve Stricklin & Eric Weber
Darling Imports
Premium Wholesale, LLC – Mike Combs
SpeedWire
Kim International – Bill Harrison
MS Gems
Intercontinental Diamonds – Steve Ehrmann
Sparkling Insights – Rita Wade
Uneek Jewelry – John Rowlett
Overnight Mountings
Southeastern Finding/Namano – Isaac Webber
Samuel Spil Co. – Joseph Spil
Allison Kaufman – Allen Stricklin
Apollo Manufacturing – Gene & Laura Lambert 
Artistry – Gene and Laura Lambert
Aash, LLC – Adam Shaper
Benchmark
Bit of Me – Russell Medford and Todd Thompson
D'Light Refinery – Dawn Light
DM Kordansky – Debra Kordansky McKinney   
 and Benjamin McKinney 
Prime Mountings/Dynamic Design – Arthur Back
Edgewater Collection
Equity Diamond Brokers – Fred Hoffman
Fana Jewelry/Genuine Gems
Geib Refining
Georgia Diamond – Roger Frysh

IDD USA, LLC – Jemini Joshi
Imperial Pearls
JCK/ JIS / Luxury
Kenect – Trevor Allred
KR Diamonds, LTD.
Lafonn
Niru Group
Prime Art & Jewel – Charles Garnier
Roman & Jules – Daniel Dilman
Royal Chain Group – Beverly Goddard
Royal Chain, Charles Garnier & Wilkerson   
     – Beverly Goddard
Shefi Diamonds – Sammy Turner
Star Gems, INC – Anish Desai
Start to Finish – Steve & Renee Singer
Sterling Reputation
Vahon
Wilkerson – Beverly Goddard
izi Creations – Dave Kowalski
Lustour/Aiya Design – Pia & Sunny Aiya
AmerGem Imports, Inc. – Greg Bayer
Carpenter Distributors
Pickens, Inc
Southern Jewelers Services – Gary Wood
Rhett Hartzog Company – Rhett & Cindy Hartzog
Victor Corp – Jeff Yother
Olympian Diamond – Aleah Arundale
The Luxury Bee – Ashleigh Brooks
Cas-Ker Co
GN Diamond – Michael Greene
Earth Grace/Global Liquidators – Anna Bensman
Ostbye – Kirsten (Kitty) Eigenfeld
SK Gems – Steven Kretser
Stuller
Virgo Star – Arvind & Rajesh Zaveri
Aiden Jewelry – Uzi Bahan
Bertke Brothers, LLC – Carla James
Citizen Watch Brand – Craft Maier
Southern Gates/Cargo Hold – Doris Butler
Naledi by IGC Jewelry & Diamond – Barbara Habibi

2022 Convention Sponsors & Advertisers2022 Convention Sponsors & Advertisers
Thank You!!!Thank You!!!
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Mike Combs
OWNER

4651 Woodstock Rd.
Suite 208-182

Roswell, GA 30075
Phone: 404-386-1430

Email: LL505@aol.com

AASH, L LC
(404)402-2500

3637 Peachtree Rd NE #B-1
Atlanta, GA 30319

ADAM SCHAPER
AASHJEWELRY@GMAIL.COM

VISIT THE AJA WEBSITE!

EVERY Member is listed with a link to THEIR website!

You can register online for upcoming conventions, sign-up to 
receive our digital newsletter, find infomation and photos from 

past conventions, and stay up-to-date on our upcoming events!

AlabamaJewelers.us

We’ve said it before and we’ll say it again...We’ve said it before and we’ll say it again...
MEMBERSHIP MAKES A DIFFERENCE!MEMBERSHIP MAKES A DIFFERENCE!

Join Our Private Facebook Group

100th Annual Convention
Grand Bohemian Hotel

Mountain Brook, AL

April 12-14, 2024Mark Your

Calendars!Mark Your

Calendars!
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“Simply More Beautiful”
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JEFF YOTHER  |  256-390-5582
jyother2@gmail.com

www.victorcorporation.com  |  800-543-1131

(606) 416-0330
Annacrswll@yahoo.com

Global Liquidators
Edgewater & Earth Grace

fredh@equitydiamondbrokers.com

O
ce: 800-367-9213 / 
513-793-4760

Cell: 513-368-4011

9563 Montgomery Rd
Suite 103

Cincinnati, OH 45242

Fred Ho�man
www.EquityDiamondBrokers.com

equity  diamond  brokers

Prime Mountings /
Lab Diamonds / 
Dynamic Design

Memphis, TN

ARTHUR BACK
(901) 826-4332

ERIC WEBER & STEVE STRICKLIN

747 N. CHURCH RD.  •  SUITE C-4  •  ELMHURST, IL 60126
TEL: 630/834-4017  •  800/621-1671

FAX: 630/834-4217
Web: www.orointernational.net

email: e.weber@orointernational.net

INTERNATIONAL
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2023 ALABAMA JEWELERS ASSOCIATION
CONVENTION REGISTRATION FORM

Renaissance Montgomery Hotel and Spa, Montgomery, Alabama                                                                          
Friday – Sunday, April 21 – 23, 2023

Room Reservation: www.alabamajewelers.us or (205) 972-1141 Code AJA
Special Convention Room Rate starting at $179. Room Block Ends March 20, 2023

Name _______________________________________________Spouse or Guest(s) ___________________________________

Company __________________________________________________________________________________________________

Phone _______________________________________________Mobile _______________________________________________

Address ______________________________________________City __________________________________________________

State_______________________________Zip _______________Email ________________________________________________
(Please fill-in all information for our files) 
 

CONVENTION REGISTRATION OPTIONS
Saturday Education Classes offered by Jewelers of America and Jewelers Mutual Group

Sunday Education Classes offered by Alabama Jewelers Association

Additional Guest(s) _________________________________________________________________________________________
(Please add Additional Guest on a separate piece of paper)  

PAYMENT: CHECK ENCLOSED _________________________or CREDIT CARD:  Visa____     MC____    AMEX____ 

Name on Credit Card ________________________________Card # _______________________________________________
(Please Print Legibly)

Billing Zip Code _______________ Security Code _________Exp. Date ____________________________________________

Alabama Jewelers Association 2802 Lurleen B. Wallace Blvd., Northport, AL 35476 205-526-5710
alabamajewelers@icloud.com www.alabamajewelers.us

OPTION 1: $180
Includes:
Breakfast Saturday/Sunday 
Hospitality Friday/Saturday Night 
Saturday Education Classes (10AM-3PM) 
Saturday Light Lunch 
Swag Bag & Door Prizes 
Saturday Night Dinner/Entertainment 
Sunday Education Classes 
Past President Luncheon 
#_______ @ $180 = $___________

OPTION 2: $90
Includes: 
Saturday Night Dinner/Entertainment 
Swag Bag 
 
 
 
 
 
 
#_______ @ $90 = $____________ 
 

OPTION 3: $50
Includes: 
Saturday Education Classes (10AM-3PM) 
Saturday Light Lunch 
Swag Bag & Door Prizes 
#_______ @ $50 = $____________ 

OPTION 4: $50
Includes: 
Sunday Education Classes 
Past President Luncheon 
Swag Bag & Door Prizes 
#_______ @ $50 = $____________ 

Children (Ages 2-12)

Full Weekend #________ @$80 = $____________
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2023 ALABAMA JEWELERS ASSOCIATION
Jewelry Design Competition Entry Form

Renaissance Montgomery Hotel and Spa, Montgomery, Alabama                                                                          
Sunday, April 23, 2023

ENTRY FORM
Registration Fee $25.00 per design, per category – Waived for 1st time entry

Jewelers may submit one design per category in the competition.
Deadline for entries – Tuesday, April 18th, 2023

***Please advise AJA about your entry before Tuesday, April 18, 2023***
***Must have entries at the Design Competition Desk with display at 8:30AM on April 23***

Designer Name ______________________________________Store Name __________________________________________

Email ______________________________________________________________________________________________________

Address ____________________________________________________________________________________________________

City ________________________________State______________________Zip __________________________________________

Phone _____________________________Fax _______________________Number of Years on the Bench _______________

SELECT YOUR CATEGORY
Based on cost of materials only – NOT the retail value of the finished item)

1) $1,000 & Under ____      2) $1,001 to $3,000 ____      3) $3,001 & Over ____     4) CAD/CAM ____

Category #1 – Total Cost of Materials $__________
Detailed Description of Piece Required (if possible, include a sketch or photo)
____________________________________________________________________________________________________________
____________________________________________________________________________________________________________

Category #2 – Total Cost of Materials $__________
Detailed Description of Piece Required (if possible, include a sketch or photo)
____________________________________________________________________________________________________________
____________________________________________________________________________________________________________

Category #3 – Total Cost of Materials $__________
Detailed Description of Piece Required (if possible, include a sketch or photo)
____________________________________________________________________________________________________________
____________________________________________________________________________________________________________

Category #4 CAD/CAM – Total Cost of Materials $__________
Detailed Description of Piece Required (if possible, include a sketch or photo)
____________________________________________________________________________________________________________
____________________________________________________________________________________________________________

Please contact Anna Alexander about your entry:
Call (256) 227-1469 or email anna@hobbsjewelers.com

**PAYMENT FOR ENTRY IS DUE BEFORE DESIGN COMPETITION BEGINS**
For Office Use Only:
Paid Date:____________________________________________Paid Via:  Check____     Cash____    Credit Card____ 
Payment Accecpted By: ____________________________________________________________________________________
Item Dropped Off By: _________________________________Item Picked Up By: ___________________________________

Alabama Jewelers Association 2802 Lurleen B. Wallace Blvd., Northport, AL 35476 205-526-5710
alabamajewelers@icloud.com www.alabamajewelers.us
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2023 ALABAMA JEWELERS ASSOCIATION
Scholarship Requirements and Application

REQUIREMENTS FOR AJA SCHOLARSHIP APPLICANTS AND RECIPIENTS:
• The AJA Scholarship applicants and recipient(s) must be at least 18 years old (or older) before the first day  
   of the Annual Spring Convention.

• Each applicant and recipient must be currently in the jewelry industry in some form before the date of       
   application submission and must have at least one (1) year of experience in the jewelry industry.

• By accepting this Scholarship, the Recipient has agreed to attend a qualifying jewelry program.

• Application and Recipients must be a member of AJA and current with yearly dues. (Applicant may be     
   employed by a company that is a current member of AJA).

• Application must be sent in with one (1) letter of recommendation for the applicant.

• Applications are due by March 29, 2023.

Upon receipt of this scholarship, recipient has 6 weeks to enroll in a course at Gemological Institute

of America (GIA), New Approach Jewelry School or American Gem Society (AGS Course). 

Upon enrollment a scholarship check will be sent to one of the above mentioned courses.

Alabama Jewelers Association will award two (2) scholarships in the amount of $500 each.

SEND SCHOLARSHIP APPLICATION AND LETTER OF RECOMMENDATION TO:
alabamajewelers@icloud.com

SCHOLARSHIP APPLICATION:

Full Legal Name ____________________________________________________________________________________________

Employer Name ____________________________________________________________________________________________

Employer Address __________________________________________________________________________________________

City ________________________________State______________________Zip __________________________________________

Email ______________________________________________________________________________________________________

Number of Years on the Bench ______Current Position ________________________________________________________

In a few short sentences, please tell us what Jewelry Experience you currently have, include how many years
you have been in the jewelry industry:
____________________________________________________________________________________________________________
____________________________________________________________________________________________________________
____________________________________________________________________________________________________________
____________________________________________________________________________________________________________
____________________________________________________________________________________________________________
____________________________________________________________________________________________________________

In a few short sentences, please explain why you would like to receive a scholarship, including what you will
do with the scholarship if received:
____________________________________________________________________________________________________________
____________________________________________________________________________________________________________
____________________________________________________________________________________________________________
____________________________________________________________________________________________________________
____________________________________________________________________________________________________________
____________________________________________________________________________________________________________

Alabama Jewelers Association 2802 Lurleen B. Wallace Blvd., Northport, AL 35476 205-526-5710
alabamajewelers@icloud.com www.alabamajewelers.us
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