PONSOrS

While we know some people are
comfortable asking for sponsorship
dollars, we also know others are not.

Our team is available to prospect for

sponsorship partners, attend
sponsorship meetings with your
business, and to follow-up with
prospective partners in order to secure
the funds on your behalf.

At RCEP, it's not just a matter of finding
sponsors and partners, it's about finding
the right ones.

To ensure successful events, it is crucial
that we choose partners that understand
each others’ visions and can mutually
benefit from the collaboration. Our clients
\ are generally businesses that see the value
in Event Marketing and don't have the
capacity to execute them at the highest
level.

We choose sponsors for our Clients based
on a mutually beneficial relationship and
the expectation that it will increase
business for both parties while remaining
in line with all legal obligations.




