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Revolutionary technologies are not limited to Silicon Valley and neither are world-class universities. But Silicon Valley remains the epicenter for venture capital. 
Globally, the vigor of innovation and entrepreneurship is ever increasing as evidenced by the increasing number of universal technology enterprises and opportunities. No longer is "globalization" just a reference in Webster's New World dictionary, but an energy depicting a paradigm of many changing aspects of world economies. The natural resources for tomorrow's global economic growth will not be limited to physical commodities, but will include technology, capital and company-building skills and experience. Tomorrow's entrepreneurial resources and its accessibility will be examined and discussed at Santa Clara University's 2003 Venture Summit The Global Opportunity: Markets, Capital, Partners & Paradoxes on Oct. 8. 
Today, the powerful tentacles of technology have been set in a practical and influential way -- the foundations for growth have been laid. Now the challenge lies in creating an infrastructure that will continue to support access to capital and technology development. 
Last year in Rome, many scholars and investors convened at the Global Forum to review business summaries of African entrepreneurs who wanted to access capital for their entrepreneurial technology opportunities, which focused on expanding social change in their respective countries. Such examples are no longer an aberration of innovation but reflective of the thirst of an ever-expanding force of global entrepreneurs for capital resources and enterprise development assistance, such as company building. Today, technology opportunities and their varied application to diverse industrial and societal sectors are not exclusively limited to Silicon Valley, Silicon Alberta, Silicon Glenn (Scotland), but to many global regions. 
The development of macroeconomic factors throughout our world accentuating technology innovation and entrepreneurship is impressive. The entrepreneurial spirit is alive and kicking not only in Silicon Valley, but from the far reaches of Africa and Asia. Governments are becoming accepting of the conditions that allow technological opportunities to flourish -- yet the frustration of accessing capital has been holding enterprises back. 
Often the capital markets are not apparent. The United States has much more sophisticated and mature capital markets and venture capitalists than the rest of the world. Many entrepreneurs seek to understand how to enhance their probability of accessing capital from the United States. Yet, the dimensions of company building critical to enhancing the sustainability of technology enterprises, are not readily understood and applied. Investors tend to invest in market opportunities so entrepreneurs need to understand the dimensions of the markets and the foundations underlying the markets that are consistent with companies that are being funded. 
For technology opportunities to grow and thrive, capital resources must be available to support the enterprise at all stages of development. Often, although early or seed-stage private investors are evident and available, their support beyond this stage of development is difficult to discern. This is often the case outside the United States. All too often on the road to success, the entrepreneur is in a bind as to where to seek growth capital. 
Compounding the intensive thirst among the world's entrepreneurs for capital support is their curiosity for where to access company building assistance. Conversely, a deliberating issue of paramount importance for today's Venture Summit panelist is his or her consideration of return on location. Is the aged venture capital parable of "We only invest within an hour's drive of our office" still pertinent today? If not, what are some considerations that would increase the likelihood that they would invest outside Silicon Valley? What are some considerations for both the venture capital community and for entrepreneurs in expanding and supporting the global reach of technology innovation and entrepreneurship? Stay tuned. 
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