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still ihave a few details to sort 

out, we are expected to have a 

large turnout. 

 

      The Chamber will be host-

ing a community Mixer on Au-

gust 22nd in Suite E in the 

Market Place Shopping Center 

located on Whitmore Ave. / 

Tully Rd. The Theme will be  

“HOT AUGUST NIGHTS”. 

       We will be grilling HOT 

DOGS and providing chips and 

Tea to accompany. There is 

additional opportunity to pro-

mote your business by partner-

ing up with us by providing 

appetizers and/or beverages. 

We will provide a table around 

which you could develop your offer-

ing by adding signage and/ or person-

nel to meet and greet those attend-

ing and promote your business.. This 

offering will be open to Chamber 

members only. Please see Amber at  

the Chamber office for further 

details.  

        This is an open event, and 

anyone is welcome to attend. 

There will be fun and games for 

all to participate, and while we 

There is currently an open part-

time position available at the 

Chamber of Commerce. Please 

submit resume in person at 7012 

Pine St., Hughson between the 

hours of 2:30 and 4:30 Mon-Fri 

or by applying  on-line by visiting 

our website at: 

Hughsonchamber.org 

HOT August Nights Mixer 

Open position 

at Chamber  
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• HOT AUGUST 

NIGHTS- Cham-

ber Mixer to be 

held  at Market 

Place on Thurs-

day August 22 

from 5pm—7pm. 

• Back to School 

Tips for Market-

ing your Business 
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ber of the Month    
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“ If you don’t 

drive your 

business, 

you will be 

driven out of 

business”. 

-B.C. Forbes 

Back to School = Back to 

Business 

Welcome New Members! 

 

 

Chamber Member of the Month 
Open since September as 

well as having their Grand 

Opening on June 14th, own-

er Kevin Bradley hasn't 

slowed down. Due to heavy 

demand of his luscious BBQ, 

he has recently added an 

additional day to be open. 

He is now open Wednesday 

through Sunday from 11am, 

until sell out. Get there ear-

ly, before your favorites are 

gone! Is it possible that he 

may be opening another 

location or broadening his 

menu slightly? Yes and Yes. 

He plans on adding new 

menu items soon, as well as 

a catering truck/ trailer al-

lowing him to take his BBQ 

Catering on the road and to 

festivals. With their 1 year 

anniversary just around the 

corner, Kevin is looking for-

ward to the future and see-

ing his hard work pay off.  

They offer several meal 

packages to accommodate 

the hungry family, so plan 

ahead and order yours to-

day. Ask about his Football 

Special and Platters! 

     Our Family Auto Wholesale(Businesslady14@hotmail.com)   

Floresh Lash Lounge (Floreshlashlounge@yahoo.com) 

Coming up at the Chamber 

Floresh Lash Lounge Grand Opening Sunday August 18, 12 6724 E.Whitmore Ave. #K, Hughson 

Ribbon cutting ceremony Thursday August 22, 5:30pm 6724 E. Whitmore Ave . #K, Hughson 

August Mixer Hosted by Chamber of Commerce August 22, Marketplace on Whitmore Ave. #E 

Board Meeting Monday, Sept. 9, 11:30am @ Chamber Offices 7012 Pine Ave., Hughson 

 

ganizing your day to include the 

many afterschool activities that 

come with keeping kids active 

and healthy. Here we share tips 

on how to market your business 

with little or no effort. 

If your kids play after school 

sports, think about sponsoring a 

team or a team banner. Share 

product samples with other 

parents on the sidelines. Offer 

to assist with a fundraiser. While 

striking up conversation, always 

be prepared to offer up infor-

mation about your business and 

services offered. Don’t be over-

powering, remember this isn't a 

sales call. Keep your information 

short and open to questions. If 

the person shows interest, share 

a little more., if not–change the 

subject. Remember you are 

there to be supportive, not a 

salesman. By stepping outside of 

your comfort zone, you will  see 

results if you are consistent. 

Back to School can be a crazy time 

of the year for most families. Long 

days of preparing and gathering 

school supplies, getting kids in tune 

with new schedules as well as reor-

C H A M B E R  T I M E S  


