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About Us.

Introduction

Founded in 2024, Stanton Research Group was created to provide real world
equity research projects to finance students around the nation. Our team of
analysts has grown to over 60 represented universities across the United States,
fostering a diverse, experienced skill-building focused team of young industry

professionals.

Our Philosophy

At Stanton Research Group, we are
driven by a commitment to excellence,
integrity, and innovation. As a student-
led equity research organization, we
believe in fostering a collaborative and
inclusive environment where curiosity
and critical thinking thrive. Honesty
and transparency are the
cornerstones of our operations, and
we are dedicated to providing
unbiased, accurate insights.

Vision for the Future

Stanton Research Group aims to
provide students who aspire to
develop their general finance acumen
& skillset with industry leading projects
& assignments, preparing them for the
real world of finance. These session
specific projects will provide students
the opportunity to contribute their
findings to a team-wide
comprehensive research report,
serving as a reference of their
achieved skillset and research
capabilities.

@stantonresearchgroup

stantonresearchgroup.com
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JOIN OUR
TEAM!

CORPORATE PARTNER?
STUDENT?

JOIN ONE OF THE FASTEST
GROWING STUDENT LED
FINANCE ORGANIZATIONS IN
THE UNITED STATES!

EMAIL US OR VISIT OUR WEBSITE TO LEARN
MORE ABOUT OUR INNITIATIVE

STANTONRESEARCHGROUP.COM
CONTACT@STANTONRESEARCHGROUP.COM
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/\ DISCLAIMER

The information provided by Stanton Research Group is for
educational purposes only and should not be construed as
financial advice. We do not assume any responsibility or liability
for any financial loss or damage that may occur as a result of
consuming or reading this report. The content is presented by
individuals who are not licensed financial professionals, and thus
should not be used as a basis for making financial decisions.
Please consult with a qualified financial advisor before making
any financial decisions.
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Darling Ingredients (NYSE:DAR)

Executive Summary
Diversified portfolio with strong renewable fuels growth potential

Darling Ingredients is a global leader in transforming animal and food waste into value-added
products such as feed, food-grade ingredients, and renewable fuels, generating $5.72 billion in
revenue in FY 2024 despite industry headwinds. Q1 2025 sales declined 2.8% year-over-year to
$1.38 billion, with a net loss of $26.2 million and an EBITDA drop of roughly 30%, reflecting
policy-driven margin pressures in the fuel segment.

The fuel business saw significant profitability erosion due to the U.S. transition from a blender's
tax credit to a producer’s tax credit, while the food and feed segments continued to post stable
or improving results. Strategic initiatives such as the Nextida collagen joint venture, the launch
of a sustainable aviation fuel (SAF) facility in Port Arthur, and favorable long-term biofuel
mandates position the company for renewed growth.

Global demand for renewable diesel and SAF is projected to grow strongly over the next
decade, creating a substantial addressable market for Darling’s biofuel output and strengthening
the case for capacity expansion.

The company’s balance sheet flexibility, aided by recent debt reduction and strong asset
coverage, provides financial capacity to fund strategic projects and weather commodity and
policy volafility.

Business Overview
Global leader in rendering and renewables with integrated supply chain

Darling transforms animal and food waste into usable products like feed, fuel, and natural
fertilizers. It collects slaughterhouse/fishery by-products and produces feed-grade fats and
meals, animal proteins, gelatin, collagen, animal plasma, pet-food ingredients, organic fertilizers
and yellow grease. These ingredients supply the livestock, per care, food, pharmaceutical and
bioenergy sectors.

The business is divided into Feed Ingredients (largest volume, supplying animal feed
proteins/fats), Food Ingredients (edible fats, gelatin/collagen and hydrolyzed proteins) and Fuel
Ingredients (renewable fuels). Notably, the Diamond Green Diesel JV (with Valero) produced
~1.25 billion gallons of renewable diesel in 2024 (avg. $0.46/gal EBITDA). Darling also opened
a large sustainable aviation fuel (SAF) unit in Texas (Port Arthur), now debt-free

Beyond products, Darling provides grease-trap and used-cooking-oil collection services to
restaurants and processors, integrating waste streams into its supply chain. Its global network
(~500 collection sites, 300+ plants across Americas, Europe and Asia) gives supply-chain
flexibility.

Research and innovation initiatives focus on improving conversion efficiency, developing higher-
margin spedalty ingredients, and expanding sustainable aviation fuel capacity in response to
growing global demand. The company’s diversified geographic footprint and broad product mix
reduce dependency on any single commodity market, mitigating volatility in raw material prices
and regulatory environments.

Competitive Landscape
Scale, ESG focus, and circular economy model create competitive moat

Darling’s niche competition comes from diversified agribusinesses and ingredient makers.
Examples incdlude large food processors (Tyson Foods, Cargill) with in-house rendering and
spedalty ingredient companies (Ingredion, Ajinomoto, Rousselot) that produce proteins and
food additives. Its biofuels JV competes with major refiners (Valero, Marathon) and pure-play
biodiesel producers (Neste). Publicly traded food peers (e.g. Mondelez, Sysco) trade at ~18—
20x P/E, whereas Darling’s higher 46 P/E reflects its growth profile.

Darling’s integrated, global processing network provides scale advantages in collecting and
refining waste. Few pure-play renderers match its size. The company’s “circular economy” focus
and ESG leadership also differentiate it in a sustainability-driven market. High fixed costs and
regulatory approvals in biofuels and feed biosciences create barriers for new entrants.

Rating:

Current Price: $29.85

Price Target / Upside $42.00 / 17.15%
52-Week Price High / Low: $43.49 / $26.00

Shares O/S: 158.1 M

Key Meftrics Overview

Enterprise Value: $8.8B
Revenue: $5.72B
UFCF: $1,435M
EV/EBITDA: 11.2x

P/E: 45.85x
Upcoming Eamings Date: 03/05/2025

DAR vs. S&P-500

DAR — 3Y: -56%
S&P-500 — 3Y — 33%
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® Government policies significantly affect competition. U.S. renewable fuel mandates and credits Overview of RD Economics, $/gal

underpin Darling’s renewables business, but shifts (e.g. blender's-tax to producer’s-tax credit in s A7:51 e s
2025) caused near-term earnings headwinds. Likewise, trade tariffs and RIN (Renewable 7 }Excesscapnamemm T ek
Identification Number) values influence fat and grease supply costs. Overall, policy tailwinds 6 ‘ Sl
(RFS, Low Carbon Fuel Standard, SAF incentives) are expected to support Darling’s strategy in 5
the long run. 4
. Hi : : i . . ; s
gh capital requirements, specialized processing technology, and established supply ik

agreements create substantial barriers to entry, limiting new competition in both rendering and
biofuel markets.

Costs Revenue

Valuation Summary
Attractive entries with upside from policy tailwinds and SAF expansion

® Based on current market data, | see Darling Ingredients trading at a market cap of roughly
$4.85B and an enterprise value of about $8.8B, which equates to ~45.7x trailing P/E, ~18x

Multiple-Based Price Target

forward P/E, 1.05x P/B, ~1.55x EV/Sales, and approximately 11x EV/EBITDA — all of which 2029 EBITDA 1,110,250
sit below the company’s historical EV/EBITDA of ~13x and close to the low end of sector x Forward EV/EBITDA Multiple 12
norms. 2029 Enterprise Value 9,730,000
e Using my operating model, | project 2029 EBITDA of approximately $1.11B; applying a (-) Net Debt 3,966,025
conservative 12x EV/EBITDA multiple yields an implied EV of ~$9.7B, and after accounting for Equi
uity Value 5,763,975
~$4.0B in net debt, equity value comes to about $5.8B. Discounting that equity value back at a q ) v ' !
7.9% WACC results in a present value of around $4.53B, which divided by 158.2M shares x Discount Factor 0.79
outstanding gives me an intrinsic value estimate of roughly $42 per share. Implied Equity Value 4,534,478
e This $42/share estimate is deliberately conservative. I've used mid-cycle multiples and have not (/) Shares Outsanding 158.16
baked in any premium for long-term SAF and renewable diesel growth, which | believe could Implied Share Price 28670
justify a higher valuation. Sell-side analysts are more optimistic, with a consensus 12-month Price Target $42.00
price target of $49 (high $63 — low $34), implying about 60% upside from current prices around . .
$30, which suggests the market may be undervaluing Darling’s earnings rebound potential. Upside/(Downside) 17.15%

® The current share price provides an attractive entry point for long-term investors, given Darling’s
diversified business model, structural tailwinds in renewable fuels, and the likelihood of multiple
expansion as profitability recovers.

Operating Model

In Milions ($000000)

2022A 2023A 2024A 2025E 2026E 2027E 2028E 2029E
Revenue $6.532 $6,788 $5,715 $5,939 $6,240 $6,572 $6,982 $7.,384
% Growth 3.92% -15.81% 3.92% 5.08% 5.32% 6.24% 5.76%
EBITDA 1,092 1,102 785 829 853 914 994 1,110
% Margin 16.73% 18.24% 13.75% 13.97% 13.67% 13.91% 14.24% 15.04%
EBIT 1,029 949 468 587 551 558 580 631
% Margin 15.75% 13.98% 8.18% 9.88% 8.83% 8.49% 8.30% 8.54%
NOPAT 882 890 506 607 521 508 531 576
Depreciation and Amortization 395 502 503 549 597 648 703 761
Acquisition and integration costs 16 13 8 10 11 13 15 15
Other funds - - -
Funds From Operation 411 525 511 559 608 661 718 776
Receivables (56) 1) (179) 200 200 150 150 150
Inventories (130) 50 164 164 164 164 164 164
Accounts Payable 66 (82) (18) (20) (20) (20) (20) (20)
Other Assets/Liabilities 7 18 (53) (3) (5) (8) 11) (10)
Change in Working Capital (137) (25) (86) 341 339 286 283 284
Capital Expenditures (391) (555) (332) (415) (424) (433) (446) (457)
Unlevered Free Cash Flow $1,821 $1,995 $1,435 $1,240 $1,214 $1,316 $1.,412 $1,525

Sources: Bloomberg, TradingView, YahooFinance

The information provided in this equity research report has been prepared solely for educational purposes and should not be interpreted as professional financial
advice or a recommendation to buy, sell, or hold any securities. The analysis and opinions expressed within are the result of academic research conducted by
Stanton Research Group and are not intended to serve as a basis for investment decisions. Stanton Research Group, its members, and contributors do not
guarantee the accuracy, completeness, or timeliness of the information presented. Readers are advised to consult with a licensed financial professional before
making any investment decisions.
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Lear Corporation (NYSELEA)

Executive Simmary
Resilient supplier positionedto growwith the future of mobility

Lear Corporation (NYSE LEA) is rated BUY with a 12month price target of $107.76, implying a
modest +1579% upside from the cumrent share price of $93.06. While the near-term valuation
upside appears limited, Learis durable positioning in the automotive supply chan makes it a
compelling long-term investment. The company operates a vertically integrated, capital-efficient
manufacturing mode, supplying mission-critical seating sysiems and electrical architectures to a
diversified set of globd OEMs. Leari$ value proposition is rooted in its ability to deliver scae,
engheeling qualty and operational reliability across Notth America, Europe and Asia.

Its Seating division anchors revenue stability and the E-Systems segment provides secular
growth exposure through increasing EV content. Degite macro headwinds, the company
maintains a healthy balance sheet, solid free cash flow and disciplined capital deployment U
suppoting both reinvestmentand sharehdderretums.

Lear remains exposed to a few critical risks produdion volume swings due to macroemnomic
uncertainty, persistent labor inflation in mature markets and input cost volatility. Despite these
risks, Lears fundamental strengths U operational scae, customer stickiness and increasing
EV-alignedrevenuel justify a favorable long-term view.

This report focuses on Lear because it combines industrial simplicity with globad scade and
secular exposure. Unlike many niche EV players or structurally challenged suppiers, Lear
operates with its simple busness model, stable end markets and it benefits from clear industry
tailwinds without relying on speculative technologies. For investors seeking consistent cash
flow, LearComporation standsout as a qualty compouncer trading at a reasonable price.

Business Qverview
Globalsupplerwith vertically integrated operations

Lear operates through two primary business segments: Seating and E-Systems. The Seating
division, contributing approximately 75% of total revenue, offers complete seat sysems,
including foam trim and structure comporents, to original equipment manufacturers (OEMs)
such as General Motors, Ford, BMW and Stellantis. This segnent benefits from scae
efficiendes, automation and high bariers to entry due to complex engineering requirements and
safety standas.

The E-Systems segment focuses on vehicle electrification, producing electrical distribution
sysems, power management modules and embedded software for smart architecture and
autonomous features. This division is strategically relevant as global OEMs accelerate EV
programs, increasing demand for high-voltage architectures and wire harnessing solutions. With
manufacturing operations in over 35 countries and a vertically integrated supply chain, Lear is
wel-postioned to support platform launches across North America, Europe and Asia. Lean
opemtions anda focus on qualty engheeling contnueto drive competitive differentiation.

Lear designs, dewelops, engineers, manufactures, assembles and supplies automotive seating
and eledrical distribuon sysems for OEMs wordwide. The Seating segment indudes seat
sysems, trim covers, foams, mechanisms, headrests and leather/fabric materals for various
vehicle typesinduding light trucks, compad cars and SUVs.

The E-Systems segment provides wiring harnesses, terminals, connectors, junction boxes and
high-voltage power sysems. It also develops software platforms like Xevo Market, cybersecurity
sysems and connectivity protocols for cloud, vehicle and mobile integration. Products and
services are offered under multiple brands including GUILFORD, EAGLE OTTAWA, XEVO and
LEAR CONNEXUS. Headquartered in Southfield, Michigan, Lear was founded in 1917 and
serves markets in Noith America, Europe, Africa, Asia and South America.

Compettive Landscape
Strong CEM ties and strategic differentiation

Lear conpetes with leading Tier-1 auto suppliers including Adient, Faurecia (FORVIA) and
Magna Intemationa. While Adient holds scde in seating, Lear surpasses in customer
diversification and vertical integration. In E-Systems, competition includes Aptiv and Yazaki,
though Lear differentiates itself with bundled sysems and embedded software. Key advantages
incude:
Deepintegration with major OEM platforms, suppoting multi-decaderelationships
Globalmanufacturing scde with flexible cost structures

Technobgical expettise in EV and ADASready electrical architecture

Strong history of free cash flow geneation and sharehober retums

Rating:
Curment Price: $93.06
Price Target/ Upside $107.76/ 15.79%

52-\Week Price High / Low:

Shares O/ S: 58M
KeyMetrcs Oveniew
Enterprise Value: $7.1B
Rewenue: 22.2B
UFCF: $335M
EV/EBITDA: 7.2x
P/E: 11.3x
Upoming EamingsDate: 10/24/ 225

Learvs. S&P-500

$119.10/ $73.85
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Lear Corporation (NYSE:LEA)

Executive Summary
Resilient supplier positioned to grow with the future of mobility

Lear Corporation (NYSE: LEA) is rated BUY with a 12-month price target of $107.76. implying a
modest +15.79% upside from the current share price of $93.06. While the near-term valuation
upside appears limited, Lear's durable positioning in the automotive supply chain makes it a
compelling long-term investment. The company operates a verically integrated, capital-efficient
manufacturing model, supplying mission-critical seating systems and electrical architectures to a
diversified set of global OEMs. Lear's value proposition is rooted in its ability to deliver scale,
engineering quality and operational reliability across Narth America, Europe and Asia.

Its Seating division anchors revenue stability and the E-Systems segment provides secular
growth exposure through increasing EV content. Despite macro headwinds, the company
maintains a healthy balance sheet, solid free cash flow and disciplined capital deployment —
supporting both reinvestment and shareholder returns.

Lear remains exposed to a few critical risks: production volume swings due to macroeconomic
uncertainty, persistent labor inflation in mature markets and input cost volatility. Despite these
risks, Lear's fundamental strengths — operational scale, customer stickiness and increasing
EV-aligned revenue — justify a favorable long-term view.

This report focuses on Lear because it combines industrial simplicity with global scale and
secular exposure. Unlike many niche EV players or structurally challenged suppliers, Lear
operates with its simple business model, stable end markets and it benefits from clear industry
tailwinds without relying on speculative technologies. For investors seeking consistent cash
flow. Lear Corporation stands out as a quality compounder trading at a reasonable price.

Business Overview
Global supplier with vertically integrated operations

Lear operates through two primary business segments: Seating and E-Systems. The Seating
division, contributing approximately 75% of total revenue, offers complete seat systems,
including foam, trim and structure components, to original equipment manufacturers (OEMSs)
such as General Motors, Ford, BMW and Stellantis. This segment benefits from scale
efficiencies, automation and high barriers to entry due to complex engineering requirements and
safety standards.

The E-Systems segment focuses on vehicle electrification, producing electrical distribution
systems, power management modules and embedded software for smart architecture and
autonomous features. This division is strategically relevant as global OEMs accelerate EV
programs, increasing demand for high-voltage architectures and wire harnessing solutions. With
manufacturing operations in over 35 countries and a vertically integrated supply chain, Lear is
well-positioned to support platform launches across North America, Europe and Asia. Lean
operations and a focus on quality engineering continue to drive competitive differentiation.

Lear designs, develops, engineers, manufactures, assembles and supplies automotive seating
and electrical distribution systems for OEMs worldwide. The Seating segment includes seat
systems, trim covers, foams, mechanisms, headrests and leather/fabric materials for various
vehicle types including light trucks, compact cars and SUVs.

The E-Systems segment provides wiring harnesses, terminals, connectors, junction boxes and
high-voltage power systems. It also develops software platforms like Xevo Market, cybersecurity
systems and connectivity protocols for cloud, vehicle and mobile integration. Products and
services are offered under multiple brands including GUILFORD, EAGLE OTTAWA, XEVO and
LEAR CONNEXUS. Headquartered in Southfield, Michigan, Lear was founded in 1217 and
serves markets in North America, Europe, Africa, Asia and South America.

Competitive Landscape
Strong OEM ties and strategic differentiation
Lear competes with leading Tier-1 auto suppliers including Adient, Faurecia (FORVIA) and
Magna International. While Adient holds scale in seating, Lear surpasses in customer
diversification and vertical integration. In E-Systems. competition includes Aptiv and Yazaki,
though Lear differentiates itself with bundled systems and embedded software. Key advantages
include:

Deep integration with major OEM platforms, supporting multi-decade relationships

Global manufacturing scale with flexible cost structures

Technological expertise in EV and ADAS-ready electrical architecture

Strong history of free cash flow generation and shareholder returns

Rating

Current Price:
Price Target / Upside
52-Week Price High / Low:

Shares O/S:

$93.06
$107.76 / 15.79%
$119.10/ $73.85

58M

Key Metrics Overview

Enterprise Value: $7.1B
Revenue: 22.2B
UFCF: $835M
EV/EBITDA: 7.2

P/E: 11.3x
Upcoming Earnings Date: 10,/24/2025

Lear vs. S&P-500
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wingstop Inc. (NASDAQWING)

ExecutiveSummary
Overvalued Amid Slowing Growth

A Weinitiate coverage of Wingstop with a Sell rating and a $194.11 price target, implying 33.1
percent downside from the $290.30 share price as of July 29, 2025. Our valuation reflects a
scenario-weighted approach incorporating base, upside and downside cases, all of which
suggest Wingstop is overvalued relative to near-term fundamentals.

A Wingstopis core growth driver, same-store sales, is losing momentum. After a strong run in prior
quarters, foot traffic has slowed, and new customer growth has stalled. Industry data and
management commentary point to underwhelming comps this quarter, and full-year guidance
implies a sharp deceleration compared to historical performance.

A Recent promotions, including the [20 for $20y offer, have boosted traffic but diluted check size
and likely margin. This strategy risks training consumers to wait for deals, which undermines
pricing power. At the same time, burger chains are increasing their focus on chicken as beef
prices rise, adding further pressure in Wingstopi core category.

A The Smart Kitchen platformis a long-terminitiative aimed at improving labor and service
efficiency, but it remains in the early stages with limited measurable impact. With fewer than half
of locations onboarded and no clear lift to sales factored into consensus, execution risk remains
high.

A Stare expansion continues at a healthy pace, although much of the growth is coming from
refranchising and international markets. These formats typically offer less margin visibility and
introduce more variability. On its own, unit growth is unlikely to offset soft comps and near-term
operating challenges.

A Despite these issues, Wingstop trades at a substantial premium to peers and to its own
historical multiples. The valuation reflects expectations for continued growth and margin
expansion that appear increasingly difficult to achieve. We believe the stocki$ risk-reward profile
is skewed to the downside.

BusinessOverview
Scaled, Franchise-Led Wing Concept

A Wingstop operates a highly franchised, asset-light Quick Service Restaurant (QSR) model
focused on chicken wings and digital-forward ordering. Founded in 1994 and headquartered in
Dallas, the company earns most of its revenue through royalty and franchise fees, with over 98
percent of restaurants operated by franchisees as of year-end 2024. This structure supports a
capital-light, high-margin profile.

A The brandi menu centers on cooked-to-order wings, tenders and fries with strong consumer
loyalty driven by its wide range of sauces. Transactions are primarily off-premise, with digital
ordering accounting for more than 65 percent of sales.

A Unit growth is a core pillar of Wingstopi$ strategy. The chain ended 2024 with over 2,250
restaurants globally and is targeting 16 to 17 percent unit expansion in 2025. While the U.S.
remains the largest market, international development and refranchising are playing a growing
role.

A Wingstopis investment in proprietary tech and Smart Kitchen systems is intended to enhance
labor efficiency and order throughput across its franchise base, supporting scale-driven margin
benefits over time.

Competitive Landscape
Crowded Chicken and Value Focused QSR Market

A Wingstop faces growing competition in an increasingly crowded QSR chicken segment. Larger
national players, including burger chains, are expanding into chicken to mitigate beef inflation,
which has led to heavier discounting and reduced pricing flexibility across the category.

A Fast-casual rivals like Daveis Hot Chicken, Buffalo Wild Wings GO and Atomic Wings are
scaling quickly and targeting similar customer demographics and trade areas. These brands
compete on flavor innovation, convenience and franchise economics, putting pressure on
Wingstopis market share and development pipeline.

A Wingstop has historically differentiated through its digital-first ordering model, streamlined
operations, and strong brand affinity. However, the gap is narrowing as more QSR peers invest
in similar capabilities. Increased promotional activity and the rise of alternative chicken formats
further challenge Wingstopi$ positioning.

A While the brand remains well-known, its competitive moat is under pressure from both legacy
chains and newer concepts capitalizing on similar growth themes.

Rating: SELL

Current Price: $290.30

Price Target/ Downside $194.11/ (33.1%

52Week Price High / Low: $20400/ $433.86

Shares O/S: 27,902.9M
KeyMetrcs Oveview

Enterprise Value: $7.48B

Revenue: $826,866 K

UFCF: $155,318.4K

EV/EBITDA: 31.5%

P/E: 8207x

Upcoming Earnings Date: 07/30/2025
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