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Healthcare Coverage Group | Elias Belhocine | Eli Lilly & Company

company specializing in pharmaceutical manufacturing, known for its diverse portfolio 

of products and extensive distribution network. With its focus on innovation, the 

company’s ability to develop, manufacture, and market their pharmaceutical products 

has promoted further growth, all while remaining at the forefront of the global 

pharmaceutical market.

Eli Lilly & Company (LLY)

Headquartered in Indianapolis, Indiana, Eli Lilly and Company is a leading global Current Price: $746.20

Investment Rating Summary

• Eli Lilly’s recent supply chain challenges with its weight-loss drug Zepbound have 

pressured the stock, but ultimately present a compelling long-term buying opportunity. 

The GLP-1 market, fueled by the rising prevalence of diabetes and obesity in America 

and abroad, offers massive growth potential; and Lilly’s Zepbound is well-positioned to 

obtain significant market share. Plans to advertise Zepbound and improve accessibility 

by working with insurers and doctors are strategic moves to address current headwinds 

and drive consumer demand. Despite these short-term disruptions, Lilly's leadership in 

the GLP-1 space and its focus on high-demand areas position the company for 

sustained growth, making its current valuation an attractive entry point for investors.

• After 2024, unlevered free cash flow (FCF) for Eli Lilly is projected to rebound and 

grow steadily, beginning at $5.21 billion in 2025 and climbing to $6 billion by 2028. 

This upward trend underscores Eli Lilly's resilience in overcoming

short-term challenges while highlighting its capacity to generate significant cash flow 

from its core business. This growth trajectory positions Eli Lilly to reinvest in its diverse 

product line, address emerging market opportunities, and return value to shareholders, 

ultimately strengthening their long-term financial outlook.

Notable Risk Factors

• While the potential deregulation under a Trump-led administration could assist

LLY, we could see increased competition in the GLP-1 market by easing drug approval 

processes. It may also empower insurers and employers to push back on high-priced 

treatments, potentially squeezing margins for key drugs like Zepbound.

• Delays in scaling production and addressing demand for GLP-1 therapies could 

negatively impact revenue growth. Additionally, insurer hesitancy and limited adoption of 

obesity drugs by healthcare providers may slow market penetration, impacting long-term 

growth prospects.

The information provided in this equity research report has been prepared solely for educational purposes and should not

be interpreted as professional financial advice or a recommendation to buy, sell, or hold any securities. The analysis and

opinions expressed within are the resul t of academic research conducted by Stanton Research Group and are not
intended to serve as a basis for investment decisions. Stanton Research Group, its members, and contributors do not

guarantee the accuracy, completeness, or timeliness of the information presented. Readers are advised to consult with a

licensed financial professional before making any investment decisions.

Income Statement

Sources: Bloomberg, Wall Street Journal, Factset

Rating BUY

Price Target / Upside: $916.36 / 18.57%

52-Week Price H/L: $972.53 - $561.65

Implied MOIC: 1.1857x

Key Metrics Overview

Shares O/S: 949.21 M

Market Cap: 741,482.1 M

Beta: .71x

EV/EBITDA: 65.31x

Upcoming Earnings Date: 01/30/2025

Historical Stock Price

Historical and Future Projections

Revenue Performance by Segment



Rating: SELL/DO NOT INVEST

Current Price: $2.17

Price Target: $0.00 (DCF implies no intrinsic value under 

current assumptions)

52-Week Price H/L: $2.04 – $3.01
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Technology | Zabed Iqbal | Nano Dimension

Nano Dimension (NNDM)
Nano Dimension Ltd. is a trailblazer in the additive manufacturing and electronics fabrication 

space, uniquely positioned at the intersection of advanced technology and manufacturing 

innovation. Known for its proprietary DragonFly systems and deep learning-driven solutions, 

Nano Dimension is reshaping how industries approach complex electronics production. By 

merging 3D printing and intelligent automation, the company enables faster, more efficient, and 

customizable manufacturing processes tailored to the demands of Industry 4.0.  

Investment Rating Summary

In 2024, Nano Dimension announced its intent to acquire Desktop Metal for $179 million, a 

strategic move aimed at diversifying its product offerings and expanding its customer base. 

Desktop Metal’s expertise in metals-based additive manufacturing complements Nano 

Dimension’s strength in additively manufactured electronics (AME), creating opportunities for 

synergies in innovation and market penetration. The combined companies are expected to 

generate $246 million in revenue based on 2023 figures, with 28% stemming from recurring 

revenue streams. This acquisition aligns with Nano Dimension’s goal of strengthening its 

leadership in the additive manufacturing sector.

However, the company’s financial trajectory remains a significant concern. Nano Dimension 

reported $56.3 million in revenue for 2023, reflecting only modest growth, while maintaining 

gross margins above 45%. Its heavy focus on R&D and acquisitions has preserved robust cash 

reserves of $764 million, but profitability remains elusive. With projected free cash flows 

deepening into the negatives through 2028, the company’s reliance on cash reserves and costly 

financing options raises sustainability concerns. Furthermore, execution risks tied to the 

Desktop Metal acquisition, coupled with intense competition and cautious adoption of its 

technology, cast doubt on Nano Dimension’s ability to achieve long-term profitability.

While the acquisition represents a bold step forward, Nano Dimension’s financial outlook and 

speculative position in a competitive industry warrant a SELL/DO NOT BUY recommendation.

Notable Risk Factors

Nano Dimension faces significant risks stemming from its unprofitable operations, reliance on 

cash reserves, and industry dynamics. The company’s heavy R&D and SG&A expenditures far 

exceed its revenue, resulting in deepening operating losses. This financial strain necessitates 

borrowing, as seen in the projected revolver use beginning in 2025. With a 25% interest rate on 

debt, this dependency further pressures its already negative cash flows and diminishes 

flexibility.

Additionally, Nano Dimension operates in a highly competitive and nascent additive 

manufacturing industry, where adoption rates remain uncertain. Regulatory scrutiny over 

intellectual property and advanced manufacturing processes adds complexity to the company’s 

growth trajectory. Balancing technological innovation with operational execution is a persistent 

challenge, especially as integration risks arise from acquisitions like Desktop Metal. Combined, 

these factors create a precarious financial and operational outlook for the company.

Sources: YahooFinance

\

Shares O/S: 219.24m

Adjusted Equity Value: -1314.92m

Beta: 1.66x

EV/EBITDA: 4.17x

Key Metrics Overview

Future Projections

Historical Stock Performance

The information provided in this equity research report has been prepared solely for educational purposes and should not be interpreted as 

professional financ ial advice or a recommendation to buy, sell, or hold any securities. The analysis and opinions expressed within are the result of 

academic research conducted by Stanton Research Group and are not intended to serve as a basis for investment decisions. Stanton Research 

Group, its members, and contributors do not guarantee the accuracy, completeness, or timeliness of the information presented. Readers are 

advised to consult with a licensed financ ial professional before making any investment decisions. 



Rating HOLD

Current Price:  $348.46

Price Target / Upside:                         $350.2 / 1.73%

52-Week Price H/L:                         $369.99 - $241.60

Implied MOIC  1.45x
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 Real Estate Coverage Group | Shawn Lisann | Public Storage

Key Metrics Overview=

  Shares O/S:   175m

  Market Cap   60,981m

  Beta:   0.67x

  EV/EBITDA   20.7x

  Upcoming Earnings Date:  10/30/2024

U.S. States by Hurricane Risk

Historical and Future Projections

CME FedWatch

Public Storage ($PSA)
  

Public Storage is a Maryland real estate investment trust (“REIT”) engaged in the ownership, 
development, and operation of self-storage facilities and other related operations including tenant 

reinsurance and third-party self-storage management. Public Storage is the industry-leading owner of 

self-storage properties, with the most recognized brand in the self-storage industry, including its 

ubiquitous orange color.

Investment Rating Summary

• Revenue growth and demand remain strong, but it is hard to be convinced of a significant 

undervaluation. Public Storage's core business is expected to propel forward regardless of 

market fluctuations and they continue to invest in new properties and expand existing ones to 

meet increasing demand. As the largest storage company, Public Storage’s strong financial 

performance has been supported by rising rental rates and high occupancy. We project a 
revenue growth rate of 13.5% over the next few years, resulting in an intrinsic valuation just 

above the current market price of $348.46. While the model indicates an undervaluation, the 

difference is modest and does not suggest a significant investment opportunity based on 

current metrics.

• Anticipated interest rate cuts and a favorable macro real estate environment are likely to 
enhance property values and make acquisitions more strategic. Taking a modestly aggressive 

outlook on rate reductions over the next 12 months, the federal funds rate will likely approach 

3% (300 basis points). If Public Storage secured financing at lower rates, it may benefit from 

reduced interest expenses, boosting net income. Additionally, lower rates can stimulate 

spending and real estate investment, further increasing property values. 

• Public Storage sites face growing risks from climate change impacts and rising property 

taxes, especially in states where it holds the largest number of properties: Florida (455), Texas 

(444), and California (360). The fourth highest state is Illinois with only 137 properties. In 

particular, California properties may see further property tax increases following election 

outcomes, adding to already high state-specific costs. Additionally, Texas and Florida rank 
among the highest-risk states for hurricanes, with climate change likely exacerbating these 

risks (see Figures). To mitigate environmental impacts, PSA has implemented initiatives like 

LED lighting upgrades, solar installations, and water conservation measures, guided by its 

Sustainability Committee, which aligns these efforts with PSA’s long-term risk management 

strategy.

• Public Storage has invested in technologies such as an optimized website for online move-ins, 

the eRental® digital move-in process, and a mobile app. However, it has yet to fully leverage 

the potential of artificial intelligence (AI). The lack of advanced AI and machine learning 

capabilities may limit PSA's ability to optimize operations and could place it at a competitive 

disadvantage if competitors adopt these technologies to enhance efficiency and customer 
experience.

 Expanding on Notable Risk Factors

• Climate Change and Increased Natural Disasters: Public Storage’s proper ties are exposed to climate-

related physical risks, such as floods, fires, hur ricanes, and extreme weather events, particularly in Florida 

and Texas. Damage from these events can lead to higher insurance costs, increased capita l expenditures, 

and potential loss of rental income due to proper ty damage. Climate change could also inc rease regula tory 

costs as PSA adopts resilience and sustainability measures  

• Economic Downturns and Property Taxes: Economic downturns and high intere st rates could reduce 

consumer spending and lower the demand for self-storage, impacting revenue growth. Additiona lly, 

proper ty tax inc reases, especially in Florida, Texas, and California—sta tes where Public Storage has a 

signif icant proper ty concentra tion—represent a substantial cost risk. California, with its high proper ty 

taxes and history of regula tory adjustments, poses a particularly high tax risk for Public Storage’s financ ial 

stability.

Sources: Bloomberg, YahooFinance

The information provided in this equity research report has been prepared solely for educational purposes and should not be interpreted as 
professional financial advice or a recommendation to buy, sell, or hold any securities. The analysis and opinions expressed within are the 

resul t of academic research conducted by Stanton Research Group and are not intended to serve as a basis for investment decisions. 

Stanton Research Group, its members, and contributors do not guarantee the accuracy, completeness, or timeliness of the information 
presented. Readers are advised to consult with a licensed financial professional before making any investment decisions. 
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Rating: HOLD

Current Price: $40.17

Price Target / Upside:                 $45.83  / 12.6%

52-Week Price H/L: $41.18 – $33.34
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Utilities Coverage Group | Farris Refai | Exelon Corp

Key Metrics Overview

Shares O/S: 1000m

Market Cap: 3800.2m

Beta: 0.52x

Dividend (Q): 3.98%

Estimated Upcoming Earnings Date: 19/02/2025

Historical Stock Price

Historical and Future Projections ($, Mil)

Dividend Performance

Exelon Corp (EXC)

Exelon is one of the largest regulated utilities companies in the United States, with over 

10.5 million customers. They primarily focus on electricity and natural gas distribution. 

After they separated from their generation business, Exelon Generation, their model shifted 

to focus on regulated utilities. This restructure decreased volatility and positioned Exelon 

to become a solid dividend play for conservative, and long-term investors as it eliminated 

the risky exposure typical to the generation business.

Investment Rating Summary

∙ Exelon operates in highly regulated markets, primarily in Illinois, Pennsylvania,

Maryland, New Jersey, Delaware, and the District of Columbia. This regional

monopoly structure gives Exelon predictable cash flows, as these regulated utilities

often receive steady rate adjustments approved by state commissions. Exelon's

large footprint and access to densely populated urban centers provide a stable

customer base, supporting long-term demand.

∙ 3Q024 EPS at $0.71, beating analyst expectations of $0.67, with a steady annual

EPS growth estimate of around 7.35%. Revenue increased 2.9% year-over-year to

$6.15 billion, largely due to favorable rate adjustments and cost reductions,

particularly at ComEd and PHI units

∙ Exelon’s strong dividend, reliable cash flow, and essential service position make it

a Hold for conservative investors seeking stable income over aggressive growth.

The company’s investments in grid modernization supports gradual growth, but

Exelon’s P/E ratio of 15.77 and limited exposure to high-growth sectors suggest

modest upside. Given its stable, lower-volatility profile, Exelon is best suited to

income-oriented, risk-averse portfolios rather than those seeking high returns.

Notable Risk Factors

∙ Despite the strong stability in Exelon’s regulatory utilities business, any changes in

regulation can have a large impact on Exelon’s revenue. While utilities can

typically pass costs to customers, Exelon is a price taker; if the government decides

to adjust the pricing structure for utilities, Exelon would have no choice but to bare

the revenue loss.

∙ Increased operating costs, driven by inflation, could pressure margins. While

utilities can often pass these costs to consumers, delays in regulatory approval for

price adjustments could strain Exelon’s profitability.

∙ Exelon’s focus on modernizing its grid and increasing its renewable energy

sourcing aligns well with national and state-level clean energy policies. However,

the capital required for these investments is significant and could lead to temporary

cash flow constraints.

Sources: Exelon Investor Relations Site, YahooFinance, Barron’s, Stern NYU

The information provided in this equity research report has been prepared solely for educational purposes and should not be interpreted as
professional financial advice or a recommendation to buy, sell, or hold any securities. The analysis and opinions expressed within are the

resul t of academic research conducted by Stanton Research Group and are not intended to serve as a basis for investment decisions.
Stanton Research Group, its members, and contributors do not guarantee the accuracy, completeness, or timeliness of the information

presented. Readers are advised to consult with a licensed financial professional before making any investment decisions.
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Division Members

Communications Sector Consumer Disc. Sector

Consumer Staples Sector
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