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Virtually Debbie



The business advice
you need depends on 
what stage of the
journey you’re in.

This is a general guide, not a rulebook.

Use this guide to help you
strategically focus your time &
energy at every stage.



What Stage Are You In?
The Foundations



What Stage Are You In?
Visibility & Content 



Relationships & Sales
At every stage, these things matter most.

Someone reaches out to you?
Get to know them without an agenda. Build trust.

Potential client?
Invite to a DISCOVERY CALL to explore alignment

Fellow business owner?
Invite to COFFEE CHAT to explore referrals/
collaboration

Existing clients?
They're your best source of referrals, repeat work
and testimonials.

Don't forget: 
Friends, family, colleagues and new contacts count
too.



Pro Tip
Where you are in your journey 

determines how you spend your time.

Stage 1: Takes patience

Stage 2: Takes consistency

Stage 3: Systems really work for you

Remember: Until you have paying clients, ignore
complex funnels, paid ads/SEO and viral content.

The wrong tools at the wrong stage are a distraction.



Need help?
Let’s chat!

contact@virtuallydebbie.com
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