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LUXURY BUYER GUIDE

Luxury in Austin isn't one thing—it's a feeling, a location, a view, a
lifestyle, and often a long-term strategy.

This guide is designed to help discerning buyers understand how to
navigate Austin’'s nuanced market, what to look for at each phase,
and where professional guidance creates real leverage.

We approach luxury buying as both an art and a discipline—
combining market intelligence, development insight, and quiet
advocacy.

UNDERSTANDING AUSTIN'S
LUXURY LANDSCAPE

Austin’s high-end market is dynamic and hyper-local. Values are
driven less by zip code and more by micro-location, entitlement,
privacy, and long-term optionality.

Key Luxury Submarkets

* West Lake Hills/ Rollingwood - Legacy estates, privacy, Eanes ISD

e Tarrytown / Pemberton Heights — Central, historic, land value
driven

e Barton Creek / Spanish Oaks — Gated luxury, views, golf amenities

e [ake Austin — Waterfront access, limited inventory, dock rights

e Downtown / Clarksville - Lock-and-leave condos, architectural
homes

e Driftwood / Bee Cave / Hill Country — Acreage, custom builds,
lifestyle estates

IDLR Insight: In Austin, the lot often matters more than the house.



PHASE | VISION, STRATEGY
8 READINESS

Before touring properties, clarity is essential.

Define Your Buying Strategy

e Primary residence vs. secondary home

e Lifestyle-driven vs. investment-aware

e Hold horizon (3-5 years vs. legacy hold)

e Privacy, views, walkability, or land upside

Financial Readiness

e Proof of funds for cash purchases or lender pre-approval
e Understanding jumbo loan nuances

e Liquidity planning for improvements or carry costs

Assemble the Right Team
e Buyer's broker with off-market access
e Lender experienced in jumbo and portfolio products
e CPA / advisor for tax and asset structuring

PHASE 2: MARKET
EDUCATION & SOURCING

Luxury inventory in Austin is fragmented.

Where Opportunities Actually Come From
e Private data rooms
e Off-market and pre-market offerings
e Builder and developer relationships
e |Landowners considering quiet exits

What to Evaluate Early
e Zoning and land use
e Setbacks, FAR, impervious cover
e Floodplain and environmental overlays
¢ HOA or neighborhood restrictions

IDLR Advantage: We evaluate properties through both a buyer lens
and a developer lens.



PHASE 3: TOURING &G DUE
DILIGENCE MINDSET

Luxury tours are not about finishes alone, and oftentimes require
either proof of funds or a pre-approval letter in order to confirm tours.

What to Look Beyond
e Orientation, elevation, and sight lines
e Future development around the property
e Noise corridors, easements, and access
e Remodel vs. scrape vs. hold potential

Early Red Flags

e Un-permitted additions

e Dock or waterfront non-compliance

e Over-improvement relative to land value
e Restrictive architectural committees

PHASE H OFFER STRATEGY
8 NEGOTIATION

Luxury negotiation is quiet, precise, and strategic.

Offer Considerations
e Price vs. terms leverage
e Earnest money strategy
e Option period length and scope
e Seller leasebacks or possession timing
[ ]
Negotiation Levers
e Certainty of close
e Clean contract structure
e Relationship-based positioning

IDLR Philosophy: The strongest offer is rarely the loudest, but is the
most thoughtful, well-balanced contract.




PHASE 5: CONTRACT TO
CLOSE

Once under contract, discipline matters.

Inspections to Consider:

e General and structural

e Foundation and drainage

e Roof, HVAC, and pool systems

e Waterfront or slope stability (if applicable)

Forms & Documents to Review

e Texas One to Four Family Residential Contract
Seller’'s Disclosure Notice

HOA documents and bylaws

e Survey and title commitment

e Zoning and plat documents

Title & Legal Review
e Easements and encroachments
e Access and ingress/egress
e Mineral and water rights (when applicable)

PHASE &6: CLOSING &
BEYOND

Luxury service doesn’'t stop at closing.

Final Walkthrough Focus

e Condition verification

e Repairs completed as agreed

e Fixtures and inclusions confirmed

Post-Close Planning
e Remodel or design introductions
e Property tax strategy
e Estate, trust, or LLC structuring
e Long-term value optimization




COMMON AUSTIN-SPECIFIC
CONSIDERATIONS

e Property Taxes: Expect higher effective rates; exemptions matter
e Utilities: Septic, well, or propane in Hill Country homes

e Permitting Timelines: Remodels can take longer than expected

e Environmental Factors: Trees, slopes, and water regulations

WHY BUYERS CHOOSE IDLR

Off-market access and discretion
Development and land-use fluency
Calm, advisory representation
Relationship-driven negotiation

We represent buyers who value clarity, intelligence, and intentional
decision-making.

LET'S TALK

If you're considering a luxury purchase in Austin—or simply want to
understand your options—we're happy to begin with a thoughtful
conversation.




