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Executive Golf Networking Checklist

Before the Round – Preparation
• Research who you are playing with (role, company, interests).
• Prepare 3–5 thoughtful conversation starters.
• Confirm dress code and course details.
• Practice fundamentals (avoid swing changes before event).
• Set a clear intention for the round (relationship > score).

During the Round – Presence & Professionalism
• Arrive early and introduce yourself confidently.
• Observe and respect golf etiquette (silence during swings, repair divots).
• Manage emotions—composure builds credibility.
• Play within your skill level (avoid unnecessary risks).
• Listen more than you speak—ask meaningful follow-up questions.

Conversation Strategy – Build Connection
• Ask about industry trends and leadership priorities.
• Find common ground (family, travel, philanthropy, sports).
• Avoid controversial topics unless appropriate.
• Share your value naturally—don’t oversell.
• Be authentic and approachable.

After the Round – Strategic Follow-Up
• Send a personalized thank-you message within 24 hours.
• Reference a specific moment or conversation from the round.
• Offer value (article, introduction, invitation, resource).
• Connect on LinkedIn with a personalized note.
• Schedule a follow-up meeting if appropriate.

Mindset Reminders
• Your character matters more than your score.
• Preparation builds confidence.
• Golf is a relationship platform, not a performance stage.
• Stay intentional — play the long game.
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