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Board Converting:

GP, IP Announce Additional
U.S. Plant Closures

FlexoTechs Partners With A&V
For Innovation, Growth

BY GREG KISHBAUGH

As a musician and audiophile, Mike Rogers strives for harmony, bal-
ance and clarity when listening to music or performing it live. As the
Operations Manager of printing plate manufacturer FlexoTechs, Rent-
on, Washington, he aims for the very same things.

A turntable sits atop corrugated shelving in Rogers’ office, groaning
beneath hundreds of albums, bracketed by speakers on either side.

Throughout the day, Rogers will lower the needle to a favorite al-
bum, reminding himself of how each individual note builds, one atop
the other, to form a more cohesive whole
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The FlexoTechs team, from left: Mike Rogers, Operations Manager; Rick
Wray, Plate Maker/Mounting; Andrew Elder, Production Artist; Jamie Thayer,
Plate Mounter; Tatyana Bamesberger, Production Artist; Lucy He, Prepping/
Shipping; Maranda Marx, Customer Service Representative/Scheduling;
Dean Cariker, Plate Specialist/Plate Maker; Dina Carnes, General Manager
of FlexoTechs/DieTechs. Not pictured: Jason Storey, Production Artist, Hills-
boro, Oregon division.

The plates the company builds are the fulcrum of the flexo process
upon which balances color, design and a product’s ability to connect
with consumers.

FlexoTechs began as an in-house plate supplier for independent
powerhouse Alliance Packaging, located within the company’s Pacific
Northwest headquarters.

The origins of Alliance stretch back to 1967 when Gordon Younger,

CONTINUED ON PAGE 22

Two of the paper and packaging industry’s
largest global producers, Atlanta, Georgia
based Georgia-Pacific (GP) and Memphis,
Tennessee based International Paper, have
announced additional U.S. plant closures, re-
flecting a broader trend of consolidation and
footprint realignment seen throughout the
past year.

GP has announced its plans to perma-
nently close its corrugated plant in Mt. Olive,
lllinois by December 31, 2025. The plant will
continue to operate for the next 60 days fol-
lowed by a safe and orderly shutdown.

Approximately 134 jobs will be impacted by
this closure. GP is working to support those
employees with potential opportunities within
Georgia-Pacific and other Koch companies or
connecting with job fairs and opportunities for
employment outside the company.

GP's focus over the next two months is to
continue to safely operate the plant while sup-
porting their employees during the transition.

International Paper has also announced
the closure of its packaging facilities in Comp-
ton, California and Louisville, Kentucky. The
facilities will cease operations by January
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Stop Downtime Before It Starts

PERFORM+ Quarterly Preventive Maintenance Program

Keep your equipment running at peak performance with quarterly service visits, custom
rebuild kits, and expert assessments from SUN Automation'’s factory-trained technicians.

Designed for SUN, LMC, Kolbus, and PARA machines, PERFORM+ helps prevent costly
breakdowns—keeping your equipment, and your profits, running smoothly.

£ Consultation Today

m Keep Your Line Moving
e Request a Free Maintenance

EVERYTHING CORRUGATED UNDER SUN # KOLBUS

S ———

SUN IS THE OFFICIAL REPRESENTATIVE FOR TAIWAN-BASED LATITUDE MACHINERY CORPORATION, ITALY-BASED PARA, AND GERMANY-BASED KOLBUS.
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sunautomation.com & (SN 1-410-472-2900
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AVERAGE CONTAINERBOARD PRICES
The average prices reported are tabulated from prices PAID by various sources
throughout the United States the week previous to issue. Prices in some areas of the
country may be higher or lower than the tabulated average. The prices tabulated here are
intended only for purposes of reference. They do not connote any commitment to sell any
material at the indicated average. Transactions may be completed at any time at a price
agreed upon by seller and purchaser.

REGION 42# Kraft liner 26# Semi-Chem. Medium
U.S. Average $900.00-925.00 $825.00-$850.00

CANADIAN LINERBOARD & MEDIUM
The average prices reported are tabulated from prices PAID by various sources
throughout Canada. Prices may be higher or lower in various areas of the country. The
prices tabulated here are intended only for purposes of reference. They do not connote
any commitment to sell any material at the indicated average. Transactions may be
completed at any time at a price agreed upon by seller and purchaser. Prices are
Canadian $ and per metric ton.

REGION 42# Kraft Liner 26# Semi-Chem Medium
East $970.00 $960.00
West $1,015.00 $995.00

Plant Closures (conro From pace 1)

2026. All customers will be serviced from other nearby
locations.

The Compton facility closure will impact 125 employ-
ees, while the Louisville facility closure will impact 93 em-
ployees. The company will work to minimize the impact
on employees by using attrition, retirements and current
vacancies at other International Paper locations.

Team members at these locations will receive outplace-
ment assistance, access to mental health support resourc-
es and severance benefits.

These closures are aimed at accelerating strategic ini-
tiatives to improve quality, reliability and service delivery.

SCRAP
A CONVEYANCE
SYSTEMS

A RECYCLING EQUIPMENT INC COMPANY

Meet the AES AirShark™

Ideal for Paper, Corrugated, Nonwovens & More

Delivering an air handling capacity of up to
64,000 CFM in a compact design, the AirShark™
is the perfect alternative to traditional screen
separators and bulky cyclones. Its fully sealed
V-apex rotor design provides superior durability,
versatility, and efficiency.
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CONVEY WITH CONFIDENCE™
535 HAGEY ROAD, SOUDERTON, PA 18964

(800) 572-9998 | SALES@AESALES.NET
WWW.AESALES.NET | f in
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November 24, 2025 3



TOOLING

SAUER THATDRIVES

SYS
TEM PERFORMANCE

o




Turn Trim Waste Ui

into Revenue

One Size Never Fits All

G.F. Puhl Designs Scrap Systems to Meet YOUR Needs

Our customers have various needs for scrap and dust collection systems
based on several factors including building layout, available space for
the equipment, distance conveyed, local codes for noise and height as
well as air permitting and available operating and maintenance staff,

Change the game with a custom-designed system by G.F. Puhl.
It can make all the difference. When it comes to trim collection systems,
there's virtually no problem we haven't solved.

Problem: No space for a baler room. No budget for baler room staff.
Solution: Try outdoor auger compactors requiring minimal operator
interaction. Auger compactors achieve higher compaction than
conventional ram compactors with less maintenance and no hydraulic
fluid. Dual compactor systems allow continuous running while the waste
hauler is changing out the container.

Problem: No budget for a new system.
Solution: Request a custom system with remanufactured equipment. G.F.
Puhl sells remanufactured balers, blowers, separators, filters, and more. The
savings can be significant and the warranty adds peace of mind.

Problem: No room for a scrap system inside the building.
Solution: If your building footprint won'’t support additional trim waste
equipment, go outdoors. Exterior systems like an above-roof or ground-level
concentrator will boost your capacity.

Problem: Your existing system doesn't meet codes and the inspector has
notified you of a problem with the existing system.
Solution: G.F. Puhl's NFPA frained engineering team designs NFPA and OSHA
compliant systems that are as safe as they are durable.

Problem: Dust is out of control.
Solution: G.F. Puhl systems are designed to minimize the hazards created by
ambient dust. Dust briquetters, certified explosion isolation valves, flame
front diverters, and other safety features maximize safety.

Problem: No way to monitor the system unless you're on site.
Solution: G.F. Puhl leads the pack with proprietary technology that makes
it possible to monitor the system from wherever you are. Request PLC touch
screen controls with real-time pressure balancing and real-time remote via
your smart phone or computer.

G.F. Puhl's expert engineering team has more than 50 years of combined
experience designing, fabricating installing, and commissioning frim and
dust collection systems of every kind, including outdoor systems with dual
compactors, above roof systems with single or multiple cyclones and balers
and below roof screen separator systems.

7 s If you're looking for a vendor that can help you solve the scrap
Balers + Shredders » Trim Collection Systems collection puzzle once and for all, contact G.F. Puhl today.

615.230.9500 or sales@gfpuhl.com
Dust Collection Systems ¢ Cyclones ° Trim Separators gl
Spiral Duct * Used Equipment ¢ Filters « Briquetters Follow us on Linkedin m

240 Airport Road | Gallatin, TN 37066 | 615.230.9500 | FAX615.230.9590 | sales@gfpuhl.com | www.gfpuhl.com
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Calling Profero Systems just another equipment

supplier is like calling the Tour just a bike ride.

Proven unsurpassed customer service over the long
run, commitment to our customers is second to none!

Add value to your Corrugating Process,
be the go-to Company for your customers.

www.ProferoSystems.com

704-923-0990

PO BOX 950 DALLAS, NC 28034

REVOLUTIONIZE

YOUR MATERIAL HANDLING .
& AUTOMATION PROCESS? : "“'v-‘-,

We provide customized solutions for
your entire plant. Whether you're _"H- :
equipping a new plant, upgrading A\ )

an existing facility, or looking for
automation equipment for specific > _
machinery, WSA-USA delivers > ,‘t‘

. 4

comprehensive solutions.
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Significant
Advantages Over
Conventional Dust
Filtration Technology

= Only standard hand tools are

required for all maintenance
= Direct drive with no chains or sprockets
= No tools for media change required

» just zip it up

» media change out in minutes

= Filter is accessible for visual inspection
during operation,

» no shutdown required
= Filter media advantages
- high dust collection efficiency

- low pressure loss due to constant
deep cleaning of the filter media in
minutes

- long service life
» No pressure fluctuations within the system

= No compressed air required to clean the
filter media

www.engineeredrecycling.com

info@engineeredrecycling.com

-~
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ENGINEERED
RECYCLING
SYSTEMS

EngineeredRecycling.com

i , Safety-Driven
Design

SIMPLE DESIGN, SOPHISTICATED
TECHNOLOGY & EASE OF MAINTENANCE

Engineered Recycling Systems takes decades of engineering experience and
integration expertise to provide turnkey solutions. \We design, service and install
world-class recycling trim removal and dust control systems. By providing our
customers with equipment and system designs that deliver unprecedented levels
of quality and craftsmanship, our solutions increase efficiency and cut labor costs.




Declining Cardboard Demand In U.S.
Casts Shadow On Holiday Sales

According to a report on Packaging Gateway, ship-
ments of corrugated packaging in the United States have
dropped to their lowest levels in a decade, prompting
speculation that the upcoming holiday season could
prove weaker than expected for retailers.

Recent figures from the Fibre Box Association (FBA)
show that U.S. corrugated box shipments in the third
quarter of 2025 fell to their lowest third-quarter reading
since 2015.

Typically, box shipments climb during the third quar-
ter as retailers ramp up for holiday displays and stock.
Yet this year several packaging firms have reported that
orders during October were flat or below normal levels.

The decline in shipments is widely viewed as a de-
mand indicator for consumer goods and retail sup-
ply-chains. Less demand for boxes may point towards
muted retailer expectations or consumer spending.

Industry commentary suggests multiple headwinds
are contributing to the fall in corrugated box shipments.
These include weak consumer sentiment, a sluggish
housing market and trade policy uncertainty.

Production data shows that containerboard output
(the primary raw material for corrugated boxes) fell 3.1
percent YOY in Q3 and that capacity cuts across North

sloppy cuts!

ELIMINATE BAD SLOTS AND SLOPPY CUTS

Our specially designed slotting knives
have serrated peaks and tips—guaranteeing

a clean, precise cut every time.

Make sure to ask about special serration

for cutting recycled paper efficiently.

Clean-Cut Knives

Say goodbye to

America are proceeding rapidly. Analysts note that per-cap-
ita box use is now more than 20 percent below its 1999
peak, illustrating structural demand changes in the market.

For the packaging industry, the slump in box shipments
is a warning signal. Reduced orders mean lower utilization
and higher pressure on margins and capacity planning.
Some mills and converting plants have already announced
closures or cutbacks in response to sustained weak de-
mand.

From a retail perspective, the weakness in corrugated
box volumes suggests that the forthcoming holiday shop-
ping season may not deliver the same volume of goods
movement seen in prior years. Because many seasonal dis-
plays and shipping boxes are ordered late during Q3 into
October, the low volumes raise questions about the scale of
inventory build-up and promotional programming.

For global packaging professionals, the current trend
underscores growing emphasis on right-sizing, alternative
fulfilment formats and more efficient packaging design to
adapt to shifting demand. The fall-off in traditional corrugat-
ed box shipments may accelerate innovations in sustain-
able and flexible packaging options.

Ultimately, the marked decline in US corrugated box
shipments signals caution not only within the packaging
sector but across retail supply-chains.

It suggests that holiday demand may be under pressure,
prompting a close watch on November and December vol-
umes in the weeks ahead.

OEM quality Converting Knives and Parts for all Bobst, Martin, MHI and other machines.

(ST Systems

Do you know what’s possible?
770-425-3353 www.cstsystems.net
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GET THE RIGHT PARTS
FOR ANY STEAM SYSTEM

PARTS TO FIT ALMOST ANY STEAM SYSTEM, DELIVERED WHERE YOU
NEED IT, WHEN YOU NEED IT. GET RELIABLE, PROFESSIONAL HELP,
AND GET THE RIGHT PART EVERYTIME.

Whether you need to design and build a new corrugator steam
system or a perfectly matched retrofit, turn to Boiler & Steam

Performance for the most efficient process and reliable solution.
We also offer specialized expertise to solve complex challenges
™ and practical support to help you maintain peak performance.

BACKED BY A 30 YEAR HERITAGE OF QUALITY AND PERFORMANCE.

©2019 Boiler & Steam Performance, Inc. All rights reserved.



PPC Elects Hilda S. Murray
As New Board Chair

The Paperboard Packaging Council (PPC) has announced
the election of Hilda S. Murray, Executive Vice President
and Owner of TPC Printing & Packaging, as the new Chair
of its Board of Directors.

Murray’s appointment marks a continuation of strong,
values-driven leadership at PPC as the organization ad-
vances its mission to promote innovation, collaboration,
and sustainability across the North American paperboard
packaging industry.

A respected leader and advocate for independent con-
verters, Murray brings decades of business and industry
experience to her new role. Under her leadership, TPC
Printing & Packaging, a 100-year-old, family-owned folding

[B] Balemaster

Experience Unmatched Rellablllty

with Balemaster *

»

e |
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At Balemaster we're comm:tted to keepmg
your operations running smoothly. With our

"1\’

extensive network of service providers

across North America, we offer everything

from emergency breakdown services to

scheduled maintenance and beyond.

Our Ind:ana factory boasts a multi-million
dollar parts inventory, ensuring you have

what you need when you need it.

Trust Balemaster to mamtam your h:gh

standards of operation for years to come.
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Hilda S. Murray
carton converter based in Chattanooga, Tennessee, has
grown into a dynamic company recognized for its crafts-
manship, innovation, and commitment to sustainability.

“Hilda’s leadership represents the very best of our in-
dustry,” said Emily Leonczyk, Executive
Director and Vice President of the Paper-
board Packaging Council. “Her deep un-
derstanding of both the challenges and
opportunities facing converters today,
combined with her passion for people and
innovation, makes her the ideal person to
guide PPC through this next chapter. She
embodies the values of integrity, adapt-
ability, and community that define our
membership.”

Throughout her career, Murray has
helped TPC evolve through multiple indus-
try transformations—from textiles to digital
workflows, from mass-market to high-end
luxury packaging, and, most recently, into
rigid box manufacturing. Known for her
forward-thinking mindset, she has cham-
pioned new technologies and sustainable
materials, helping TPC remain competitive
and resilient amid an ever-changing mar-
ketplace.

Commenting on her new role, Murray
said, “It’'s an incredible honor to serve as
PPC’s Board Chair at such a pivotal time
for our industry. As converters, we share
a spirit of creativity and collaboration that
drives continuous improvement. My goal is
to build on that energy, to unite and sup-
port our members through change, cele-
brate one another’s success, and keep
moving the industry forward together.”

Under Murray’s leadership, PPC will
continue to strengthen its member com-
munity through education, advocacy, and
workforce development initiatives, while
advancing the sustainability of paperboard
packaging.

Learn more about the PPC Executive
Committee and Board at paperbox.org.

www.boardconvertingnews.com
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Haire Group proudly invites you to tour our Machinery Showroom and expanded Technical Training
Center. Haire has made a multi-million dollar investment in machinery for the training center - providing
you onsite interaction with machinery prior to purchase, as well as hands-on, pre-installation training.

SCHEDULE YOUR TOUR TODAY.

219.947.4545 . H AI R E
3019 EAST 84TH PLACE MERRILLVILLE, IN 46410 IW



NAM Hosts Workforce Summit In
Charlotte, ICPF Shares Takeaways

The National Association of Manufacturers (NAM) recently
hosted its fourth annual Workforce Summit in Charlotte,
North Carolina. The conference, held at the Manufacturing
Institute—NAM’s workforce development and education
partner—explored conversations around skills-based hir-
ing, talent investment and the growing impact of Al on the
paper and packaging industry. Caitlin Salaverria, President
of ICPF, attended the conference and shared her learnings
and impactful takeaways of the event.

One foundational element of ICPF’s Strategic Road
Map is evaluating partnership opportunities with existing
national programs. The Manufacturing Institute is a great
place to get connected with, offering a multitude of re-
sources and solutions to manufacturing workforce needs.
« Change the narrative on talent investment: Across

most companies, a big challenge is developing the

business case for talent investment. Know it is possi-
ble to quantify the impact of labor investment. Today,
market leaders are investing across six pillars of talent
excellence, tailored to address specific organizational
challenges: work design, talent planning, attracting &
onboarding, talent development, talent effectiveness
and culture & experience. In order to get started, it is
imperative to have human resources, operations and

finance all working together toward talent investment
goals.ICPF’s Workforce Development Report is a help-
ful resource as you target talent investment. Each quar-
ter, we provide ideas and resources to help industry
companies attract, retain and develop a talented work-
force in today’s competitive environment.

+ Reimagine frontline leadership in the age of Al: Em-
bedding an Al-positive culture works to get all levels of
employees excited, ignited and enabled when it comes
to Al. Frontline leaders are navigating the Al-enabled
workplace by shaping employee experience, strength-
ening leadership skills and guiding teams through
Al-driven change. Attendees got a sneak peek at the

CONTINUED ON PAGE 14

Evolution Starch Off Ultra
Melts starch off, delivering More Board,
Stronger Board, Flatter Board

Enzyme driven biodegradable rapid clean for starch removal

CLEANED IN UNDER 30 MINUTES

Evolution
STARCH OFF

ULTRA

12 November 24, 2025

Only
cE‘C |'| M available
o G from:

www.cleanprint-usa.com

Clean Print USA, LLC
20944 Corkscrew Shores Blvd, Estero, FL 33928
shawns@cleanprint-usa.com
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11101 Westlake Dr,

Charlotte, NC 28273
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our sincere apprec:at:on for your
business, confidence and loyalty.

We are deeply thankful and
extend to you our best wishes/

| FOSBER |

Fosber America, Inc. Green Bay, Wi (920) 339-6100 www.fosber.com




NAM Hosts (conrp rrom pace 12)

soon to be released Ml and PwC 2025 Frontline Lead-
er of the Future survey.

« Explore community partnership models in action to
address workforce challenges: By creating internship
and apprenticeship programs, sitting on workforce de-
velopment boards, doing philanthropic work, and con-
necting with local schools of all levels, you can create
career pathway partnerships.

« FAME Program: The Federation for Advanced Manu-
facturing Education (FAME) is an advanced manufac-
turing workforce education and development run by
the Manufacturing Institute with locations in 17 states.
FAME provides global-best workforce development
through strong technical training, integration of man-
ufacturing core competencies, intensive professional
practices, and hands-on experience to build the future
of the modern manufacturing industry. The Advanced
Manufacturing Technician (AMT) program administered
under the FAME model leverages a work/learn frame-
work to weave technical knowledge, professional be-
haviors and distinct manufacturing core exercises into
a focused co-op experience to build global-best, en-
try-level, multiskilled maintenance technicians.

The FAME model facilitates employer-led partner-
ships between your company and local educational insti-
tutions and establishes a channel for recruiting diverse,

high-achieving and career-oriented students. Once estab-

lished, the cooperative of local employers that make up

the FAME Chapter will generate a continuous pipeline of
skilled technicians through the AMT program.

ICPF is aware of industry companies that are already
taking advantage of this program. You can join a local
chapter or start your own if there isn’t one already in your
area.

« Heroes MAKE America Program: The Manufacturing
Institute’s Heroes MAKE America program provides
integrated certification and career-readiness training
in partnership with local community colleges to pre-
pare transitioning service members, veterans, Nation-
al Guard members, reservists and military spouses for
rewarding careers in manufacturing. With backgrounds
that often include significant experience in advanced
technology, former service members are ideal candi-
dates for manufacturing careers and poised to be natu-
ral leaders in the manufacturing industry.

To support and promote your company’s efforts, ICPF
has curated an array of recruitment and retention resourc-
es available for free on the ICPF website.

The Summit reinforced the message that manufactur-
ers must take action as they face shifting workforce ex-
pectations, economic uncertainty, and rapid advances in
technology. In this environment, collaboration is not op-
tional — it is essential.

Visit careersincorrugated.com for more information.

Evolution Starch Off Ultra
The future of applicator roll cleaning
Automatically controlled cleaning at the touch of a button
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CLEANED IN UNDER 10 MINUTES

Evolution
STARCH OFF
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CORRUVERSE

plore the Box Plant beyond limits

IF YOU SAY HOLISTIC, YOU HAVE TO THINK
ABOUT CYBER SECURITY.

Cyber Security is an integral part of Corruverse, whether
in components, machines, automation, or digitalization
solutions. As a long-standing industry.partner and innovation

Cyber Security in focus — leader, we strive to set the standard for your security.

because interconnected
plants need strong Xplore Secure Plant Connect — the security infrastructure
security. platform for all BHS Corrugated remote services.

Built-in protection for all Corruverse systems with next-
gen firewall technology

Fully aligned with the FEFCO Cyber Security Handbook
forremote access and plantinterconnectivity

Ready for EU regulations — meet even the strictest legal
requirements with ease




Mesirow Advises Color Craft On Its
Sale To PaperWorks Industries Inc.

Chicago, lllinois based Mesirow advises Color Craft Graph-
ic Arts (“Color Craft” or the “Company”), a portfolio compa-
ny of First Capital Partners (“First Capital”) on its sale to
PaperWorks Industries Inc. (“PaperWorks”).

Founded in 1929 in Manitowoc, Wisconsin, Color Craft
Graphic Arts is a full-service producer of folding cartons
for food, beverage and household goods markets.

Gregg Weber, President & CEO of Color Craft, who will
join the PaperWorks team commented, “We are thrilled to
join an organization that emulates our values and has an
outstanding reputation in the industry. This is a great op-
portunity for the Manitowoc team to thrive within a larger
folding carton network and leverage mill integration to de-
liver even greater value and service to our customers.”

He added, “Mesirow’s relationships and credibility in
the sector, combined with expert guidance from start to
finish, were pivotal in identifying PaperWorks as an ideal
partner to support our continued growth, our customers
and our employees.”

Rick Weil and Melanie Yermack, Managing Directors
and Co-Heads of Packaging at Mesirow Investment Bank-
ing, said, “We are honored to have advised Color Craft on
a transaction that aligns with its culture and strategic vi-
sion.”

QS-1025

Fixed Type / Servo Drive / Non-stop Order Change / 2 operators

Machine Size Output (sheet/hr) Control

42" x 98" 21000 Full Servo Motor Drive

*Nonstop Order Change
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Litho Press And Vivid Innovations
Go Bold With GFI Ink Dispensers

In the large format corrugated package printing market,
speed, color accuracy, and uptime separate the good from
the great. For Litho Press, a $30 million Indianapolis-based
operation specializing in top-sheet printing for major pack-
aging converters, those advantages come from a powerful
combination of technology and partnership. They rely on
GFI Innovations ink dispensers and a close collaboration
with Vivid Innovations, their longtime ink and pressroom
supplier.

“We’ve built our reputation on speed to market,” said
Justin Hiott, General Manager of Litho Press. “Our clients
expect fast turnaround and color accuracy that’s dead-on
from the first pull. The GFI systems, together with Vivid’s
support, give us that edge every day.”

Litho Press has relied on GFI dispensing technology for
20 years, long before automation became commonplace.
Today, their ink lab looks more like a boutique ink man-
ufacturing facility: three GFI automated dispensing units,
plus shakers, mixers, and automatic proofers, all integrat-
ed into a digital color control workflow. The transformation
has been dramatic.

“Twenty years ago, we would order a PMS color and
wait two or three days for delivery, only to discover it didn’t

CONTINUED ON PAGE 18

HIGH SPEED FOLDER GLUER
FULLY SERVO-DRIVEN MACHINE

NORTH AMERICA

Precision

M sales@tcy-northamerica.com &, 626-2179070

+0.01"

™ stas@tcy.com & 626-3139558

& rob.garvey@tcyuk.com
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Superior Squaring.
Secure Bundling.
Simultaneous Strapping.

| | 11
i =
W] ¥r-Tr

EAM=MOSCH

eammosca.com | info@eammosca.com | 844-859-6968 (=] VI Ve —{e n‘



Litho Press (conro rrom pace 16)

quite match,” Hiott recalls. “Now we can match, mix, and
approve that same color in a couple of hours, if not less.”

By producing every spot color in-house, Litho Press
shortened turnaround times from 72 hours to just two, giv-
ing customers same-day proofs and emergency job flexi-
bility that few competitors can match. Their ink technician
can mix small batches on demand, eliminating press de-
lays and reducing waste.

“The major advantage for us is we can run a lot tighter
on the number of pounds that we're making,” says Hiott.
“Say we’re on the last 10,000 sheets and come up four
pounds short on a job. Within 20 minutes, we can have the
extra five or ten pounds made on press before produc-
tion shuts down. That’s the difference between meeting a
deadline and missing one.”

Behind those pressroom efficiencies is Ryan Higgins,
founder of Muncie, Indiana-based Vivid Innovations. A
supplier who built his business around GFI systems, he
runs a network of GFI dispensers across sites in Indiana
and Michigan. This includes three machines at Litho Press,
which process more than 1,000 pounds of ink per week.

“As a small distributor, GFI technology lets me serve
large, complex printers without a big production staff,”
Higgins explains. “I can support accounts that run 50,000
pounds of ink annually with one person on-site, and save
them hundreds of thousands of dollars a year in ink costs.”
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Matt Sanford, Ink Technician at Vivid Innovations, left, and
Justin Hiott, General Manager at Litho Press stand with one
of the GFl ink dispensers.

Vivid Innovations provides the base inks, customized
formulations, and day-to-day technical oversight that make
the system sing. Each GFI AccuBlend-HV ink dispenser at
Litho Press is loaded with Higgins' proprietary database
of base ink formulas, a key resource refined through thou-
sands of live production color matches.

“Ryan is our go-to guy,” adds Hiott. “He’s not only our
ink supplier, our chemical supplier and our coating suppli-
er, he is our eyes and ears in the industry. Without the rela-
tionship with Ryan, we wouldn’t be as far as we are today.”

Over the years, Higgins and Litho Press’s ink techni-
cians have methodically formulated, tested, and vali-

CONTINUED ON PAGE 20
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Litho Press (conro rrom pace 1s)

dated each base color across different substrates and
press conditions. This evolving data set allows the GFI
COLORBOOK™ software to account for subtle pressroom
variables, such as paper coatings, humidity levels, or UV
versus conventional curing, to deliver highly predictable
results from batch to batch.

Instead of relying on a generic PMS recipe, each stored
formula has been fine-tuned to Litho Press’s exact press-
room environment, often with multiple versions of the
same color calibrated for different customers or press
configurations. The result is faster make-readies, fewer
on-press adjustments, and a library of proven colors that
can be dispensed and hit target density in minutes.

“We’ve built a standards library that's been tweaked,
tested, and proven on real jobs,” Higgins says. “When
Litho Press dispenses a color, it’s right every time. The op-
erator can trust what’s coming out of that GFl nozzle, and
that confidence saves hours of trial and waste.”

Hiott credits that consistency not only for reduced
downtime, but also for measurable pressroom efficiency.

“The presses are our most expensive cost centers,” he
explains. “Anything that keeps them running continuously
is worth its weight in gold. With the GFls, our colors are
verified before they ever hit the press. There is less re-
work, less waiting, and fewer adjustments made on the
floor. Consistency to press has become tremendous.”

The ability to control color to precise L*a*b* values has
also strengthened Litho Press’s relationships with sophis-
ticated brand owner customers who demand accuracy
across substrates. Some color matches now have four or
five formulations stored in the GFl system, each tailored to
a customer’s exact standard.

“One client might want their 185 Red at a slightly differ-
ent hue than another,” Hiott says. “With GFIl, we can store
each version and call it up instantly. That’s a major advan-
tage.”

“Ryan’s not just a supplier, he’s a partner,” Hiott empha-
sizes. “He’s proactive about solving problems before they
ever impact production.”

The financial benefits are equally compelling. Hiott es-
timates at least 20 annual savings on PMS ink costs alone
are the result of tighter control over ink usage, more ef-
ficient batch sizes, and reduced freight and handling ex-
penses. Because the team can blend exactly what’s need-
ed, there is little to no excess ink sitting on the shelf or
being sent for disposal.

Yet the biggest impact, Hiott emphasizes, goes beyond
cost. It’s about control and independence.

“We don’t have to wait on outside suppliers or shuf-
fle production because the ink isn’t hasn’t arrived yet,”
he says. “If we need 10 pounds or 100, we make it. That
freedom keeps our presses running and our customers on
schedule. It's enabled us to stay flexible and capable of
adjusting to market changes while maintaining a compet-
itive edge.”

www.boardconvertingnews.com
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a salesperson at the time for Boise Cascade, launched Se-
attle Packaging. When that business merged in 2001 with
Sound Container, Alliance Packaging was born.

Alliance has grown and prospered by pursuing a path
of strategic acquisitions throughout the years, and just as
importantly, by launching companies that can support its
mission and provide efficiencies.

In order to better control the quality and scheduling of
its corrugated board, the company launched its own corru-
gator company, Sheets Unlimited. In so doing itimplement-
ed a template that it would use in launching DieTechs, to
supply Alliance with dies, and lastly, FlexoTechs for plates.

It was not long before each of these in-house services
began to spread out from beneath Alliance’s umbrella to
provide their services to outside customers, as well.

FlexoTechs was launched in 2011, and until 2014, Alli-
ance was its sole vendor. Since then, FlexoTechs has been
providing plates to outside converting facilities, with plans
to increase the market share of that segment. When Rog-
ers started with FlexoTechs in 2017 as a Graphic Designer,
the breakdown for business was roughly 80 percent inter-
nal use for Alliance and 20 percent to external customers.
Now, it is closer to 60 external and 40 internal.

With a goal of further increasing those numbers for out-
side customers, FlexolTechs required new equipment to
help achieve its growth. To be a true one-source supplier,

it wanted to offer both sheet and liquid plates. “No other
manufacturer in the area offered both,” said Rogers.

Enter Anderson Vreeland (A&V). In 2021, Rogers and
FlexoTechs/DieTechs General Manager, Dina Carnes, met
with A&V company reps at the FTA meeting in Dallas, Tex-
as, and they were able to tour a non-competitive plate
shop. The company primarily produced liquid plates and
had, similarly, ventured into sheet plates.

Carnes, an electrical engineer by trade, had worked
with paper mills in the past before becoming involved with
the converting side of the business.

When the decision was made to expand operations
with new equipment, she organized the move and was
able to look at every decision from an engineering stand-
point, while Rogers focused on the platemaking and
graphic capabilities.

The decision was made: FlexoTechs would install a new
XSYS ThermoFlexX 80 flexo platemaker. Since it is head-
quartered within an actual corrugated plant, there were
some unique hurdles that FlexoTechs faced.

“We are in a paper plant, basically surrounded by kin-
dling,” Rogers said. “When we submitted our plans to the
insurance company, they returned a 38-page PDF of mod-
ifications that would need to be done before the plans
could be approved.”

The company had to take precautions in every aspect
of the installation. All the plumbing for the solvent and

CONTINUED ON PAGE 24
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solvent waste was entrenched underground. Easy access
shut-off valves were set up for the still, to and from.

The still is in a four-hour rated room, and the compa-
ny installed enhanced ventilation for fumes to provide the
very best working conditions for its employees.

“We spared no expense and we did everything by the
book,” Rogers said.

The company has now been producing sheet plates
since the end of May last year.

“Before machine installation, we spoke with our cus-
tomers extensively to let them know we would begin pro-
ducing sheet plates in-house,” said Rogers. “Overwhelm-
ing they preferred that we use the XSYS FTL. Often, when
you begin adapting new technology there are moments
of uncertainty. We didn’t have that. Every customer that
has been introduced to this technology has been thrilled
with it.”

The ThermoFlexX 80 offers a maximum plate size of 50
x 80 inches. It can automatically load and unload plates
with the touch of a button. A guidance system ensures that
even thick plates, up to 0.25 inches, can be seamlessly
mounted on the drum, all automatically. The FlexTray mo-
bile table, which can be adjusted in height and tilted, facil-
itates easy plate handling and transport.

ThermoFlexX imagers can be integrated with any work-
flow or RIP that can produce 1-bit TIFF file format. Closed
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E [440)-250-8560

file formats such as LEN-files can reportedly be seamlessly
converted to 1-bit TIFF.

ThermoFlexX can image all digital plates, any brand,
solvent, water washable or thermal processing, and is
compatible with all plate making equipment.

FlexoTechs’ ThermoFlexX machine is well suited for high-vol-
ume flexo plate production. Its large size fits multiple jobs to-
gether and with intuitive solutions it can handle large, thick or
partial plates easily, reducing material waste.

Productivity up to 6 square meters an hour can be
achieved at the standard quality of 2540dpi. This can be
doubled up to 12 square meters an hour, due to the Dual

CONTINUED ON PAGE 26
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Head Imaging concept.

The ThermoFlexX imager is controlled by a 360-degree
rotating display, making the machine accessible from any
side. The interface shows the job list with all parameters
and a preview of the currently imaging plate.

* TRRX 80

The ThermoFlexX 80 imager offers a user interface that dis-
plays machine controls, a comprehensive job list complete
with parameters, and an intuitive imaging preview.

The imaging system consists of three independent
modules: motor, optics and laser. The design reportedly
allows straightforward replacement of any of the modules.
It is possible to perform optical fine tuning remotely.

When the original decision was made to expand Flexo-
Techs’ business footprint to even greater degrees outside

DELIVERED
WITHOUT DELAY
TO YOUR PRESS.

Provident doctor blades are
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to ship from Appleton, Wisconsin.
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Low-frictions for extended life & quality.
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Superior ink control & safety.
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its base at Alliance, Rogers was able to leverage much
of his past experience at other converters in the area, as
well as DieTechs’ expansive hold on the die business of so
many local converters.

“DieTechs sells dies to nearly every converter in our
area, which gave us a great advantage in spreading the
word about what we were doing at FlexoTechs,” he said.
“It was simply a matter of telling our die customers that we
also make plates, as well.”

Rogers stresses that equipment can only propel a com-
pany say far; its the employees who ultimately decide the
success a company enjoys. “We’ve built a team that pro-
vides expertise, creativity and longevity,” he said. “We are
all cross trained; everyone has their primary position with
the company, but they have secondary positions, too.”

The box business experiences enormous variance
throughout the year, from low to high volume and back
again. It's typical to hire workers in the summer when
business booms and then lay them off when slow season
begins. But what FlexoTechs has done with staffing is to
provide a more secure position where no one gets laid off.
Since everyone is cross trained, if people take vacation or
take sick days, there is coverage.

Like many companies, COVID was a watershed moment
for FlexoTechs. At one point, a visiting vendor exposed the
workers to COVID and they all had to work remotely for 14
days, which they managed to do without missing a single

CONTINUED ON PAGE 28
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due date on a order.

The pandemic reinforced the notion that having a pre-
pared workforce, ready for any contingency or emergen-
cy, was a non-negotiable necessity.

“Right now, anybody on our my team, if need be, could
be out for an extended period and we would be able to
operate without missing a beat,” said Rogers. “It might not
be easy, but we have prepared ourselves as best we can.”

Part of that preparation, from Rogers’ standpoint, was
making certain the when the when Anderson & Vreeland
showed up on site for training on the new equipment, he
would be there every step of the way.

“There was no part of the operation that | could dele-
gate,” he said. “I had to know everything about the equip-
ment. As Operations Manager, if someone had a question,
| had to be able to answer them. | never wanted to be in a
situation where | had to tell an employee to go ask some-
one else.

“As far as the rest of the team is concerned, there isn’t
a thing | need to worry about. This is a great group of peo-
ple; they’ve been given the room to grow and learn and
they’ve willingly accepted that challenge.

“Alliance is a great company, family-owned, and it’s al-
lowed us to follow by example. All of which trickles down
to our customers. We are always going to do our best to
communicate with them, answer any questions they have,

and meet any challenges they lay before us.”

An enormous benefit for FlexoTechs is its location with-
in Alliance Packaging. With a top-of-the-line corrugated
facility at its fingertips, which can be used for training and
trouble-shooting, it’s an invaluable resource.

“We have a test kitchen,” Rogers said. “If we are talking
amongst our team about the difference between a top
printer and a bottom printer or rotary diecutter and flexo
folder gluer, and someone is struggling with the concept
we can literally walk out to the plant and talk with a press
operator.”

Rogers, in addition to his stated title of Operations
Manager, is also in many ways involved in sales. He is the
one currently leading the charge in marketing the compa-
ny and increasing its presence into the broader market-
place outside of Alliance. He and his team at FlexoTechs
envisions a future that positions them as an undisputed
resource for boxmakers.

“As far as capabilities go, we offer full creative services
along with print consultations,” he said. “We’re the experts
and can entrusted to set up your files for your specific
press so that you do not have to worry about it.”

With box plants typically not having on-site graphics
designers anymore, and with a much younger, inexperi-
enced workforce in place, FlexoTechs wants to position
itself as the business partner that can fill that gap.

“One of our mottos,” said Rogers, “is that, ‘We design

CONTINUED ON PAGE 30
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ADVANTZWARE
www.advantzware.com

Advantzware provides a comprehensive system to address
the business management needs of the independent box
business, as well as the ERP requirements of full scale pack-
aging plants and integrated companies. With modules for
estimating, scheduling, production, inventory and account-
ing, this scalable system supports companies that produce
corrugated boxes, folding cartons, point of purchase dis-
plays, assembled partitions, and paperboard products.

AIR CONVEYING CORPORATION

www.accfilter.com

Air Conveying Corporation is a leader in the industry of
Pneumatic Conveying Systems and has been in business
since 1968. As an equipment manufacturer rather than sim-
ply a sales organization, we have complete control over the
quality of material and products which make up your pro-
posed system. Our equipment is found in printing, folding
carton and corrugated plants throughout the world.

AIR SYSTEMS DESIGN, INC.
www.airsystemsdesign.com

We've been designing, manufacturing and engineering
pneumatic conveying systems since 1984. We partner with
our customers to ensure they operate efficiently and guar-
antee our systems meet or exceed their specifications. ASDI
specializes in full pull-through systems trim separators, and
NFPA compliant systems with full electronic controls.

AMTECH SOFTWARE

www.amtechsoftware.com

Amtech offers the industry’s most innovative and com-
prehensive corrugated and packaging ERP, integrated
scheduling software, and engineered automation technol-
ogy. For over 30 years, Amtech has kept our customers
competitive in an ever-changing economy with customer
digital storefronts and workflows, business intelligence,
automated scheduling for corrugators, converting and
shipping, proactive roll stock and inventory management.

APEX INTERNATIONAL

www.apexinternational.com

World’s largest Anilox and Glue & Metering roll manufac-
turer, providing the widest selection of corrugated engrav-
ings and complementary services. Anilox engraving options
available from our North American manufacturing facility
include elongated 75°, 60°, 45°, plus Apex’s patented GTT
technology. Glue rolls are produced with Hardened Stain-
less Steel and a max TIR of 10 p for Single, Double Facers.

ALBANY INTERNATIONAL
www.albint.com

Albany International has a corrugator belt for every appli-
cation. Our reputation for durable performance is the trade-
mark of the most dependable belts in service today.
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with everyone in mind.” What that means is that we are
designing with the end user in mind because that is our
customers’ customer. We want them to have the box that
they want, the print that they want. But we are also design-
ing with the press operator in mind. The operators should
be able to press a button and the plates will run flawlessly
and won’t need adjustments.”

Since both Rogers and Carnes have backgrounds
working in box plants, they understand what it is like for
operators working on the plant floor. They understand
first-hand the domino effect set in motion when the incor-
rect plates are delivered.

“We take our partnerships very seriously,” Rogers said.
“Companies are entrusting us, in many cases, with making
the decision as to whether they should run liquid or sheet
plates. We don’t make that decision lightly.”

It's a philosophy that is noticed and very much appreci-
ated among FlexoTechs’ many diverse customers.

“Simply put, working with FlexoTechs feels like a part-
nership,” said Geoff Nickerson, Sales and Design Manag-
er of Boxmaster, British Columbia, Canada. “Mike and his
team provide us with great products and fantastic service.
As a sheet plant, lead times and being flexible to meet
an array of customer demands require top notch vendors
who have the drive to help. This describes who FlexoTechs
are and they’ve played a key role in helping us grow and
evolve in a dynamic market. We can put our trust in them
to meet deadlines when the situation calls for it and get us
the right product for the right project. Our creative team
has an excellent relationship with the FlexoTechs team,
sharing ideas, providing knowledge and finding ways to
continuously improve on an already high performing pro-
cess. They are a valued and core supplier for us and we
appreciate what they provide for our business each day,
knowing we can rely on them for what comes next.”

And in building relationships, none has been more im-
portant than the one between FlexoTechs and A&V.

“Before our relationship with A&V, we had a vendor for
liquid resin that sent us a shipment that was leaking,” said
Rogers. “They sent a replacement, but that was lost and
never arrived to us, which caused us to be down for a cou-
ple days.”

Rogers called his A&V account manager who had been
fighting for his business at the time and made him an of-
fer: come in this weekend and do a conversion and our
business going forward is yours. Two techs came in that
weekend and a new business relationship was formed.

“We now had a vendor we could rely on,” Rogers said.
“I made a, truthfully, ridiculous request and they came
through. What they were willing to do for us in a jam told
me a lot about A&V as a company. And they have contin-
ued to demonstrate that since we’ve partnered with them.”

FlexoTechs will be exhibiting in booth #TC15 at this
year’s NW Hort Expo in Wenatchee, Washington, from De-
cember 8-10. For more information, visit flexotechs.com.

www.boardconvertingnews.com
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ARC INTERNATIONAL
www.ARClInternational.com

ARC International is a world leader in the manufacturing of
roller products for flexography. The latest nano-technology
laser engraving in our NC and NV manufacturing facilities
ensures superior quality and consistency in anilox rollers.

AES (ADVANCED EQUIPMENT SALES)
www.aesales.net

AES is a leading full-service provider of integrated convey-
ance systems specializing in scrap, trim, and dust. AES en-
gineers custom scrap systems and works as a partner in
process improvement to help businesses achieve greater
profitability, productivity, and sustainability. Products include
balers, shredders/hoggers, core shredders, filters, fans, and
specialized dust controland collection systems. AES isthe ex-
clusive distributor for the AirShark Rotary Material Separator.

AMERICAN CORRUGATED MACHINE
www.acm-corp.com

For a wide variety of new and used equipment on to-
day’s market, visit our website at www.acm-corp.com.

BAUMER HHS CORPORATION

www.baumerhhs.com

hhs is a global leader in advanced gluing, camera verifica-
tion and quality assurance systems for the packaging indus-
try. Zero-defect quality and elevated production speeds are
key parameters in the manufacturing of corrugated boxes.
With hhs Xcam Box Monitoring and non-contact flap gluing
of corrugated board, hhs offers every option for quality as-
surance in the production of boxes with flexo folder gluers.

BLOWER APPLICATION COMPANY (BLOAPCO)
www.BloApCo.com

BloApCo has served the corrugated industry since 1933
with a variety of scrap handling solutions, including Hori-
zontal Floor Shredders, Trim Cutters, and Material Handling
Fans and Conveying Systems. BloApCo Shredders allow
for continuous shredding and pneumatic removal of sheet
waste stacks of all sizes, roll slab, cores, and carton scrap.

CORRUGATED MACHINERY SPECIALISTS
www.cmsretrofits.com

Leading manufacturer and installer of quality retrofits, up-
grades and replacement parts for S&S and Prime Flexo
Folder Gluers. Specialists in reconditioning of S&S Flexo
Folder Gluers, including ink, air and electrical systems.

CORRUGATOR BELT SERVICE LLC
www.corrugator.com

Serving the corrugated box industry since 1991, Chicago-
based Corrugator Belt Service LLC maintains corru-
gator belts for peak board quality and performance.
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New Metsa Board Study Compares
Barrier Board To PET Plastics

Norwalk, Connecticut based Metsa Board has recently
conducted a comparative life cycle assessment compar-
ing the carbon footprint of berry trays made from three
different materials: MetsaBoard Prime FBB EB, PET and
recycled R-PET. The study included both biogenic carbon
sequestration and biogenic carbon emissions, and it was
verified by two independent reviewers from RISE and Si-
maPro UK. The cradle-to-grave study covered multiple
end-of-life scenarios, such as regional recycling and full
incineration.

* I T /i i M
Under the U.S. end-of-life scenario, the carbon footprint
of a berry tray made of MetsdBoard Prime FBB EB was
shown to be negative for the studied life cycle — mean-
ing that more carbon, expressed as CO, equivalents, was
bound in the paperboard’s fibres than was released during
the processes of the first life cycle. The carbon footprint of
the PET tray was 0.065 kg CO2e, and for the R-PET tray
0.033 kg CO2e. When the end-of-life scenario was 100
percent incineration, the carbon footprint of a berry tray
made of MetsaBoard Prime FBB EB was 87 percent lower
than that of a tray made of R-PET.

“When comparing end-of-life impacts, both PET plas-
tic and paperboard contain carbon, which forms carbon
dioxide during incineration. The key difference is that pa-
perboard’s emissions are balanced by the carbon dioxide
absorbed from the atmosphere during tree growth, while
fossil-based plastics add new carbon to the atmosphere,”
says Lari Oksala, Sustainability Manager at Metsa Board.
“The recycling rate of paperboard packaging is higher
than that of plastic packaging in the USA, and recycling
delays carbon release from the packaging material.”

“The highest total carbon footprint benefit is achieved
when the packaging fulfills its primary function to protect
the product inside. The packaging material must always
be tested and selected according to the intended applica-
tion,” says Marjo Halonen, VP Marketing, Communications
and Sustainability at Metsd Board. “Our lightweight, fresh
fibre paperboards are produced mainly with fossil-free
energy, which further reduces the climate impact. Metsa
Board is advancing towards its ambition of phasing out the
use of fossil energy in its mills by 2030.”

Additional information about the study, including sourc-
es, can be found at metsagroup.com.
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Passion for Precision

In this world of variables, consistent performance is our objective.
That's why HarperlLove's renowned service includes not only product
innovations, but machine optimization, adhesive formula adjustments,

procedure assessments, detailed service reporting and more.

How can the HarperLove team support your success?

!-l HARPERLOVE

11101 Westlake Drive | Charlotte, NC 28273 | 704.5881350 | harperlove.com
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CORRUGATED REPLACEMENTS, INC.
www.corrugatedparts.com

Corrugated Replacements, Inc. is a production powerhouse
that manufactures high quality machine parts and replace-
ment parts for the corrugated and paperboard converting
industries. CRI can redesign, engineer, and manufacture
any part while providing a rapid turn-around rate, keeping
machines running at their peak performance and limiting
down time.

C.U.E., INC.
www.AnvilCovers.com

Makers of single and dual-width Timesaver® Anvil Covers,
the premier urethane anvil cover for corrugated die cutting.
Timesaver® covers feature construction of solid steel back-
ing and solid steel locking components to ensure a precise
fit every time. C.U.E,, Inc. also offers Dura-Latch and Cor-
Lock anvil covers, and urethane Lead Edge Feed Wheels.

EMBA
www.embausa.com

The EMBA group supports a complete line of corrugated
converting machinery for the worldwide market. EMBA’s
Quick Set technology enables the highest productivity
across a broad range of converting equipment, from mini to
super jumbo. EMBA also includes the McKinley jumbo line
of flexo folder gluers and rotary die cutters as well as ser-
vice, rebuilds and upgrades for both EMBA and McKinley.

EAGLEWOOD TECHNOLOGIES, LLC
www.eaglewoodtech.com

Eaglewood Technologies offers trusted cleaning technolo-
gies for the world’s best printers and converters. Solutions
include the award winning Sitexco+ Anilox Laser System,
the Nanovis Parts Washing System, the Sitexco L10 Label
System, the innovative Sanilox™ System or Alphasonics
solutions. We also offer Xpress™ mobile cleaning service at
your facility or ours.

ESKO
www.esko.com

ArtiosCAD and Kongsberg are the most trusted names in
CAD/CAM solutions. Esko’s ArtiosCAD is the most widely
used CAD software in the world. Esko’s Kongsberg series
of tables brings you reliable, outstanding quality for sample-
making and short run production.

DOMINO

www.dominodigitalprinting.com

Domino is a leading manufacturer and distributor of digital
printing and product identification solutions. Celebrating its
44th year, Domino is headquartered in the UK and North
America headquarters are lllinois. Domino has 25 subsid-
iaries, representation in over 120 countries, and over 2,900
employees worldwide.
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NAM CEO Timmons Responds
To New U.S. Trade Deals

The National Association of Manufacturers (NAM) has
weighed in following the administration’s announcement
of new trade agreements with partners in Latin America,
Switzerland and Asia—additions to the deals already in
place with the United Kingdom and the European Union.
U.S. Trade Representative Jamieson Greer outlined the
developments during an appearance on CNBC’s “Squawk
Box,” calling the agreements a turning point in ongoing
discussions about tariff reductions.

Greer noted the president intends to remove tariffs on
products that are not manufactured domestically or can-
not be produced in the United States due to climate or
resource constraints. “We have a critical mass,” Greer said.
“Now that we have these deals in hand, it is time to take
off some of these tariffs on products we don’t make here.”
He emphasized that any tariff adjustments would be con-
sidered “product-by-product,” balancing the need to avoid
undermining domestic production while ensuring access
to goods that are essential but not available in the U.S.

He added that the timing aligns with the administra-
tion’s earlier commitment to ease tariffs on hard-to-source
items, noting that the new agreements provide an expand-
ed and reliable network of trading partners. “This is good
timing,” Greer said. “It coincides with the president’s com-
mitment in September to remove tariffs on items we can’t
grow or produce in the U.S.”

NAM President and CEO Jay Timmons called the agree-
ments a “major win” for U.S. manufacturers—particularly
for food and beverage companies that rely on imported
ingredients such as coffee, bananas and cocoa. “Today’s
announcement will empower companies in the food and
beverage supply chain to bring certain critical ingredients
and inputs to the United States in order to enable and ex-
pand production at home,” Timmons said.

Timmons stressed how manufacturers depend on a
range of imported machinery, materials and components
that simply cannot be sourced domestically. “Americans
run on coffee—and America’s manufacturers run on indis-
pensable materials, machinery and equipment,” he said.

Timmons also pointed to the NAM’s U.S. Manufacturing
Investment Accelerator Program, a proposal the associa-
tion has discussed with the administration. The program
outlines a framework for reducing or removing tariffs on
essential manufacturing inputs—like critical minerals and
industrial machinery—to strengthen domestic production
and encourage long-term investment.

“The president’s tax, regulatory and energy domi-
nance agendas are designed to stimulate manufacturing
investment and job creation here in America,” Timmons
said. “Empowering manufacturers to bring needed inputs,
equipment and machinery to America’s shores would su-
percharge that investment and bring new prosperity and
opportunity to communities from coast to coast.”
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¢¢The best way to
predict the future
IS to create It.”

— Peter Drucker

WE CAN’T
PRiT

THE FUTURE,
BUT WE’RE
DEDICATED
TO HELPING

CREATE
YOURS.

YOUR BUSINESS IS MAKING BOXES and making sure your ® Qver 30 years of knowledge and expertise
customers get on-time deliveries of top-quality products. in financing corrugated equipment.

. o & . . .
Our business is to remove the guess work in financing 100% financing for qualified clients.

your next project, and make sure your business ¢ Fixed rates with loan terms of 3-10 years.
has the equipment and technology to meet your ® A full range of financing options to meet
customers’ goals. your specific needs.

Contact ustoday. L QUIPMENT FINANCE

678-935-1284 —
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THE HAIRE GROUP

www.hairegroup.com

Haire Group is the premier provider of new machinery for
the corrugated industry. From the Apstar line of flexo folder
gluers and rotary die cutters, the Encore line of flexo folder
gluers and rotary die cutters, and the Engico flexo folder glu-
er, Haire is able to pair clients with the best machinery solu-
tions for the best value to meet their needs. Haire Group’s
service department helps its customers maximize uptime
and profitability through superior 24/7 service and support,
a pre-install training center, and over a million dollars’ worth
of spare parts at their offices just outside of Chicago. Haire
Group has been the industry’s #1 pre-owned machinery bro-
ker and plant equipment appraiser since 1976.

HARPERLOVE
www.HarperLove.com

HarperLove is the leading provider of specialty adhesives,
performance additives, and wet-strength resins to corru-
gated packaging manufacturers. With the largest and most
experienced field service and technical support team posi-
tioned throughout the U.S. and Latin America, HarperLove
has a long-standing reputation for providing outstanding
service and delivering demonstrable performance improve-
ments. HarperLove’s renowned services include not only
innovative product development and custom product for-
mulation, but also machine and process assessments, ad-
hesive formula adjustments, machine tuning, detailed ser-
vice reporting, and more.

KERNIC SYSTEMS
www.kernicsystems.com

Kernic Systems has been a leading global provider of re-
cycling equipment solutions since 1978. For over 40 years,
Kernic Systems has provided balers, air conveying and dust
collection systems, shredders, industrial vacuums, and re-
cycling equipment to a wide range of markets. Today, Ker-
nic Systems serves customers with an expanded offering
of standard products and custom-engineered systems
through three primary business divisions: Recycling Solu-
tions, Dust Collection and Air Pollution Control, and Material
Handling.

KIWIPLAN
www.kiwiplan.com

Kiwiplan provides state-of-the-art software solutions to cor-
rugated, folding carton, plastics and flexible packaging fa-
cilities around the globe. Kiwiplan’s Total Solution delivers
comprehensive, seamless real-time flow of information from
sales order management to dynamic total plant scheduling
and inventory control through shipping. With deep manu-
facturing and distribution expertise, Kiwiplan knows the
specific problems customers face and provides the spe-
cialized software they need to adapt, compete, and win in
today's rapidly changing world.
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The Al Skepticism That
Won't Age Out

BY TROY HARRISON

Here's something nobody saw coming: The generation
most skeptical of Al isn't the one that doesn't understand
it. It's the one that understands it best.

Every new technology faces resistance. The internet?
A fad. Smartphones? Unnecessary. Social media? A waste
of time. But tech skepticism has always followed the same
pattern—older workers resisted, younger workers em-
braced, and eventually the skeptics retired and adoption
became universal. Not this time.

The Tech Skepticism Script Has Flipped.

Traditional technology skepticism was driven by unfa-
miliarity. Baby Boomers didn't grow up with computers.
Gen X had to learn the internet as adults. They resisted
because the technology was foreign. As digital natives en-
tered the workforce, resistance faded.

Al flips this script entirely.

Sixty-two percent of Gen Z express skepticism toward
artificial intelligence—higher than any other generation.
Sixteen percent explicitly don't want Al on their phones,
compared to only 9 percent of older users. Forty-nine per-
cent believe Al will harm their critical thinking skills.

This isn't ignorance. It's educated wariness. Gen Z
grew up watching social media algorithms manipulate
behavior, mine personal data, and damage mental health.
They understand how "engagement optimization" created
filter bubbles and monetized attention at the expense of
well-being. They've seen technology companies prioritize
profit over users — and they figure (correctly) that it will
keep happening.

When it comes to Al, Gen Z isn't asking "how does this
work?" They're asking "who does this benefit, and at what
cost?" And they can spot Al-generated content instantly.
Years of exposure to algorithmic manipulation have given
them sophisticated internal detectors.

The Impact For B2B Sellers

You already know that generational dynamics in B2B
selling have gotten complex. Older salespeople struggle
to connect with younger buyers who communicate differ-
ently and research differently. Younger salespeople face

CONTINUED ON PAGE 38
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Multicell Packaging Inc.

Lawrenceville, GA
Announces they have acquired the operating assets of

Cell Pak

Bridgeport, CT

MITCHELL E. KLINGHER

Acted as financial advisor to the sellers

PREVIOUS M & A TRANSACTIONS WITH REPRESENTATION
BY KLINGHER NADLER LLP:

Empire State Container, Inc. in an asset sale to Buckeye Corrugated, Inc.

Impress Packaging, Inc. in an asset sale to Pratt Industries, Inc.

Jamestown Container Company in an asset acquisition from H P Neun, Inc.

Central Florida Box Inc. in an asset sale to KapStone Paper and Packaging Corporation
Associated Packaging in an asset sale to KapStone Paper and Packaging Corporation
Multicell Packaging, Inc. in an asset purchase from John J. Monaco Products Company
Michiana Corrugated, Inc. in a stock sale to Akers Packaging Service Group

American Corrugated Products, Inc. in an asset sale to Welch Packaging Group

State Container, Inc. in an asset sale to Paige Packaging, Inc.

Island Container Corp. in an asset purchase from Squire Corrugated, Inc.

Abbott Action Packaging in a sale of its protective packaging division to Unified2 Global Packaging Group
Packaging Logic, Inc. in an asset sale to Akers Packaging Service Group

Gulf Packaging, Inc. in a stock sale to SupplyOne, Inc.

Independent II LLC in an asset sale to Hood Container Corporation

e
f,...\,s

KL]NGHER NADIRR 1

CERTIFIED PUBLIC ACCOUNTANTS

580 Sylvan Ave, Suite M-A
Englewood Cliffs, NJ 07632

(201) 731-3025 Fax (201) 731-3026
Mitch@XKlingherNadler.com
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OHIO BLOW PIPE/ADVANCED AIRSYSTEMS
www.obpairsystems.com

For 85 years the Ohio Blow Pipe company and its whol-
ly owned subsidiary, Advanced Airsystems, have provided
the corrugated and folding carton industries with systems
and products to process scrap. We engineer, fabricate, in-
stall, service, provide system audits, and offer a wide range
of scrap systems, dust collection systems and products to
include cyclones, under roof AIR-SCREEN™ systems, pit
belt systems, CLEANAIR dust collectors, Mist-Clone™ dust
control systems for vacuum feeds, material handling fans,
ductwork, switch valves, airveyors, balers, and shredders.

OMP

www.omp.com

OMP helps companies facing complex planning challenges
to excel, grow and thrive by offering the best digitized sup-
ply chain planning solution on the market. Its Unison Plan-
ning concept has a unique approach. It handles all supply
chain planning challenges in a unified way, synchronizing
all planning stages, horizons, functions and roles. Hundreds
of customers run OMP’s cloud-based solution to generate
more value by making informed decisions. OMP invests one
out of every three dollars earned into innovation.

PAPER AND DUST PROS, INC.
www.paperanddustpros.com

We custom design, install and service air conveyed scrap
and dust collection systems. Our unique APS® is smaller,
lighter, and more reliable than current cyclones. Contact us
to learn how the APS® System can enhance your operation.

PROFERO SYSTEMS, INC.

www.ProferoSystems.com

Profero Systems the leader in double facer heating and
traction section conversions and performance enhancing
products. Featuring products from Contact Bars and Com-
pensating Rolls to New Glue Machines and Double Facers.

GF PUHL
www.gfpuhl.com

GF PUHL designs, manufactures and installs air conveyed
scrap & dust collection systems for the packaging and cor-
rugated industries. With 42 years of experience, USA and In-
ternational. We offer below or above roof systems featuring
cyclones OR screen separators with real time pressure bal-
ancing for optimal dust control. High efficiency cyclones for
sheet transfer exhaust systems eliminate water consump-
tion and deliver dust directly to compactor or briquetter for
low maintenance, long term sustainability and reliability.

QUEST7, INC.

www.Quest7.us

Quest7, Inc. is focused on being a leading manufacturer and
distributor of critical parts and materials required in the cor-
rugated box industry. Our commitment of “Bringing the Best
to You,” reflects the level of quality and customer response
in what we do every day.

38 November 24, 2025

Al Skepticism (CONT’D FROM PAGE 36)

challenges selling to executives who expect traditional re-
lationship-building. Al adds another layer of complexity to
this already-delicate situation.

Consider this common scenario: Your sales team de-
ploys Al-powered email outreach, chatbots for qualifica-
tion, or Al-generated proposals. The goal is efficiency—
reach more prospects, respond faster, scale the process.
But when that Al touches a Gen Z buyer, it triggers imme-
diate skepticism.

An Al-written email isn't just impersonal—it's a signal
that you chose efficiency over authenticity. An Al chatbot
isn't helpful—it's a barrier between the buyer and real hu-
man expertise. An Al-generated proposal tells the buyer
you couldn't be bothered to understand their situation.

Here's the mismatch: Millennial and Gen X sales lead-
ers view Al pragmatically as a productivity tool (which it
can and should be, used correctly). They don't realize their
Al-enhanced outreach is actively repelling their youngest
prospects. They see time savings. Gen Z buyers see cor-
porate shortcuts that signal low prioritization of genuine
relationships.

Authenticity Is Everything — You Can’t Fake It

When buyers doubt the authenticity of your communi-
cation, they doubt the authenticity of your company.

This hits B2B particularly hard because business rela-
tionships depend on trust. B2B buying decisions involve
long-term commitments, significant investment, and orga-
nizational risk. Buyers need confidence that you'll deliver,
support, and stand behind your product over time.

Al-generated content undermines that confidence.
When a prospect receives an Al-written email, the subtext
reads: "This company would rather automate than under-
stand our needs." When an Al chatbot handles initial quali-
fication, the message becomes: "Our time is more valuable
than yours." When an Al system generates proposals, buy-
ers wonder: "If they're using Al for this, where else are they
cutting corners?" And guess what? These messages are
correct interpretations.

Gen Z interprets Al deployment as a values statement.
They've watched tech companies claim to prioritize user
experience while optimizing for ad revenue. They've seen
platforms promise connection while fostering division. If

CONTINUED ON PAGE 40
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Cy ADI/PDM

TRADE GROUP

\

Top Feed Counter Ejector

Are die-cut boxes giving your understacker a hard time?
Are your customers complaining about count accuracy?

Why not retrofit an ADI/PDM Trade Group
Top Feed Counter Ejector behind your press?

The ADI/PDM Top Feed Counter Ejector
is designed for high speed stacking
while producing square boxes with an
accurate bundle count. PLC and Servo
controls are utilized for precise high
speed operation. Operator interface is
through a touch-screen display.

Contact: Chad Butler
ADI/PDM Trade Group
Phone 336-889-8157

pdmachinery@aol.com
To view videos visit - www.arcdoyle.com

5 SCAN THIS CODE WITH YOUR SMARTPHONE TO VIEW OUR MACHINERY VIDEOSI
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SAUER SYSTEM
www.sauersystem.com

Sauer provides intelligent solutions for scoring, slitting,
slit-scoring, and perforating on corrugators and floor slitters;
and glue tab cutting, creasing, slotting, trimming and scrap
chopping on presses. New, featured offerings include FRX
Adjustable Folding Rail System and G3 Scoring System: the
latest proven creasing technology on the market.

STAFFORD GROUP
www.go2stafford.com

Interactive website for Stafford Corrugated Products and
Stafford Cutting Dies. Featuring online ordering of replace-
ment parts. Also, visitors can automatically calculate sheet
size for most die-cut standards.

SUN AUTOMATION GROUP ©
www.sunautomation.com

SUN Automation Group is the global leader in providing
innovative solutions to the corrugated industry. SUN engi-
neers and builds the SUN625 Rotary Die Cutter, provides
sales, service and support in North and Central America for
Latitude Machinery Corporation, manufacturer of Mini to
Jumbo FFG and RDCs. Additionally, SUN is the North Amer-
ican, UK and Ireland sales and service provider for Para
Machinery’s line of equipment, and is the North American
sales provider for Highcon. SUN also powers the corrugat-
ed industry’s premier lloT platform, Helios, and is the OEM
source for Langston/Staley equipment parts and service.

THACKER INDUSTRIAL SERVICE COMPANY

www.thackerindustrial.com

Specializing in corrugated machinery, T.I.S.CO. offers quali-
ty-made products, support services, and more. T.I.S.CO. has
a reputation of dependability, not only in the product, but in
service and support. With more than 25 years’ experience,
T.I.S.CO. installs equipment and machinery, moves or sets
up entire plants, rewires and rebuilds - all over the world.

VT GROUP

www.vtgrouponline.com

VT offers prepress services for the POP display and corru-
gated shipping container industry including graphic design,
optimized digitally imaged printing plates and innovative
pre-mounting solutions. Our large-format digital printing fa-
cility (Digital Impact) is a leading short-run manufacturer of
distinctive POP displays and signage where litho-like graph-
ics are preferred.

WPR SERVICES

www.wprservices.net

WPR Services was established in 2016. What originally start-
ed as a technical services company expanded its product
offerings to include a machine center learning platform
POWtalk™. Our analysis of video, audio, machine metrics,
employee ergometrics, and person to person conversation
provides a way to identify safety and process inefficiencies.
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Al Skepticism (CONT’D FROM PAGE 38)

your technology serves your interests at the customer's
expense, trust evaporates.
Al Skepticism Will Age In, Not Out

Here's the critical difference: Internet skepticism aged
out. Al skepticism will age in.

Gen Z is entering the workforce now. Within a decade,
they'll hold senior leadership roles. Their sophisticated un-
derstanding of Al's capabilities and limitations will shape
how organizations approach artificial intelligence.

The choices you make today about Al deployment will
determine whether future decision-makers view your or-
ganization as trustworthy or opportunistic. Companies that
use Al thoughtfully, transparently, and in service of gen-
uine customer value will differentiate themselves. Those
that deploy Al primarily for internal efficiency will be shut
out as skeptical buyers gain purchasing authority.

What You Should Do

Don't abandon Al. Use it, but use it well. The technolo-
gy offers legitimate value for data analysis, research, ide-
ation, and productivity. But deployment must be strategic
and behind the curtain.

Distinguish between internal Al use and customer-fac-
ing Al deployment. Using Al to analyze customer data
and identify patterns? That's smart. Using Al to generate
customer communications? That's dangerous. The former
enhances human decision-making. The latter replaces hu-
man connection.

When Al does touch customer interactions, be transpar-
ent. Don't try to make Al-generated content indistinguish-
able from human communication. Acknowledge the tool's
role while demonstrating human oversight. Let prospects
know that Al helped research their industry, but a human
shaped the insights specifically for their situation. Remem-
ber — Al is your intern, not your manager, salesperson, or
decision maker. As an intern, it’s great — it has a high IQ,
it has 20 degrees, and it has no street smarts whatsoever.
Your job is to give it the street smarts.

Gen Z's skepticism reflects a permanent shift in how
buyers evaluate vendor authenticity. Companies that dou-
ble down on genuine human relationships, transparent
processes, and customer-first values will thrive. Those that
view Al primarily as a cost-cutting tool will become irrele-
vant to the generation they're trying to reach.

The question isn't whether to use Al. It's whether you
use it in ways that build trust or destroy it. Gen Z's skepti-
cism provides the answer—and it's not going away.

Troy Harrison is the Sales Navigator and the author
of “Sell Like You Mean It” and “The
Pocket Sales Manager.” He helps
companies navigate the Elements
of Sales on their journey to success.
He offers a free 45-minute Sales
Strategy Review. To schedule, call
913-645-3603 or e-mail Troy@Troy-
Harrison.com.
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L9 Group Names
Label Award Winners

BY GREG KISHBAUGH

The L9 Group of international label associations announced the re-
sults of the 2025 L9 World Label Awards (WLA) competition which was
judged by an international panel of judges selected from each of the
participating associations. The judging took place in Barcelona, Spain,
the day before the Labelexpo Europe exhibition opened.

The L9 is an alliance of global associations formed to jointly formu-
late policies and to collect strategic information of global interest to the
worldwide label industries.

In 2025 entries were received from the following associations: FI-
NAT (Europe), JFLP (Japan), TLMI (USA), LMAI (India), FPLMA (Austra-
lia), SALMA (New Zealand), and CPF (China). In total 84 entries were
received resulting in 27 Winners and 13 HM awards being given.

THE RESULTS
Class 1: Flexo Line
Winner SALMA: MCC Auckland for Musashi Range

WEW. MUSASHIL.COM
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This label shows a solid and even black coverage with reversing out
of very fine text. The company name in red is varnished, and a silver
print is used to highlight other features.

Class 2: Flexo Line & Screen

Winner TLMI: Fortis Solutions Group for Prime Strawberry Banana SS

A distinctive sleeve for the product, created by collaboration be-
tween customer / pre-press and print teams. The background features
a smooth transition from 100 percent to 1 percent dot The product
name in solid black is gloss varnished with a soft touch matte coating
on the rest. Finally enhanced with a scratch ’'n sniff patch.

H/M SALMA: MCC Albany for Terra Sancta Olive QOil

CONTINUED ON PAGE 43
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APR Relaunches Recycling
Demand Champions Program

The Association of Plastic Recyclers (APR)
has relaunched the APR Recycling Demand
Champions Program, supported by The Re-

RECYCLING

DEMAND

CHAMPION

N4

cycling Partnership. The program recognizes
companies committed to the long-term use
of North American post-consumer recycled
(PCR) plastic.

Virgin plastic prices are dropping and im-
ported plastic is on the rise. Therefore, it's
critical to recognize companies that are sup-
porting the North American recycling system
by creating demand, said the association.
Recycling is a circular system that only works
if there is a steady supply of materials being
collected and processed. Plus, there needs to
be reliable demand from companies commit-
ted to buying the recycled materials. Stable
demand for North American PCR is a critical
step toward scaling plastic recycling, building
and maintaining a circular economy, as well
as reducing plastic waste.

All Demand Champion companies utilize
PCR, and the program recognizes consis-
tent demand for North American PCR. This is
necessary to scale recycling. APR evaluates
companies on eight criteria based on the fol-
lowing actions:

Commit to PCR Use — Integrate PCR into
manufactured products or facility purchases,

CONTINUED ON PAGE 45
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Advanced Flexographic
Solutions

© 60+ years of experience
across a wide range of
applications

© We collaborate with top
manufacturers to provide
a wide range of printing
solutions

© Consultative approach
tailored to meet your
needs

ANDERSON:
VREELANDc

USA « CANADA

Extensive Resources
Across North America

© Eight warehouses
strategically located
across three time zones

© A team of specialists
trained to help you
swiftly and effectively

© Outstanding customer
service team committed
to helping you

Technical Installs &
Field Support

© Our technicians offer
you personalized
guidance and support

© Help you achieve
outstanding results in
your printing operations

© Installation and training
services provided for all
equipment sold

Contact Your Local Consultant Today!
www.andersonvreeland.com | info@andersonvreeland.com | 877-276-4190
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This job was converted to flexo from an offset job, and
had to match the previous work. It features halftone work
with sharp fine text reproduction. The cold foiling and de-
tailed label shape further enhance the label.

Class 3: Flexo Color Process

Winner CPF:. Company Cymmetrik (Jiangsu) for P&G HR
- Hair Recipe (Moonlight Flower) Shampoo

An two-sided label
printed in three layers
on transparent film. Af-
ter printing the process
color back image, a
middle layer of two hits
of white made a base
for the front image.

H/M  SALMA: Kiwi
Labels for Hellers Dan-
ish Eye Bacon

Printed CMYK flexo
with reversed out white
text tested the skills of the plate mounting and the opera-
tors. The reversed out text is sharp and clean.

Class 4 Flexo Wines and Spirits

Joint Winner CPF. Haoneng Industries Corp Ltd for
West Lake Green Rain Beer

A label using a micro-optical structure array on the film.
Through the Moire effect, a 3D image is created to the
naked eye with apparent parallax when viewed from dif-
ferent angles.

Joint Winner LMAI: Any Graphics for Grand Whisky

A nicely printed label, with even background color. The
use of accurate embossing and cold foiling gives the label
a luxury look.

PGSF 2025 Fall Educational
Grant Program Opens

The Print and Graphics Scholarship Foundation (PGSF)
opened a second grant program for the 2025-26 academ-
ic year. This program closes on December 8th.

In addition to travel funds, the Fall 2025 Grant Program
has an equipment application. The 2024-25 PGSF Grant
Program awarded more than $76,000 for equipment pur-
chases that included small presses, die-cutting tools, and
color measurement instruments.

Winter Is Coming

The Winter/Spring 2026 PGSF Educational Use Grant
Program will open January 1, 2026, and close April 17,
2026. Applications for equipment, student travel and con-
tinuing education will be available for instructors.

All grant applications are reviewed by members of the
PGSF Board of Directors to determine which grants are
awarded funds.

www.boardconvertingnews.com

The Perfect Combo

Get Peak Performance
From Your Equipment
with Matched
I component

Nothing’s
more
rewarding
than a couple
made for each other.
That's why the engineers
at ARC International have
focused their skills and talents
on crafting perfect matches between

the components that must work in tandem on your flexo
folder gluers and die-cutters:

* Anilox Rollers and Ink Chambers
* Anilox and Wiper Rollers * Feed and Pull Rollers
* Glue and Meter Rollers

You can achieve the press speeds and print quality you
need to fill your most demanding orders by pairing your
team with The ARChitects of Flexo.

Contact ARC today to learn how these engineered matches
of flexo folder gluer and die-cutter components (new or
reconditioned) can help you achieve a more perfect union

of production and profits.
4!7 INTERNATIONAL

/sincei9ss | The ARCAhitects of Flexo
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People & PI

Flexcon

Nick Tucci has been appointed Chief Executive Officer of
Flexcon. Tucci brings more than 25
years of experience in the pressure
sensitive label and roll-to-roll manu-
facturing industries. Plus, he has pre-
viously led major business units at Av-
ery Dennison and served as CFO and ‘ ;
Advisory Board member for 44 Maple ik
Group, Flexcon’s parent company. Nick Tucci

As part of this transition, Aimee Peacock, CEO, Nick
Lupoli, COO, and Matt Gardner, CFO, have departed from
Flexcon.

Wausau

Amber Goodin has been named Cus-
tomer Solutions Manager for Wausau
Coated Products.

In her new position, Goodin will
strategically lead and enhance the
overall customer journey by imple-

AR
menting customer-centric strategies =~ Amber Goodin

www.allisonblades.com

e 856-461-9111

that increase satisfaction, build brand loyalty, and drive
business growth.

Flint Group Confirms GIO
Compliance For Flexo FCM Inks

Flint Group has confirmed that its European-manufactured
flexographic UV-curable printing ink series for food con-
tact materials (FCM) meets all compositional requirements
of the 21st Ordinance amending the Consumer Goods Or-
dinance (known as German Printing Ink Ordinance — GIO).

The confirmation applies to its flexographic UV and
LED-curable inks and coatings that are designed for print-
ing on the non-food
contact side of food
contact materials, la-
bels & packaging ap-
plications. This covers
Flexocure ANCORA
and EkoCure ANCORA
ranges, but also its lat-
est innovation: Flexo-
cure LEAP.

The majority of
products were already compliant; however, a range of rel-
evant product formulations have been verified and, where
necessary, updated to ensure compliance with provisions
introduced under the GIO.

@ sales@allisonblades.com

THE KIN G IN DOCTORING

f!..

EXPERIENCE THE PINNACLE OF
PRINTING EXCELLENCE WITH
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APR Champions (CONT’D FROM PAGE 41)

prioritizing certified North American PCR.

Secure Long-Term PCR Supply Agreements — Establish
contracts for purchasing North American PCR and prod-
ucts containing recycled content.

Expand PCR Adoption — Utilize PCR in non-standard
formats or specify PCR in purchased goods to drive mar-
ket demand.

X-Rite to Acquire Select Assets
of Rutherford Graphic Products

X-Rite Incorporated has signed a definitive Assets Pur-
chase Agreement to acquire certain software and firm-
ware assets of Rutherford Graphic Products (RGP), a U.S.-
based provider of closed-loop press automation solutions
for packaging converters. For years, RGP has partnered
with X-Rite; this acquisition formalizes the partnership and
positions X-Rite to deliver a fully integrated, best-of-suite
press automation offering.

PGSF Accepting
Scholarship Applications

The Print and Graphics Scholarship Foundation (PGSF)
is accepting scholarship applications for the 2026-2027
academic year. PGSF provides scholarships to individu-
als interested in an education and a career in the graphic
communications industry. Full-time students are welcome
to apply as well as those seeking part-time education to
enhance their current position within the print and graph-
ics industry.

The 2026-2027 scholarship application period runs
from November 1, 2025, to May 1, 2026.
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INDUSTRY CALENDAR

DECEMBER 9-10

Folding Carton Boot Camp
PPC World Headquarters
Springfield, Massachusetts

DECEMBER 12-14
ICPF Holiday Weekend
Washington D.C.

JANUARY 17-19, 2026
TAPPI-PIMA Student Summit
Sheraton Birmingham Hotel
Birmingham, Alabama

FEBRUARY 26-28, 2026
AICC Ski Meeting 2026
Big Sky Resort

Big Sky, Montana

FEBRUARY 26, 2026
Converters Expo South
Charlotte Convention Center
Charlotte, North Carolina

MARCH 25-27, 2026
PPC 2026 Spring Outlook & Strategies Conference
Louisville, Kentucky

APRIL 13-15, 2026
AICC 2026 Spring Meeting
The Omni La Costa Resort
Carlsbad, California

APRIL 15-17, 2026

FBA Annual Meeting

The Lodge at Torrey Pines
La Jolla, California

APRIL 26-29, 2026
TAPPICon
Columbus, Ohio

SEPTEMBER 28-30, 2026
AICC/TAPPI 2026 Corrugated Week
Fort Worth Convention Center

Fort Worth, Texas

APRIL 5-7, 2027

AICC 2027 Spring Meeting
Trump National Doral Resort
Doral, Florida

SEPTEMBER 13-15, 2027
AICC 2027 Annual Meeting
The Westin Copley Place Hotel
Boston, Massachusetts

OCTOBER 8-12, 2028
SuperCorrExpo 2028

Orange County Convention Center
Orlando, Florida

November 24, 2025
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Finlogic Installs Second Domino
N610i Digital Label Press

Gruppo Finlogic, an Italian manufacturer of labels and sup-
plier of identification and tracking systems, has invested in
its second Domino N610i digital label press.

Gruppo Finlogic, founded in 2003, owns seven label
production plants in Italy and Spain, as well as several
companies in the coding and identification systems sector.

Finlogic installed the first Domino N610i digital label
press in 2019, supported by Domino’s ltalian distributor
NTG Digital. Finlogic utilizes the presses to produce a
wide range of labels for various industries, including food
and wine, as well as pharmaceutical applications.

GAA Adds Cabstone Inks
As Preferred Partner

Graphic Arts Alliance (GAA) has welcomed Cabstone Inks
as its newest preferred partner.

For more than two decades, Cabstone Inks has been
a manufacturer and supplier of flexographic, offset, and
specialty inks serving the commercial, packaging, and
label printing industries. Through this partnership, GAA
members will gain preferred access to Cabstone’s product
lines, technical expertise, and tailored service solutions.

Join Us for the Ultima
Opportunity in Corrugated

We're Hiring
Repional Sales Manager

Put Your Corrugated Experience to Work!

23 ONE LITTLE CLICK, ONE

. BIG CAREER MOVE...

o

SCAN TO SEND RESUME
https:fembacomiregional-sales-maniger-olhio-usy

K1X

Jumbo Flexo

Specifications:
2253 2255 2653 2655

Max Speed 80 SPM 80 SPM 70 SPM 70 SPM

Max Sheet* 2100 X 5260 2100 X 5460 2500 X 5260

Min Sheet* 600 X 960 600 X 960 650 X 1020

Max Print Area* 2080 X 5450 2480 X 5250

*mm (millimeters)

GL®BAL
BOXMACHINE

2080 X 5250
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2500 X 5460
650 X 1020
2480 X 5450

1486 St. Paul Avenue Gurnee, lllinois 60031 USA
847-949-5000 800-621-4343 www.boxmachine.com
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BW Papersystems 7Y VI

SECO Flexo Folder Gluers...
w E A R E H l R I N G ! “High Quality, Cost Efficient, and Modern Technology"

Are You Ready to PO
Shape the Future g e,
of Corrugating? S

PR BEAEE Cih

. MopEL | sE

We're hiring experienced Sales Executives
for the corrugating industry. If you have
loc track record and indust

a proven sales track record and industry
knowledge, we want to hear from you!

FFG 2050 82X 200

APPLY TODAY

Your Next Career is
Just a Scan Away!

needs.
inery & all available ACM machinery offers.

al
110 Liberty Lane

bwpapersystems.com/company/careers i v

Toll Free (800) 528-2331 or (704) 821-6799 Fax (704) 8216831

APSTAR

SALES BY REGION

OVER 200 APSTARS INSTALLED

KHAIRE

Expect More
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W cCORRUGATED

-
.;‘.i'- Z HEFLA:EMENTE INC.
e

BUY DIRECT

AMERICAN QUALITY.
" AMERICAN GUARANTEE.

161 Lee Industrial Drive Blairs s GA. 30512 Toll Free

LABELS & TOP SHEETS
UP TO 58" X 81"
FREE DELIVERY
G7 COLOR CERTIFIED
U.V. COATINGS
FAST ONLINE PRICING
DIGITAL CORRUGATED PRINTING
COLD FOIL UP TO 51"X 73"

0 Pp

\«S\R“Apo(
5 () ® II.L

CWO/ANA“}‘
Rpo\\

REQUEST A QUOTE
800+631+64638
LITHOPRESS.COM = FASTlFRIENDLYIFI.N-E
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