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Understanding Medicare today...

...and the potential changes to Medicare in the future make selecting
the right Medicare health insurance coverage more challenging
than ever before. There is a large and confusing selection of
choices, including Original Medicare, Medicare Advantage, Medigap,
Pensions, Tri-Care, Prescription Drug Plans (PDP), Cost Plans,

WWW.TAYLORINSURANCEOPTIONS.COM

How Do You
Find A Great
Medicare
Advisor?

You want to find someone
who will:
¢ take the time to fully

Special Needs Plans, etc. Therefore, finding truly knowledgeable,
unbiased advice is critically important to you. Finding the right
Advisor is not always easy. In short, you want an advisor that has

the knowledge, skills, ethics, and desire to help you find the best
solution to your unique needs.

Keeping it Personal

There are many options available to you.
You can call the 1-800 number or go to the
website to try figure it all out on your own.
Or you can call or text our personal cell
phones and we will be happy to answer your
questions, walk you through everything,
and help you get enrolled in the plan that
is best for you. (All for free!) It's up to you.

explain Medicare to you.
give you completely
unbiased advice.

be there for you all year
long. It's common to
have questions after

enrollment.

not charge you a fee for
advising you.

take the stress out of
this major decision.




We are 100% Traits You Should Look for in an Advisor

- 1) Your advisor should specialize in Medicare.
In d e p en d e nt Just because your agent may know a lot about home, auto, or life

- insurance does not mean they know about Medicare.
Insurance a g en ts 2) Your advisor should be independent.

and senior

They should not be tied to only one or two insurance carriers.
Your advisor should be working for YOU, not the sales manager

at an insurance company. This is not a “one size fits all” type of
d dvoca tes . insurance and mistakes can be costly.
re p resen t T g 3) Your a_dwsor should offer multiple types of policies from multiple
companies.

A L L M e d | care 4) Your advisor should do regular reviews of your coverage. Your

needs will change over time. You should have an annual review

Supplement Plan with your agent.

5) Your advisor should not charge an advisory fee.

typ es = We a re USE THESE CRITERIA TO HELP YOU GET THE BEST MEDICARE HAS TO OFFER,

n ot e m p loye d by RATHER THAN LETTING MEDICARE GET THE BEST OF You!
N P ™ Free Means Free
e e e W e 52 e, we ey mean
captive by agents. We get paid by the company for
One insu ra nce your plan. Our heart is to serve YOU.
company.

Please do not hesitate to reach out to us
or share our info with familyand friends.
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| YOU LOVE ONE ANOTHER: JUST AS | HAVE LOVED

We Would Love to Hear fro_m You! YOU, YOU ALSO ARE TO LOVE ONE ANOTHER. BY
@ = Call @ = Text 9 = Email THIS ALL PEOPLE WILL KNOW THAT YOU ARE MY
DISCIPLES, IF YOU HAVE LOVE FOR ONE ANOTHER.”

Laura Taylor
O (865)346-5681

8 laurat@hughesretirementgroup.com

@ (865)213-2533 CHECK OUT OUR NEW

WEBSITE BY SCANN/NG THE
~ Lonnie “Chip” Taylor o s

@ (865)345-4816 \3
%@5 @ lonnie.hughesandassociates@gmail.com

@) ©65213-2533

Disclaimer: We are not connected with or endorsed by the Federal Government or Medicare. We do not offer every plan available in
your area. Currently we represent 20 organizations which offer over 150 products in your area. Please contact 1-800-Medicare, or

visit Medicare.gov, or your local State Health Insurance Program (SHIP) to get information on all your options.




