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Welcome to the exciting world of Print-on-Demand, where creativity meets 

commerce, and opportunity waits for entrepreneurs. PoD is a business model 

that allows you to create, sell, and distribute products like art prints, apparel, 

and various other items without the need for bulk inventory. This model is 

perfect for those looking for a profitable side hustle. 

 

The beauty of PoD is that it is simple and efficient. Whenever a customer 

places an order, the product is printed, packed, and shipped by a third-party 

provider. This means you, as the business owner, don’t have to worry about the 

logistics of production and distribution. 

 

The PoD market, particularly in the art prints sector, is not just thriving; it's 

booming. In 2022, the global print-on-demand market was valued at an 

impressive $5.397 billion. Even more exciting is the projected growth, by 2031, 

this market is expected to skyrocket to $39.035 billion.  

 

This market presents a massive opportunity for growth and profits. If you are 

an entrepreneur eager to set up a profitable side hustle, the PoD model offers a 

flexible and scalable path to success.  

 

So, are you ready to embark on this journey? Explore how print-on-demand 

can be your next side hustle with our guide. We’ll take you through every step, 

from design to marketing, turning this concept into a practical and exciting 

venture for you. 

 

Let's make your dreams a reality, one print at a time! 
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• Identify a target market and decide what type of products you want to sell  

(e.g., wall art, apparel, accessories). 

• Analyse the demand and competition in your chosen niche.  

This first step is the most critical phase in setting up a successful print-on-demand side 

hustle. This process involves market research to identify a specific segment of the 

market where there is both a demand and an opportunity for unique offerings. It’s 

important to understand that the right niche can significantly impact the profitability 

and sustainability of your business.  

Start by identifying your areas of interest.  Look for a niche that resonates with your 

passion and skills, as this will not only make your work more enjoyable but also more 

authentic, which customers can sense.  

Remember, a well-chosen niche allows you to focus your marketing efforts effectively, 

attract a dedicated customer base, and stand out in a crowded market. 

Selecting the right niche involves understanding current trends, consumer behaviour, 

and gaps in the market. Paying attention to emerging trends, as well as steady interests 

that consistently attract consumers.  

However, it’s not just about following trends, it’s also about predicting them and even 

creating them by offering unique and appealing products. Your chosen niche should be 

specific enough to minimise direct competition but broad enough to allow for a diverse 

range of products and scalability. 

This step can be very overwhelming if you've not conducted market research before, 

which is why we've done the research to streamline this process.  

To access this valuable information and save time, please refer to Appendix A in this 

guide.  

Here, you'll find detailed insights and specific examples to help you identify and 

capitalise on a profitable niche for your print-on-demand side hustle.  

1 Research and Choose Your Niche 



 

 

 

 

 

 

 

• Create Images: Develop your own designs or collaborate with artists. 

• Ensure your designs are high-resolution and formatted correctly for printing. 

In the past, this step was often a stumbling block for many aspiring entrepreneurs who 

lacked the skills or resources to produce images to sell.  

However, with AI-generated imagery, the barriers to entering the world of print-on-

demand have been significantly lowered. This technology allows you to create 

stunning, original designs without worrying about copyright issues, as the AI generates 

images are based on your input and creativity. 

The beauty of using AI for design creation is that it is accessible and cost-effectiveness. 

Hiring a graphic artist for your designs can be costly and time-consuming, AI allows for 

the fast production of high-quality images at a fraction of the cost.  

This means you can let your imagination run wild, experimenting with different 

concepts and styles to create unique and in-demand images. Whether you're looking to 

produce abstract art, realistic portraits, or anything in between, AI tools offer the 

flexibility to bring your vision to life. 

We are here to help you use this exciting technology!  

To help you understand and use the full potential of AI in design creation, have a look 

at our Dall-E 3 Image Prompt Toolkit, by clicking the link below. 

Dall-E3 Image Prompt Toolkit 

This Toolkit is packed with in-depth explanations, examples, and guidance to help you 

transform your ideas into captivating images. Even if you are a beginner, our Toolkit is 

designed to make the process of creating sellable images and designs as intuitive and 

rewarding as possible.  

By leveraging this Toolkit, you can produce an array of beautiful designs that stand out 

in the print-on-demand market. So, explore into the world of AI-generated art with our 

Toolkit and start turning your creative concepts into profitable prints! 

2 Create or Source Your Designs 

https://bizinsights.au/dall-e3-prompt-toolkit


 

 

  



 

 

 

 

 

 

 

The next step is to choose which print on demand company you are going to use to 

print, pack, and ship the beautiful products you have created to your customers. 

 

Tips for Choosing a Print on Demand Company: 

• Product Quality: Look for companies known for high-quality prints and 

materials. 

• Product Range: Ensure they offer the types of products you want to sell. 

• Printing and Shipping Times: Faster fulfillment can improve customer 

satisfaction. 

• Cost: Compare base prices as they determine your profit margins. 

• Customisation Options: More options can attract a diverse customer base. 

• Integration with E-commerce Platforms: Ease of integration with websites 

or marketplaces. 

• Customer Service: Good support can be crucial for resolving issues. 

• User Reviews: Check other users’ experiences for insights into reliability 

and quality 

 

Which company is the best? It depends on your needs, but this blog post by 

Shopify may help you decide 

11 Best Print-on-Demand Companies and Sites (2024)   

3 Select a Print-on-Demand Company 

https://www.shopify.com/blog/print-on-demand-companies?term=&adid=648081051332&campaignid=19675368600&utm_medium=cpc&utm_source=google&gclid=Cj0KCQiAwP6sBhDAARIsAPfK_waFFWLDtnMli9FsoO_O9IQd06s0ahVW6Rv3V9D4_6RW12ty9yeYRJsaAkyyEALw_wcB&cmadid=516752911;cmadvertiserid=10730501;cmcampaignid=26990768;cmplacementid=324495076;cmcreativeid=163722649;cmsiteid=5500011


 

 

 

 

 

 

 

Choose Between an Online Store or a Print-on-Demand Platform: 

Whether to set up an online store or use the platforms provided by print-on-demand 

companies depends on your business goals, resources, and preferences.  

If you want full control over your brand and customer experience, setting up an online 

store is the way to go.  

If you prefer an easier, more straightforward approach without the need to manage a 

website, using the integrated platforms of print-on-demand services is a viable option. 

Selling Through Print-on-Demand Platforms: 

1. Ease of Use: Many print-on-demand services offer integrated platforms where you 

can upload your designs, set prices, and they handle everything else – from printing to 

shipping. 

2. No Need for a Separate Website: This eliminates the need for web development 

skills or the cost of hiring a developer. 

3. Built-In Traffic: These platforms often have their own customer base, providing a 

level of built-in traffic and visibility. 

4. Limited Customisation: The trade-off is less control over branding and customer 

experience compared to running your own store. 

5. Competition: Products are usually listed in a marketplace alongside competitors, 

which can make standing out more challenging. 

6. Fees and Commissions: These platforms may take a percentage of each sale or 

charge fees. 

 

Examples of Print-on-Demand Companies with Integrated Selling Platforms: 

Redbubble: Known for a wide range of products and a large built-in audience. 

Society6: Focuses on art prints and has a strong community of artists. 

Teespring (now Spring): Popular for apparel but also offers other products. 

Zazzle: Offers a wide variety of products and customisation options. 

4 Establish Your Sales Channel: 



 

 

 

Selling Through Your Own Online Store: 

1. Brand Control: You have complete control over your branding and customer 

experience. 

2. Customer Relationships: Direct interaction with customers, allowing for better 

relationship building and repeat business. 

3. Marketing Freedom: More freedom in your marketing strategies, SEO, and customer 

outreach. 

4. Higher Initial Effort: Requires setting up a website, which can be more time-

consuming and potentially more costly. 

5. Responsibility for Traffic: You're responsible for driving traffic to your site through 

marketing efforts. 

 

You may be thinking, what about sites like Etsy?  

Etsy can be an interesting middle ground between setting up your own online store and 

using a print-on-demand platform's integrated selling space. It offers features of both 

approaches.  

In print-on-demand and online selling, Etsy is a popular platform that strikes a balance 

between an integrated marketplace and personalised store customisation. It offers a 

large, built-in customer base actively seeking unique, handmade, and artisanal items, 

including art prints and custom merchandise. Etsy allows for a certain degree of 

branding within its platform, making it easier and less technical than building an 

independent e-commerce website, yet offering more control than standard print-on-

demand platforms.  

Additionally, there are several Etsy-like alternatives such as Zibbet, Big Cartel, Storenvy, 

Folksy, Society6, and Bonanza.  

Each platform caters to specific needs, from handmade crafts to artist-centric products, 

and provides various levels of customisation, audience targeting, and sales tools. These 

platforms are ideal for entrepreneurs looking to reach niche markets or expand their 

online presence without the complexities of managing a standalone website. 

 

 

  



 

 

 

 

 

 

 

Determining your costs is crucial as it directly influences your profitability and market 

competitiveness. Using AI to generate saleable images and designs, the cost of your 

products can be significantly impacted, often leading to increased profit margins, here 

is how… 

Reduced Design Costs: AI-generated images reduce the need for expensive graphic 

designers or purchasing designs, which can be a major cost saver. 

Increased Profit Margins: Lower design costs mean you can price your products more 

competitively while maintaining or even increasing your profit margins. 

Rapid Design Modification: AI allows for quick creation and modification of designs, 

meaning you can quickly experiment with new ideas without substantial financial risk. 

 

Other Considerations for Pricing 

1. Production and Operational Costs: Include the base cost of the product from the 

print-on-demand service, shipping fees, and any additional operational costs. 

2. Market Research: Look at the pricing of similar products in your niche. Being either 

significantly higher or lower than competitors can affect sales. 

3. Target Audience: Consider the purchasing power and willingness to pay of your 

target customer. Premium niches may accept higher prices, while more general 

audiences might prefer affordability. 

4. Brand Positioning: Your pricing should reflect your brand image. A luxury brand can 

command higher prices, whereas a brand promoting affordability will need to keep 

prices lower. 

5. Quality and Uniqueness: If your products offer higher quality or unique designs not 

available elsewhere, you can justify higher pricing. 

6. Seasonal and Promotional Pricing: Be flexible to adjust prices during sales, holidays, 

or for promotional events. 

7. Costs of Marketing and Advertising: Factor in the costs of marketing your products 

when setting the price to ensure overall profitability. 

5 Price Your Products 



 

 

 

8. Psychological Pricing: Techniques like pricing items just below a round number (e.g., 

$19.99 instead of $20) can sometimes make products more appealing. 

9. Feedback and Adjustments: Be open to adjusting your prices based on customer 

feedback and sales performance. 

The use of AI in creating designs for your print-on-demand products can positively 

influence your pricing strategy by reducing upfront costs and enhancing profitability.  

Keep in mind that pricing should not stay the same and may need to be adjusted as 

your business grows and market conditions change. 

 

 

  



 

 

 

 

 

 

 

Developing a marketing strategy is important, especially when operating a print-on-

demand business as a side hustle. Marketing can be quite straightforward, yet 

effective, whether you're using your own online store or relying on print-on-demand 

platforms.  

Marketing for Your Own Online Store 

1. Social Media Presence: Use platforms like Instagram, Pinterest, and Facebook to 

showcase your products. Regular posts, engaging with followers, and using relevant 

hashtags can increase visibility. 

2. Email Marketing: Collect email addresses (with permission) and send out newsletters 

with product updates, special offers, or interesting content related to your niche. 

3. SEO (Search Engine Optimisation): Optimise your website with relevant keywords, 

high-quality content, and a user-friendly design to rank higher in search engine results. 

4. Influencer Collaborations: Partner with micro-influencers in your niche to reach a 

wider audience. They can provide authenticity and targeted reach at a lower cost than 

major influencers. 

5. Content Marketing: Create social media posts that align with your niche and 

products. This can drive traffic to your site. You can use AI to help with this too. 

6. Paid Advertising: Consider using paid ads on Google or social media platforms. Start 

small, test different ads, and scale up the ones that perform well. 

 

 

 

 

 

 

 

6 Develop a Marketing Strategy 



 

 

 

Marketing on Print-on-Demand Platforms 

1. Platform SEO: Understand the search algorithm of the platform you're using (like 

Etsy's search engine) and optimise your product titles, descriptions, and tags 

accordingly. 

2. Quality Product Images: Since you're competing directly with other sellers on the 

platform, high-quality images and compelling product descriptions are crucial. If you 

are using AI generated images, you can use those images to market your products. 

3. Leverage Platform Tools: Use any promotional tools the platform offers, like Etsy Ads 

or promoted listings, to increase the visibility of your products. 

4. Social Media and External Promotion: Even when using a platform, promoting your 

products on social media and through other external channels can drive additional 

traffic. 

5. Customer Reviews: Encourage satisfied customers to leave positive reviews. High 

ratings can significantly influence buyer decisions on these platforms. 

6. Participate in Platform Communities: Engage with the community related to the 

platform, like forums or social media groups, to increase your network and visibility. 

 

General Tips for Both Methods 

Consistency is Key: Regular activity, whether it's posting on social media, updating 

product listings, or sending newsletters, helps keep your audience engaged and attracts 

new customers. 

Understand Your Audience: Tailor your marketing efforts to resonate with your target 

demographic. Knowing what appeals to your audience can make your marketing more 

effective. 

Monitor and Adapt: Keep an eye on what marketing strategies are working and which 

aren't. Don't be afraid to try new approaches and adapt based on results and feedback. 

Remember, effective marketing doesn't have to be overly complex, especially for a side 

hustle. Focusing on these basic strategies can help you build a strong foundation, 

increase your visibility, and attract customers to your print-on-demand products. 

 

  



 

 

 

 

 

 

 

Whether you’re launching your own online store or setting up shop on a print-on-

demand platform, this step is about making your products available to the public and 

ensuring everything is set up for a smooth customer experience. 

Launching Your Own Online Store 

1. Final Checks: Before going live, ensure all links, payment processes, and 

functionalities on your website are working smoothly. 

2. Upload Products: Make sure all your products are correctly listed with detailed 

descriptions, high-quality images, and accurate pricing. 

3. Test the Purchase Process: Conduct test transactions to ensure the checkout process 

is seamless. 

4. Announcement Plan: Plan a launch announcement. Use social media, email lists, and 

any other marketing channels to spread the word. 

5. Offer Launch Promotions: Consider special promotions like discounts or free shipping 

to attract initial customers. 

 

Launching on a Print-on-Demand Platform 

1. Complete Profile and Shop Setup: Ensure your shop profile is fully set up with a 

compelling bio, shop policies, and any necessary information about your brand. 

2. List Your Products: Upload your product listings with detailed descriptions, tags (for 

SEO), and high-quality images. 

3. Understand the Platform’s Mechanics: Familiarise yourself with how orders are 

processed, how you get paid, and how customer queries are handled. 

4. Marketing Materials Ready: Prepare promotional materials tailored to the platform, 

like banner images or featured listings, if available. 

5. Engage with the Platform’s Community: If the platform has forums or community 

features, engage with them to increase visibility. 

7 Launch Your Store 



 

 

 

General Tips for Both Approaches 

Soft Launch: Consider a soft launch where you open your store to a limited audience 

first. This can help catch any unforeseen issues. 

Feedback Loop: Be open to feedback during the early days and ready to make quick 

adjustments as needed. 

Monitor Performance: Keep a close eye on how things are going – track visits, sales, 

and any customer feedback or inquiries. 

Announcement and Promotion: Regardless of the platform, make an announcement to 

your network, social media followers, or email subscribers. 

Customer Service: Be prepared to handle customer service efficiently and 

professionally, as this can greatly impact your store’s reputation. 

By following these guidelines, you can ensure a smooth launch, whether it’s on your 

own website or a print-on-demand platform. Remember, the launch is just the 

beginning, and ongoing effort in marketing, customer service, and product quality will 

be key to your store’s success. 

 

 

 

 

 

 

 

 

 

 

 

 

 

 



 

 

 

 

 

 

 

In this step you will find practical tips for managing orders and providing great 

customer service, for both selling options - through your own online store or via a 

print-on-demand platform. Good order management and excellent customer service 

are vital for building a reputable brand and ensuring repeat business. 

Managing Orders and Customer Service for Your Online Store 

1. Order Tracking System: Use a reliable system to track orders from receipt to delivery. 

Many e-commerce platforms offer built-in tools for this. 

2. Automated Notifications: Set up automated emails to update customers on their 

order status, including confirmation, shipping, and delivery. The e-commerce platform 

you use may offer this as a feature.  

3. Clear Shipping and Return Policies: Clearly outline your shipping times, costs, and 

return/exchange policies on your website. 

4. Quick Response Time: Aim to respond to customer inquiries and complaints 

promptly. Even an acknowledgment of the issue and stating you're working on it can be 

reassuring to customers. 

5. Handle Issues Professionally: Address any problems or complaints professionally and 

empathetically. Offer solutions or compensation if necessary. 

6. Request Feedback: Encourage customers to leave reviews or provide feedback. This 

can help you improve and serves as social proof for future customers. 
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Managing Orders and Customer Service on Print-on-Demand Platforms 

1. Understand the Platform’s Process: Familiarise yourself with how the platform 

handles printing, shipping, and customer service inquiries. 

2. Clear Communication: Communicate clearly with your customers about production 

and shipping times, which might be longer on print-on-demand platforms. 

3. Coordinate with the POD Service: In case of delays or issues, coordinate with the 

print-on-demand service to resolve them. Keep the customer informed throughout the 

process. 

4. Manage Customer Expectations: Set realistic expectations regarding product quality, 

shipping times, and return policies. 

5. Leverage Platform Tools: Use any tools provided by the platform for managing orders 

and customer interactions. 

 

General Tips for Both Selling Options 

Personalised Service: Add a personal touch to your interactions. A thank-you note, or 

personalised message can improve the customer experience. 

Stay Organised: Keep your order and customer communication records organised. This 

helps in resolving any future disputes or queries. 

Continuous Improvement: Use customer feedback to continuously improve your 

product quality and service. 

Be Proactive: Anticipate common questions or issues and address them in FAQs or 

through pre-emptive communication. 

Empathy and Patience: Always approach customer interactions with empathy and 

patience. A positive resolution to a complaint can turn an unhappy customer into a 

loyal one. 

Remember, in e-commerce, particularly in the print-on-demand sector, effective order 

management and stellar customer service are as important as the quality of the 

products sold. They are key to building trust, retaining customers, and fostering 

positive word-of-mouth for your business. 

 

  



 

 

 

 

 

 

 

This step ensures the long-term success of your print-on-demand side hustle. This 

stage is all about learning from your experiences, understanding what works and what 

doesn't, and making informed decisions to improve your business. Regular analysis and 

optimisation can significantly enhance your efficiency, sales, and customer satisfaction, 

leading to a more profitable and sustainable side hustle. 

Tips for Analysing and Optimising 

1. Track Sales and Trends: Regularly monitor which products are selling well and which 

aren't. Look for patterns or trends in your sales data. 

2. Customer Feedback: Pay close attention to customer reviews and feedback. They are 

invaluable for understanding customer preferences and areas needing improvement. 

3. Website or Platform Analytics: Use analytics tools provided by your e-commerce 

platform or third-party tools to track traffic, conversion rates, and customer behaviour 

on your site. 

4. A/B Testing: Experiment with different aspects of your business, like product pricing, 

website layout, or marketing messages. Compare results to see what works best. 

5. Keep an Eye on Costs: Regularly review your costs, including print-on-demand 

service fees, shipping, and marketing expenses, to identify areas where you can reduce 

expenses. 

6. Marketing Effectiveness: Assess the performance of your marketing efforts. Adjust 

your strategies based on what channels and messages bring the most engagement and 

conversions. 

7. Stay Updated with Market Trends: The market is constantly evolving. Stay informed 

about new trends and adapt your product line or marketing strategies accordingly. 

8. Inventory Management: If you offer a range of products, analyse which items are 

consistently popular and which ones might need to be phased out or replaced. 

9. Set Achievable Goals: Periodically set realistic goals for different aspects of your 

business, like sales targets or customer engagement, and work systematically towards 

achieving them. 

9 Analyse and Optimise 



 

 

 

In a side hustle, where resources (time, money, effort) are limited, efficient use of these 

resources becomes important. Regular analysis and optimisation allow you to make 

smarter decisions, focus on what truly drives your business, and continuously enhance 

your offerings and operations. It’s not about making complex changes, rather, it’s about 

making consistent, data-driven small improvements that together create a significant 

impact on your business. This ongoing process of learning and adapting is what keeps 

your business relevant and growing in a dynamic market. 

 

  



 

 

 

 

 

 

 

MARKET RESEARCH:  

The print-on-demand (PoD) market, particularly for art prints, is experiencing 

substantial growth and is projected to continue expanding in the coming years. In 2022, 

the global print-on-demand market was valued at $5.397 billion and is expected to 

reach $39.035 billion by 2031, with a compound annual growth rate (CAGR) of 

approximately 26.2%. This growth is driven by several factors, including the rising 

demand for personalised and unique products, the shift from traditional retail to e-

commerce, and the growing inclination towards fashion apparel and unique products. 

Key trends in the PoD industry for 2024: 

• Vintage and Retro Aesthetics: There is a strong consumer interest in nostalgia, 

making vintage and retro designs highly popular. PoD entrepreneurs can 

leverage this by creating products that evoke memories of past eras. 

• Eco-Friendly Products: As environmental consciousness grows, there is an 

increasing demand for sustainable and eco-friendly products. This includes using 

organic or recycled materials and environmentally friendly printing processes. 

• Customised Health and Fitness Accessories: Personalised workout gear and 

accessories are expected to be popular, catering to health-conscious consumers. 

• Merchandise Inspired by Virtual Reality and Gaming: The popularity of virtual 

reality and gaming opens opportunities for PoD businesses to create 

merchandise inspired by these themes. 

 

For anyone looking to capitalise on these trends, it's crucial to focus on creating 

marketable designs that resonate with current consumer preferences. This requires 

staying informed about what's trending and understanding the target audience 
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Popular Themes and Trends for Art Prints and Related Products 

Based on market research, here are some popular themes and trends that are both in 

demand and align with current trends: 

Art Styles and Genres: 

Abstract and Modern: Clean lines, geometric shapes, and bold colours are always 

popular, especially in home decor. Think mid-century modern vibes with a twist. 

 

 

 

 

 

 

 

 

Minimalist: Less is more! Simple line drawings, nature-inspired prints, and 

monochromatic palettes resonate with those seeking tranquillity and uncluttered 

spaces. 

 

 

 

 

 

 

 

 

 

 

 



 

 

 

Landscape and Nature: Breathtaking scenery, calming seascapes, and lush forests offer 

a sense of escape and connection to the outdoors. Look for unique perspectives and 

unexpected colour combinations. 

 

 

 

 

 

 

 

Pop Culture: From iconic movie posters to nostalgic video game characters, pop culture 

references can be a fun and playful way to add personality to a space. Just be mindful 

of copyright laws! 

 

 

 

 

 

 

 

Cultural and Social Trends: 

Sustainability and Eco-friendly: Products made from recycled materials or featuring 

nature-inspired themes are trending as people become more conscious of their 

environmental impact. 

 

 

 

 

 



 

 

 

Empowerment and Positivity: Uplifting quotes, feminist art, and illustrations 

celebrating diversity resonate with those seeking inspiration and positive vibes. 

 

 

 

 

 

 

 

Mindfulness and Wellness: Calming mandalas, yoga-inspired imagery, and prints 

promoting self-care are ideal for creating a peaceful atmosphere. 

 

 

 

 

 

 

 

Demographic-Specific Themes: 

Kids and Families: Whimsical animal prints, educational charts, and colourful alphabet 

posters are always a hit with parents and children. 

 

 

 

 

 

 

 



 

 

 

Millennials and Gen Z:Bold colours, quirky illustrations, and memes related to pop 

culture or social media trends appeal to this tech-savvy generation. 

 

 

 

 

 

 

 

 

Pet Lovers: Adorable portraits of furry friends, paw prints, and pet-themed quotes are 

sure to melt the hearts of animal enthusiasts. 

 

 

 

 

 

 

 

Seasonal and Event-Based Themes: 

Holidays and Celebrations: Festive winter scenes, cheerful holiday greetings, and 

personalised ornaments are perfect for the holiday season. Think beyond the usual 

suspects and explore unique interpretations. 

 

 

 

 

 



 

 

 

Seasonal Landscapes: Capture the beauty of each season with vibrant autumn leaves, 

serene winter wonderlands, or blooming spring meadows. 

 

 

 

 

 

 

Colour Trends: 

Earthy Tones: Warm neutrals like terracotta, mustard yellow, and sage green create a 

cozy and inviting atmosphere. 

 

 

 

 

 

 

 

Jewel Tones: Deep emerald green, sapphire blue, and ruby red add a touch of luxury 

and drama to any space. 

 

 

 

 

 

 

 

 



 

 

 

Pastels and Monochromes: Soft pinks, calming blues, and serene greys offer a sense of 

tranquillity and sophistication. 

 

 

 

 

 

 

 

Local or Geographic Themes: 

Cityscapes and Landmarks: Capture the essence of your city with iconic skylines, 

charming neighbourhoods, or hidden gems. 

 

 

 

 

 

 

 

Maps and Travel: Celebrate wanderlust with vintage maps, travel posters, or 

illustrations of Favorite destinations. 

 

 

 

 

 

 

 



 

 

 

Local Culture and Symbols: Showcase the unique traditions and symbols of your region 

through art prints and home decor. 

 

 

 

 

 

 

 

Niche Interests: 

Yoga and Meditation: Serene mandalas, Sanskrit symbols, and nature-inspired prints 

create a calming atmosphere for yoga practice or meditation. 

 

 

 

 

 

 

 

Astrology and Zodiac: Birth charts, constellation illustrations, and personalised zodiac 

prints cater to the growing interest in astrology. 

 

 

 

 

 

 

 



 

 

 

Gaming and Fandoms: Fan art, iconic characters, and game-inspired imagery attract 

dedicated fans and collectors. 

 

 

 

 

 

 

 

Functional Art: 

Calendars and Planners: Beautiful artwork paired with functional calendars offer a 

stylish way to stay organised. 

 

 

 

 

 

 

 

Motivational Quotes: Uplifting words and inspiring phrases can add a positive boost to 

any workspace or home. 

 

 

 

 

 

 

 



 

 

 

Educational Prints: Alphabet charts, maps, and science illustrations can turn learning 

into a fun and engaging experience for children. 

 

 

 

 

 

 

 

Subjects 

Here's a list of 20 art print subjects that have been historically popular and are likely to 

continue being favoured: 

1. Nature Landscapes:  

- Alpine mountain views 

- Tropical beach scenes 

- Rolling countryside hills 

 

2. Abstract Designs: 

- Geometric patterns 

- Fluid, organic shapes 

- Bold colour block compositions 

 

3. Animal and Pet Portraits: 

- Dogs 

- Cats 

- Horses 

 



 

 

 

4. Floral Patterns: 

- Roses 

- Sunflowers 

- Cherry blossoms 

 

5. Cityscapes and Urban Scenes: 

- Skylines of major cities 

- Historic streets 

- Modern urban architecture 

 

6. Beaches and Seascapes: 

- Sunset over the ocean 

- Coastal villages 

- Tropical islands 

 

7. Mountain Views: 

- Snow-capped peaks 

- Autumn in the mountains 

- Sunrise over mountains 

 

8. Forest and Woodland Scenes: 

- Dense green forests 

- Autumnal woods 

- Misty forest mornings 

 

 

 



 

 

 

9. Portraits and Figures: 

- Classical portraiture 

- Modern abstract portraits 

- Cultural and ethnic representations 

10. Birds and Wildlife: 

- Eagles 

- Deer in natural habitats 

- Majestic lions 

 

11. Vintage and Retro Themes: 

- 1950s Americana 

- Art Deco style 

- Classic cars 

 

12. Food and Beverages: 

- Exotic fruits 

- Coffee and tea 

- Gourmet dishes 

 

13. Music and Instruments: 

- Classical instruments like violins 

- Jazz themes 

- Rock and roll iconography 

 

 

 

 



 

 

 

14. Nautical and Maritime Subjects: 

- Sailing ships 

- Lighthouses 

- Marine life 

 

15. Cultural and Historical Landmarks: 

- Ancient ruins 

- Famous monuments 

- Historic castles 

 

16. Space and Celestial Bodies: 

- Planets and moons 

- Starry night skies 

- Astronauts and space exploration 

 

17. Minimalist Designs: 

- Simple line art 

- Monochrome colour schemes 

- Minimalist landscapes 

18. Fantasy and Mythical Creatures: 

- Dragons 

- Unicorns 

- Mythical gods and goddesses 

19. Vehicles (cars, bikes, boats): 

- Classic vintage cars 

- Racing motorcycles 

- Yachts and sailboats 



 

 

 

20. Architectural Structures: 

- Modern skyscrapers 

- Ancient temples 

- Iconic bridges 

 

These themes reflect a blend of timeless appeal and contemporary trends, likely to 

remain popular in the art world. These subjects span a wide range of interests and 

styles, appealing to various tastes and preferences in art. 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 



 

 

 

 

 

 

 

This guidebook, including all its content, is provided by Biz Insights Au for 

educational and informational purposes only. It is not intended as legal, 

financial, or professional advice.  

Please note that starting any type of businesses involves an element of risk. Biz 

Insights Au, along with its founders, employees, and/or agents shall not be 

liable for any direct, indirect, special, incidental, exemplary, consequential, 

punitive, or other damages, fees, costs, or claims arising from or related to this 

guidebook, or any products offered by Biz Insights Au.  

Furthermore, Biz Insights Au does not claim ownership of the images contained 

within this guidebook, except for the front cover and the image on page 6. 

Other images used herein are sourced from market research reports and are 

included solely as illustrations relevant to current trends. They do not imply 

profitability or endorse replication of the exact images for commercial 

purposes. 

Additionally, the link provided under step 3 to the Shopify blog does not signify 

any association or endorsement of Shopify or any platforms mentioned in the 

blog. Biz Insights Au is not liable for any decisions made based on the 

recommendations in the blog. The link is included as a guide only and should 

be used at the reader's discretion. 

 

 

 

 

D Disclaimer 


