BENEFITS TO INDEPENDENT PHYSICIANS ASSOCIATIONS
FREE TECHNOLOGY & REVENUE ON SHARED RISK, &
REVENUE SHARE ON FEE FOR SERVICE SIDE

No new technology to learn, no new staff
responsibilities, no upfront cost, and nothing is owed
until after insurance pays, which we facilitate on your

behalf. Conservatively expect $12,100 in new revenue
per 100 patients engaged at a cost of $2,000.

Here is a short summary of what we do. As remarkable as our technology
and system are, under special circumstances, like yours, we offer access
and support of our transformative technology entirely to you for FREE.
This also includes your free access to CMS/Payer data such as RAF scores
and compliance rating data for 1,061,000 providers. What’s the catch?

In addition to providing our technology and support services at no cost
in the shared risk sector, we deepen your relationships with your clients
by maximizing their revenue in the fee for service sector, and then we
share that revenue with you and/or your organization. This maximizes

compliance and revenue for all.

As we know, even though the shared risk sector is a considerable minority
of the practice’s total patients, many providers and organizations manage
their fee for service populations with the same cost restraint assumptions
that your programs require. Not only does the provider miss out on this
revenue, but in many cases, they are being penalized for not taking it. We
can change this together today while raising all ships! Our program can
launch in 72 hours.

Please click here a short introductory overview for a better understanding

And here for more details on how we serve 17 sectors of Healthcare and
Health Aware Consumers worldwide

To see how we work with Strategic Partners like IPAs, please click here

Free access for shared

risk programs to Precision
Healthcare Technology’s
state of the art Al driven
platform, directly tied to
the CMS Standard of Care.

This provides the ability
toreduce, streamline or
reassign staff for better
cost and efficiency.

Produces new revenue

to the shared risk
organization and partners
from the fee for service
side.

Creates a marketplace
differentiator,
strengthens, and extends
current relationships
while making your
program more attractive
to new prospective clients.


https://pvbmtech.com/start-here
https://pvbmtech.com/hot-topics
https://pvbmtech.com/hot-topics
https://precisionnetwork.solutions/

