National Mortgage News September 28, 2011

CONVENTION SPECIAL EDITION

Prymak Executive Earns CMB Designation

By Bonnie Sinnock

PETER FUGARO, PRESIDENT OF MORTGAGE
technology and marketing consulting firm
Prymak, Greensboro, N.C., is officially join-
ing a relatively small group of industry vendor
executives who have obtained the Mortgage
Bankers Association’s Certified Mortgage
Banker designation at the annual this year.

Around 1,200 individuals in general have
obtained the designation since 1973, he said,
with more than 89% holding the position
of vice president or higher. He said a lower
percentage have been vendors, estimating
around 10%.

When asked why he decided to become a
CMB, Fugaro said among other things it helps
distinguish him and his company’s expertise
in the industry.

Because a limited number of people have
gotten the designation, it helps show, “We

bring more to the table than just technology
because we understand the business”

He said the CMB also helps in terms of
credibility with government officials, al-
though some less familiar with the industry
sometimes need to have it explained to them.

Fugaro said the CMB group is helpful in
networking and has regular events. His CMB
speaks to expertise on the residential side of
the business but a commercial designation
is available as well to those who meet its re-
quirements.

The residential CMB program helps pro-
vide education and requires demonstration of
expertise in areas like residential origination,
loan administration, secondary marketing,
real estate law and residential financial man-
agement.

In Fugaros case, because of his back-
ground, he found in going through the pro-
cess needed to become a CMB that he knew

the origination topics fairly well but in others
there was a learning curve,

Fugaro has played what he describes as a
supporting role in the industry for little over
25 years, mostly in terms of technology but
also in terms of origination and a little sec-
ondary marketing. He has worked for notable
players in their day, such as the Dime Savings
Bank mortgage company that became part of
what is now JPMorgan Chase.

He said getting his CMB took a couple of
years, but this involved some procrastination
on his part, so it could be a faster process for
some.

CMB candidates have to be accepted into
the program based on having a certain num-
ber of years of experience, attending some
industry meetings and meeting some educa-
tion requirements. They can work with other
CMBs as mentors, sometimes by phone, and
there are online instructors and extension

study materials.

Fugaro said he found it helpful to discuss
with a mentor what he learned and was asked
in the classes needed for the designation. He
said he had two mentors, Missy Leathers and
Penny Paplanus, who he gives credit to for
helping him earn his CMB.

Fugaro said there is probably about a 70%

success rate for candidates who go through
the program and CMB mentors help rec-
ommend when candidates are ready for the
exam.
CMBs take a six-hour written exam online
with essay questions. It is timed and proc-
tored and those who take it can't use study
material to answer the questions.

But the exam is only half the test. There
also is a one-hour oral test with three CMB
volunteers who grill candidates on current
events. Fugaro took his in early August and
said he knew immediately he had passed. He
said he has since gotten authorization to use
the CMB designation. He is slated to officially
get his plaque formalizing it at a CMB gradu-
ation ceremony in Chicago. ¢




