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Kathrin's Magical Book
From Kathrin Rein

Kathrin discovered that the key to her residential sales business, as well as her wealth 
building journey, was being in deep relationships with interesting people. However, she 

hated CRMs, so she created the Magical Book.

How does this translate to wealth?

By keeping in touch with interesting people, Kathrin found real estate deals, vacation 
rentals that she now Air, became part owner of a golf course, and so much more!
Kathrin believes that deals are everywhere, but you must have a model. If you just do it and stop 
over thinking, you can achieve big things. And finally, don't let anyone tell you that you can't do 
something. You can do anything!

What is a Magical Book?

Pro Tip The easiest way to level up is to purchase a new primary residence and rent out 
your old one. They are instant investment properties.

Kathrin's Investment Real Estate Model
She only uses 15-year mortgages, puts 25% down, and it must 
positively cash flow!

1.	 Kathrin carries around a notebook everywhere she goes: parties, the grocery store, 
airplanes... anywhere she might meet someone new.

2.	 Whenever she meets someone that may provide her value, or that she can provide 
value to, she collects a business card or their contact information and puts it in her 
Magical Book complete with key notes about the moment or person.

3.	 She looks through her Magical Book every day to connect with people and provide 
them with value or just to say hello.


