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Valvoline Removes Dexos Approval from Certain Bulk Oils:
Valvoline has announced that beginning this summer, certain bulk, tote, and drum Full Synthetic motor oils sold in the U.S., Canada, and Mexico will no longer carry the GM Dexos® approval. The company cites global supply chain constraints and current Dexos licensing requirements as the reason for the change.
It's important to note that this does not affect all Valvoline products. Dexos-approved products sold in 1-quart and 5-quart containers, as well as Dexos D products, will remain approved while supplies last.
What this means for your shop: If you service General Motors vehicles that require Dexos-approved oil—especially those still under warranty—it's important to verify that the lubricant you're purchasing carries the required OEM approval. This announcement is a good reminder that the certifications on the back of the bottle can be just as important as the brand on the front.
Industry Watch: A New Heavy-Duty Engine Oil Standard Is on the Horizon
The heavy-duty trucking industry is preparing for the introduction of PC-12, the next generation of diesel engine oil specifications expected to begin replacing today's API CK-4 and FA-4 categories in 2027.
PC-12 is being developed to support the latest diesel engine technology by improving fuel economy, enhancing engine protection, extending oil drain intervals, and providing better protection for modern emissions systems. The new specification is expected to include two performance categories: one designed to be backward compatible with most existing diesel engines and another formulated specifically for the newest, fuel-efficient engine designs.
What this means for your fleet: There is no need to make changes today, but it's a good time to begin understanding how PC-12 may affect future maintenance practices, lubricant selection, and equipment warranties.
Market Watch: The Strait of Hormuz Conflict Will Continue to Impact Lubricant Prices
Although the daily headlines have shifted, the conflict involving the United States, Iran, and Houthi forces continues to disrupt one of the world's most important energy corridors. Military strikes, attacks on commercial shipping, elevated war-risk insurance costs, and sharply reduced tanker traffic through the Strait of Hormuz have created significant pressure on the global energy supply chain. Oil prices have climbed above $100 per barrel as markets continue to price in geopolitical risk.
For lubricant buyers, the most important point is this: the biggest impact is still ahead of us. Motor oil pricing doesn't move overnight. Base oils, additive packages, packaging materials, and ocean freight all move through a lengthy global supply chain before reaching distributors and end users. All those tankers sitting there have been vacated by crews.  Even if strikes on ships halt immediately, it will take months to get crews back, supplies loaded and captains and ship owners who are willing to risk sailing.  
The disruption that began months ago is just now working its way through that pipeline, and we expect to see continued pricing pressure, product substitutions, and occasional availability challenges through the remainder of 2026 and into early 2027.
Industry experts have noted that even when crude prices stabilize, the downstream effects on finished lubricants can persist for months as manufacturers absorb higher transportation costs, insurance premiums, and raw material expenses before those costs reach the marketplace.
What this means for your business: If you rely on full synthetic products made with Group 3 base oil or OEM-approved specialty products, now is a good time to review your inventory strategy and avoid waiting until supplies become tight. Planning ahead can help minimize unexpected cost increases and product shortages.
EmTech Insight: We continue to monitor market conditions daily and communicate with our suppliers so we can provide customers with timely updates, alternative product recommendations when necessary, and advance notice of significant market changes. Our goal is to help you make informed purchasing decisions—not react to surprises.


